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BRODIMATIC PRINTING QUANTROLS 


The one way to oftset today’s higher costs of opera- 
tion is to increase the output and efficiency of each 
tank truck. Through the use of Brodie Meters equipped 
with Brodimatic Printing Quantrols each truck and 
each operator can deliver more fuel to more customers 
in less time, thereby cutting costs per gallon and thus 
increasing profits. By means of Brodie Meter Printed 
delivery receipts, you can fill customers tanks whether 
they’re at home or not. Simply arrange to leave the 
verified receipt under the door. Likewise, tank trucks 
can be routed on established schedules, to take full 
advantage of every mile and minute of the day. Errors, 

spillage, stock losses and back hauls are eliminated. 

Start stocking customer's tanks, today, to help relieve 


this winter’s pending shortage of storage facilities. 





Adopt Brodie Meters for greatest savings in time, 
product and money. 


RAIPH N. BRODIE CO.. Inc., 950 61st ST... OAKLAND 8, CALIF. @ Division Offices: CHRYSLER BLDG., NEW YORK 

CITY e 59 E. VAN BUREN, CHICAGO 5 e 302 SOUTH PEARL ST., DALLAS 1, TEXAS e 221 9th AVE. NORTH, 

SEATTLE 9, WASH. e 2101 S. SAN PEDRO, LOS ANGELES 11, CALIFORNIA e REPRESENTATIVES AND STOCKS 
IN ALL PRINCIPAL CITIES 
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Products sold under the “ETHYL” trade-mark — Antiknock Compound . . . Detergent Cleaner 
Salt Cake... Ethylene Dichloride ...Sodium Metallic. .. Chlorine (liquid)...0i1 Soluble Dye 
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“You just can’t forget that if you want the best, stop 
at the pump that displays the ‘Ethyl’ trade-mark” 


More and more motorists are looking for and stopping 
at pumps displaying the ‘Ethyl’? emblem. Wise car own- 
ers know that this is a sure way of getting your best 
gasoline improved with “Ethyl” antiknock compound. 
You’ll keep your sales up when you keep your emblems 
up. Make sure every ‘Ethyl’? pump has a nice, fresh 
“Ethyl” emblem. _ Ethyl Corporation, New York, New York 


24 years’ service to America’s progressive petroleum industry. 


MOTORISTS ARE LOOKING FOR THE ““ETHYL’’ EMBLEM ON YOUR PUMPS 






















ALCOA 


PAINT ISN’T “BABIED™ 


around an oil refinery—and alumi- 
num paint made with Alcoa Albron 
Paste requires no “babying”. Add 
up high reflectivity, unequaled hid- 
ing power, fume and moisture resist- 
ance, attractive appearance, and 
durability that lasts, and it’s easy to 
see why the “standard paint” for re- 
fineries, tank farms, and bulk stor- 
age plants is aluminum paint, pig- 
mented with Alcoa Albron Paste. 
ALUMINUM COMPANY OF AMERICA, 
1848 Gulf Building, Pittsburgh 19, 
Pa. Sales offices in principal cities. 
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COMING MEETINGS 
Missouri LP-Gas Assn. annual convention, Hu 


tel Governor, Jefferson City, Mo., Oct. 2-3 


SAE, autumn aeronautical meeting, Biltmore 
Hotel, Los Angeles, Oct. 2-4. 
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ae NEWS SECTION. . - - ae 

Pennsylvania Petroleum Assn., Ine., fall con- 
vention Bedford Springs Hotel, Bedford, 
Pa. Oct. 6 FEATURE INDEX 


Oil-Heat Institute of America, quarterly meet- 
ing of board, Palmer House, Chicago, Oct 
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National Lubricating Grease Institute, annual 
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“One Stop Service” 
For Piping Materials 



























Here’s a turnahout in modern gas station service, giving a 
3-way advantage to station operators. It’s the complete 
piping materials service available from Crane. 

Inside the station and out... above and below ground 
... wherever piping equipment is used, it comes from one 
single source. Specifying as well as buying is simplified. 

Single responsibility for all valves and fittings, pipe 
and accessories, guards against delays on the job, and 
helps get the best installations. Uniform Crane Quality 
in all materials assures uniform dependability through- 
out piping systems. 

For gas station and bulk station alike, this complete 
service is made possible by the Crane line—the world’s 
largest source of brass, iron, and steel piping materials 
for all applications. It’s a timely service that merits top 
consideration in building programs. 

Crane Co., General Offices: 836 S. Michigan Ave., 
Chicago 5, Ill. Branches and Wholesalers Serving All 
Industrial Areas. 
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(Right) ALL-PURPOSE VALVE FOR FILLING STATIONS— 
Crane No. 7 Brass Globe Valve with Composition disc. Sup- 
plied with finest discs made for any of 7 services: air, Zaso- 
line, hot water, cold water, steam, oil, or gas. Disc easily 
replaced or changed for service desired. Simplifies valve | 

buying and maintenance. See page 30 of your Crane Catalog. 
VALVES * FITTINGS 


= CRANE 


AND HEATING vii ae , “ FOR EVERY PIPING SYSTEM 
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rAILORED MARGINS—While some major companies in 
Midwest seem reluctant to write in a margin guarantee 
f more than 2c in contracts with jobbers, the thinking 
appears to be in terms of more than that figure with a 
growing number. And tailoring the margin to meet the 
ircumstances of the individual distributor is increasing. 
One major reports average margin to its distributors of 
2.25c, some getting more, some less. Another guarantees 
2c minimum. “But there’s really no set figure,” he de- 
lared. “We follow more than that in our own minds 
now.” 


Then there’s the recent survey of jobbers in Minnesota 
ind North Dakota by Northwest Petroleum Assn. In its 
Sept. 2nd bulletin, association says: ‘A check of nine 
principal supplying companies reveals that three of them 
write in a margin of 2c below the normal dealer tank 
wagon price. One writes in a 2c margin, but grants 2.3c. 
Another writes in 2c but grants 2.25c. Another writes in 
a straight 2.25c. Only one company writes in 2.5c, while 
two companies have no guarantee at all.” 


PUBLIC RELATIONS PUSH—Standard of Indiana’s in- 
stitutional advertising in support of the industry public 
relations program, will be continued in 1948. First ad- 
vertisement of campaign appeared in Middle West news- 
papers on Sept. 28, and others this year are scheduled 
for Oct. 26 and Nov. 23. The illustrated advertisements, 
in layman’s language, will make three points: (1) com- 
petition—34,000 oil companies in the United States; (2) 
Standard of Indiana and the industry through research 
and development, give new and improved products to the 
public promptly when ready; (3) prices are not “fixed” 
but are made individually by companies in competition, 
and over period of years have been reduced. Overall ef- 
fect of the advertisements emphasizes free enterprise. 


DONKEY’S TAIL GOES HERE—Published reports to 
the contrary, the Federal Trade Commission is not likely 
to bring the oil industry under fire in its drive, recently 
extended to the steel industry, against use of the basing 
point-delivered price system. There are, however, signs 
that FTC is preparing to move against The Texas Co., 
Shell Oil Co., Inc., and Gulf Refining Co., in the Detroit 
area dealer price discrimination (Robinson-Patman Act) 
cases, now nearly seven years old. A test may be ex- 
pected on the facts, following a stipulation as to minor 
facts. Then could come an agreement with the com- 
panies on an order in line with whatever the courts do 
n the similar case against Standard Oil Co. (Indiana). 


OLL BURNER SERVICE—One service station operator 
a small town decided to go into the oil burner busi- 
ss and met with some success. Then one day a cus- 

tomer who had bought one of his burners called him up 

t 2 a.m. to come out and fix it. So the dealer decided 
to quit the oil burner business. 
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TANKER WORRIES—tTankers are worrying oil people 
in two widely separated parts of the world. England, 
trying to convert from coal to oil because of perpetual 
coal production troubles, finds her fuel oil stock in pre- 
carious shape due as much to shortage of tankers as of 
dollars. At a time when Britain has every reason to 
drain maximum amount of oil from sterling areas, oil is 
being put back into the ground in Iran because of in- 
sufficient bottoms to move oil from the Persian Gulf to 
England. At the same time, on the U. S. Atlantic Sea- 
board, domestic suppliers complain that tanker situation, 
in relation to total demand for oil products, is worst it’s 
been since the war due partially to tie-up of ships dur- 
ing shipyards strike and to last year’s delay of the Mari- 
time Commission in making surplus tankers available. 
Here again the shipyard strike held up the prompt entry 
of surplus tankers into active coastwise fleets 


“OVAL E”—Retail distribution in central Midwest of 
“Oval E” branded gasoline by Penola, Inc., subsidiary of 
Standard of New Jersey, is not anticipated until service 
station construction costs come down. At least there 
are no known plans now to hang out the ‘Oval’ shingle 
in central Midwest, although Penola moved its head- 
quarters from Pittsburgh to Chicago 15 months ago, and 
with other products is distributing “Oval E” lubes in 
cans. For some time Penola has been selling unbranded 
gasoline to large wholesale accounts such as Sweney 
Gasoline & Oil Co., Peoria, Hughes Oil Co., Dubuque and 
Western Oil & Fuel, Minneapolis. Last named company 
also has terminals farther down the Mississippi and on 
tributaries. Carter Oil Co., subsidiary of Standard (N. 
J.) retails “Oval E” branded gasoline in the Dakotas 
and other Western territory. 


THE ANGRY CUSTOMER—Repercussions to the sale of 
oil burners where the supply of fuel oil is not available 
have already started. Newspaper ads are still plugging 
away to sell oil burners—without any mention of finding 
a supply of oil before buying. One customer is reported 
to have bought a unit and had it installed. Then he ap- 
proached fuel oil distributors who told him “no new busi- 
ness.” He called the oil burner dealer who said: ‘You 
should have known there was a shortage of oil.” This 
customer had the unit taken out and put in a coal fur- 
nace, but not without some strong language against both 
the oil and the burner industry. 


PREMIUM BUYING—A large agricultural buyer has 
been scouring the Southwest for crude and has been seek- 
ing a Gulf Coast refiner to run the crude it buys. One 
refiner approached has not yet begun operations, but 
odds are more than even that he may take on the deal. 
Another “premium” offering customer for Texas crude 
is said to be an Atlantic Coast marketer, unable to find 
cargoes in open market to meet full demands of his cus- 
tomers. 
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q /s It is interesting 
: to note the pains 
which the Com- 
merce Department 
took to come up with a goodly list 
of reasons for allowing export of the 
first 20,000 of the more than 300,000 
tons of steel which will be required 
for the pipeline by which the Arabian 
American Oil Co. plans to move at 
least 300,000 b/d of crude from Saudi 
Arabia to the Mediterranean. 
Chances are that Commerce would 
have turned out an announcement 
rather bare of justification for the 
projected shipments had not interests 
opposing them, on the basis of the 
need for steel at home, been so vocal 
on the question. Chances are, too, 
that the controversy will continue for 
some time. 


Mr. Bjorkback 


The world’s need for oil suggests 
it is too bad that doubt should re- 
main at this late date in the minds 
of many whether the steel should 
be shipped or not. 

We submit that the arguments ad- 
vanced so far for speedy completion 
of the Aramco line have been all too 
slow in being made public, and that 
the manner of their coming will lead 
not a few persons to wonder whether 
all of Commerce’s reasons are valid 
since Commerce had been put so 
much on the defensive, just a few 
days before, by Chairman Wherry 
of the Senate Small Business Com 
mittee in his vigorous protest that 
no license should be granted 

We admit further that Sen. Wherry 
did some damage to the cause of 
those he ostensibly would help-—th« 
domestic producers opposing the ship 
ments——-by going so far a: 
that the shipments would leave the 
folks at home cold and hungry thi 
winter. The public is not so benighted 
that is does not know its senators 
and representatives have a way of 
using more and more extravagant 
language, the nearer they are to a 
test of strength at the poll 

Not only did Sen. Wherry to that 
extent not help those he purports to 
aid, but, by confusing the issue, he 
may even have delayed, instead of ex- 
pedited, determination of the merits 
of the case, which is the important 
thing. 


to imply 


* * *” 
Almost as diverting to watch as 
the Aramco affair, we hazard, will be 
the workings of the refinery quota 
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“ei WASHINGTON—By Raymond E. Bjorkback 


Wherry’'s Belated Blast at 


~ Pipe Exports Confuses Issue 


plan, as given to Interior’s Oil and 
Gas Division to promote so that mili- 
tary and other government products 
demands may be met. 

Fulfilling these and other domestic 
and foreign demands calls for a trick 
in the best Houdini tradition—getting 
more than a barrel of oil out of a 
barrel of oil. We have previously 
suggested that the industry was about 
the task of pulling off this feat, and 
will perform it rather well, consider- 


A new attitude 
on the part of job- 


Mr. Lamm bers as a whole is 
evrront in the Mid- 
west, 


Complaints of individually branded 
jobbers, who are open spot buyers and 
the worst affected by the supply 
shortage, appear to be reaching a 
peak in their vigor, and branded job- 
bers are coming to the defense of 
their suppliers. Branded jobbers have 
less difficulty obtaining their equit- 
able share of products under long 
term contracts. 

The letter from the branded jobber 

Minnesota to H. F. Horning, secre- 
Petroleum Assn. 

NPN Sept. 24, p. 18), touched off 
the move as we since have heard simi- 
lar comment from various sources. 


tary, Northwest 


An Independent refiner who sup- 
lies jobbers with unbranded products 
said that the new attitude is proper. 
ie believed that while unbranded job- 
bers feeling the pinch of short sup- 
ply are entitled to speak their minds, 
they have given jobber and supply 
lifficulties of the industry as a whole 
an exaggerated appearance, for 
they are greatly outnumbered by 
branded jobbers who have been too 
prone to keep quiet. The industry as 
a Whole passed through the peak 
summer gasoline demand remarkably 
well in the Independent refiner’s op- 
inion. 

Other evidence of a new attitude 


ing that things are so out of joint 

We now suggest that, in a sense 
the quota plan is a mustard plaster 
applied with a view to ‘“curing”’ the 
dislocated shoulder of our magician 
Among those reacting to it earliest 
were refiners who had some reasons 
to feel they had been doing right 
well by the government, and who 
wrinkled their noses at that Interior 
mustard about exerting themselve: 
without regard to capacity or loca 
tion. 

At the same time, we feel that 
the scheme should be recognized als« 
for the incentive plan that it is 
that, and a somewhat useful rule of 
thumb for the guidance of the harried 
refiner. 

Used realistically, it can be an in 
strument for some good, just as Sen 
Wherry’s capacities might be em 
ployed constructively. 


MIDWEST—By Earl Lamm 


Jobbers Taking Balanced 


View on Supply Troubles 


is seen in quieter conduct of the 
Wherry committee hearing at Omaha 
and Kansas City. Most sensible thing 
that came out of the Omaha hearing 
was Wherry’s suggestion that majo 
oil company men sit down with the 
four jobbers whose supplies were cut 
off by sale of the Quaker Petroleu! 
Co., and give them assistance in 

taining supplies. Perhaps 
will be more consistent in their pu 


+3 


chases than they are reported t 
have been in the past. Also, the sen 
ator is getting an education in th 
oil business, about which he kne 
very little. 

At the Kansas City hearing, Whe! 
ry seems to have gone off the dee} 
end in wanting a long-range vit 
which could mean government co! 
trol of some kind. We think all jol 
bers themselves expect or want 
temporary help in obtaining suppli 
until transportation improves to thi 
point where supplies are 
jobbers can help themselves. 

°) ° S 

Dr. Robert E. Wilson, board chai 
man, Standard of Indiana, told Ch 
cago public relations committee meet 
ing last week that pipelines due f 
completion this year will be capab! 
of handling 30,000 b/d, with other 
handling 240,000 b/d to be finish: 
in 1948. This is a total of 270,000 b 
which more than offsets the declin 
in Midwest oil production of 250,0' 
b/d since 1941. The overage of 20 
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000 b/d of course will not care for 
increased demand, but there are other 
transportation improvements. Strings 
of barges under single tow having 
total capacities almost equal those 
of ocean tankers are now delivering 
larger volumes of products up the 
Mississippi to Cairo and St. Louis, 
where the tows are broken up and 
barges routed to individual desti- 
nations farther up the rivers. 


co ° ° 


Division manager for a major com- 
pany doing a large fuel oil business 
in the Midwest voiced a general op- 
inion when he said last week that the 
various government investigations are 
“loaded with politics” and are likely 
to continue during election year if 
there is a shortage of products. 

Like other suppliers, this division 
manager is now “blowing in a jug” 
to see what tune will come out on 
fuel oil supplies for this winter. Def- 
inite announcement on allocations is 
in the making, and probably will bé 
based on last season with a little 
plus. This manager is hearing from 
his jobber outlets every day with de- 
mands of 50% to 100% increase, 
whether or not they really expect to 
obtain that much. They have con- 
tinued to install many new burners 
despite warnings of oil shortage, and 
a backwash of complaints is antici- 
pated later by the supplier. 

However, the manager, who was 
once a jobber himself called many of 
the current jobber complaints defen- 
Sive, and of a type he used to make 
himself when -an Independent. Mar- 
gin on fuel oil in metropolitan Chi- 
cago, he said, is now 2.6c, “and every 
jobber knows pretty well already 
where he stands on allocations and 
should be making money.” 

Special problems of this supplier, 
which is typical of some others, is 
that it has never supplied Chicago 
lealers (or peddlers) direct. He would 
like to see the dealers get same 
amount of oil received last season, 
but can only suggest—-not force 
his distributor outlets to take care 
of them. 

© © 

Flow various companies are adapt- 
ing the oil industry’s public relations 
program to local conditions is seen 
in printed matter that comes across 
our desk. September house organ is- 
sue of The Shamrock Oil & Gas 
Corp., which markets in Colorado and 
other western states, carries a photo- 
graph of a rodeo steer riding con- 
test, substituted for the picture of 
a city gardener and his tomatoes, 
above the slogan ‘‘Understand Rivalry 
and You Understand America.” Steer 
and bronco busting cowboys are more 
common in Shamrock’s market area 
than tomatoes. We used the word 
“steer” advisedly, but Independents 
who can ride the present bull market 
in spite of short supplies, have no 
reason to worry about the future. 
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Larger 


Standard Sta- 
tions, Inc. (Stand- 
ard of California) 
has started con- 
struction on its first postwar stations 
and the overall design contains no 
radical change from prewar models. 
The cantilever - type construction in 
the canopy has been given a little 
more streamlining which will result 
in a sharper, more massive effect on 
the motorist’s eye. 





Mr. Sweeney 


The most significant difference 
comes in the increased display facili- 
ties in the sales room and in the lu- 
brication room. Not only will more 
merchandise be displayed but it will 
be displayed better. 


All this points up to increased em- 
phasis placed on TBA sales by West- 
ern oil marketers. Mass displays of 
merchandise have an undeniable sell- 
ing appeal as grocers, druggists, and 
others discovered long ago. They 
have been and are being used in many 
service stations, but in too many in- 
stances in the past the engineers, cost 
and efficiency experts and others re- 
moved from the job of selling overly- 
influenced the design of service sta- 
tions. The men grappling with the 
sales problems were left to struggle 
along with what display space was 
grudgingly given them by the non- 
selling designers. 


Now the trend seems to be going 
in the other direction just a little, if 
the postwar designs of Standard of 
California and other West Coast ma- 
jors are any indication. 


Most customers have to see mer- 
chandise before they'll buy it and 
they'll never see what a service sta- 
tion has to sell besides gas and oil 
unless it’s displayed. 


The average operator feels that a 
mass display will run up his inven- 
tory, but this need not be true if a 
little thought is put into the problem. 
One single item, put in the right place, 
will sell more effectively than a hun- 
dred stacked out of the customer’s 
line of vision. 


Displaying merchandise is an art, 
but there are plenty of examples of 
the art close at hand for anyone to 
pick up a few pointers. A _ stroll 
through a grocery or drug store or 
past the windows of a good depart- 
ment store can produce a dozen dis- 
play ideas that can be adapted to the 
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PACIFIC COAST—By Don Sweeney 


New West Coast Stations Have 


Space for TBA Display 


windows of a service station sales 
room. 


If you’ve been waiting for some evi- 
dence of forthcoming changes in the 
Signal Oil Co., the marketing subsid- 
iary of Signal Oil and Gas which was 
recently purchased by Standard of 
California, you’d best stop. A com- 
pany spokesman for Signal says that 
outside of two top executives, the 
personnel will remain unchanged. 
Likewise, the Signal name, colors, in- 
signia, advertising, and company 
identification will continue as it has 
since Sam Mosher first set up the 
marketing organization. 


“Maybe we're working a little hard- 
er,’ he commented, “but everything 
else is going right along as it was.” 

This makes sense to West Coast 
observers in many ways. Signal was 
a fairly tight operation with a con- 
siderable loyal following of customers 
and a large amount of good will. Left 
alone, it will probably continue to be 
a profit making operation. 


One significant angle: despite the 
fact that the news story of Standard 
of California’s purchase of Signal 
was run in just about every important 
daily newspaper on the West Coast, 
it seems to have made little impres- 
sion on the general public. Signal 
employes are getting accustomed to 
drawing a blank from their friends 
when they mention the subject. 


Things have changed a lot from the 
days when every expansion by any 
of the companies named “Standard” 
was viewed with alarm by public pun- 


dits. 


Macmillan Petroleum Corp. has op- 
ened a new canning plant for lubri- 
cating oil at Signal Hill. Fifty-thous- 
and cans can be produced daily at a 
considerable saving to the company 
This is the first branch cannery 
for oil Macmillan has_ opened, 
all canned oil having been _ pro- 
duced at the parent plant in 
El Dorado, Arkansas. Oil can be 
shipped from Arkansas in bulk by 
water or rail to the new plant which 
will handle the demand for the en- 
tire Southwest area. Production can 
be trebled by adding two more shifts. 
Kie Bumgarner, superintendent of the 
company’s Signal Hill refinery, will 
also supervise the operation of the 
cannery. 
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Howard W. Page 


Ihere’s a slide rule on the desk of Howard W. Page 
newly appointed executive assistant to Eugene Holman, 
president of the Standard Oil Co. (New Jersey), and it’s 
a reminder that he is still a chemical engineer. It was 
his ability as an engineering analyst that contributed 
heavily to solution of urgent supply-demand problems 
of PAW’s Program Division which he headed during 
the last year and a half of war. 

Co-ordinating wartime oil requirements of the military 
and civilian consumers was a delicate job in which the 
armed forces’ needs for combat operations had to be 
balanced with those of the nation’s industrial economy 
Ironically, when he returned to Jersey Standard in 1945 
to head its co-ordination and economics department, Mr 
Page found his company and the industry facing an un- 
expected upsurge in world demand for oil which threat 
ened to dwarf the war’s supply problems. 

One of the first to predict the current tight supply of 
products in relation to demand, Mr. Page had an im 
portant part in formulating the expansion programs of 
Jersey and its subsidiaries. The company, he observes, 
doesn’t have quite enough of anything except crude re- 
serves. It has bottlenecks in production, refining, pipeline 
and tanker transportation. At the moment getting more 
crude out of the ground and more tankers in operation 
are the most pressing problems. Typical of the oil in- 
dustry in his approach to the future, and accurate in his 
thinking, Mr. Page doesn’t stress this year or the next 
but looks forward to the probable ratio of oil supply and 
jemand 20 years from now 


Howard Page Still 
Uses His Slide Rule 





Mr. Page has been associated with the Jersey Com- 
pany since he joined its affiliate, Humble Oil & Refining 
Co., as a chemical engineer 18 years ago. He worked 
briefly for Standard Oil Development Co. as a design 
engineer in 1933, then went to Europe as assistant man- 
ager of Standard’s Refining Office. While in Paris, he 
met Eileen Willan of London, and they were married in 
London in 1937. 


In 1939 Mr. Page studied crude oil problems in Vene- 
zuela, Colombia and Texas, then went back to Europe 
as a technical advisor on crude sales to non-affiliated 
companies. He returned to Jersey’s home office in the 
U. S. after the fall of France, as an engineering analyst 
In February, 1942, he served with the PIWC, analyzing 
wartime oil production, refining and transportation prob- 
lems, and in October, 1942, he joined PAW, first with 
the Transportation Division and later becoming assist- 
ant domestic operations director, before taking over the 
lirectorship of the program division. 


Mr. Page was born in Berkeley, Calif., in 1906. He 
graduated from Stanford University and subsequently re- 
ceived his master’s degree in chemical engineering from 
Massachusetts Institute of Technology. After covering 
a good part of the world for Standard, he now makes 
his home at Manhasset, Long Island. 


At present, in additon to his post as executive assist- 
ant to Standard’s president, he is acting chairman of 
the Military and Government Petroleum Requirements 
Committee of the National Petroleum Council. 
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Industry Striving for Fair 


Allocation, Hearings Reveal 


Even Most of Those Who Reported Being Cut Off 
Now Getting Supplies, Two Hearings Bring Out 


By HOLGER RIDDER 
NPN Staff Writer 


KANSAS CITY, Mo.—Outstanding 
development in Senate Small Busi- 
ness Committee’s Oil Subcommittee 
hearings in Omaha (Sept. 24) and 
here (Sept. 26) was that major com- 
panies voluntarily are attempting to 
take care of Independent marketers 
in the current shortage condition and, 
in more than 200 cases brought to 
the committee’s attention, majority 
of these jobbers and dealers now are 
being supplied with quotas similar to 
those of last year. 


Sen. Wherry, through the hearings, 
effected a meeting of the supplier 
anc jobber (sometimes right in the 
hearing room as in Omaha) so that 
either tentative arrangements could 
be made to see what supplies could 
be made available to the complaining 
marketer, or, aS in many instances, 
make definite commitments to supply 
products on a volume equal to that of 
last year. 


However, at a press conference 
here Sen. Wherry indicated that he 
considers these as “only temporary” 
arrangements. From various major 
company representatives present at 
th: hearings, it was learned that 
wherever possible, they were making 
every effort to supply the equivalent 
f last years’ quota of products to 
marketers who had reported to the 
committee that they had been cut off. 


One thing has become increasingly 
evident, the senator seems convinced 
that “vertical competition” in the oil 
industry is increasing and that major 
companies have embarked on a defi- 
nite program of increasing their di- 
rect sales to consumers by acquiring 
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increasing numbers of retail outlets, 
while at the same time depriving In- 
dependent marketers of their sources 
of supply. 


‘Vertical Competition’ Defined 


Defining ‘vertical competition,” 
Sen. Wherry describes it as a situa- 
tion where major oil companies strive 
to eliminate normal competition ‘‘on 
a horizontal level’ by controlling 
petroleum from its production to its 
ultimate delivery to the consumer, 
thus erasing the Independent refiner, 
marketer and dealer from the picture. 


Another conclusion to be derived 
from Sen. Wherry’s conduct of the 
hearings, his questioning of witnesses 
and his occasional statements issued 
during the hearings is this: 


He feels it is a definite responsi- 
bility upon the part of the supplier to 
continue supplying the Independent 
jobber with products whether such 
an arrangement is economical or not. 
He indicated during both the Omaha 
ana Kansas City hearings that even 
in cases where refiners or suppliers 
had to shift their operations to other 
areas because of lack of crude, there 
remained a responsibility on the part 
of the supplier to sell to the jobber 
even though added _ transportation 
costs would make such an arrange- 
ment uneconomical. 


At other times, both here and at 
Omaha, Sen. Wherry implied that 
Independent suppliers were shirking 
their responsibility by going out of 
business, either because of economi- 
caj or personal reasons. Just how 
this fits in with his oft-professed 
championship of free enterprise is not 
clear. 

Testimony presented at the Omaha 


and Kansas City hearings is sum- 
marized herewith: 


Omaha, Sept. 24 


H. A. Searle, Jr., president, Searle 
Petroleum Co., Omaha—Stated that 
while his refinery was operating at 
capacity now he was “somewhat 
fearful of the future.” Having more 
pipelines would help the situation, he 
said. ' 

Tracing difficulties Independent re- 
finers have in getting crude, Mr: 
Searle said they normally buy from 
new fields, but that as production 
increases it becomes economical for 
majors to lay gathering lines into 
these areas with the result that the 
crude is lost, generally, by the Inde 
pendent. z 

He said he had no criticism to of- 
fer of that practice—“it’s just good 
business.”” Then, somewhat later, he 
commented: 

“It’s a big game trying to get 
crude. The small man oftentimes 
can’t compete, but I find no fault 
with that. ... In my experience the 
majors never have taken advantage 
of their position.” 

In answer to a question by Sen. 
Wherry, Mr. Searle said his company 
had never been requested to enter 
into a processing deal with a major. 
He said also that he paid only posted 
price for crude—no premium. This 
demonstrates, he added in effect, that 
the oil industry is “reserved” because 
“here is an opportunity where, like 
some other industries, it could have 
gone through the roof” (on price). 

Walter C. Sipe, Sipe & Gray Oil 
Co., Robbindale, Minn.—Declared he 
had been buying from Midwest Oil 
Co. of Minneapolis since 1931 and did 
a 537,000-gal. annual business, serv- 
ing 790 fuel oil customers. He said 
Midwest cut him off this summer, 
saying the action was forced because 
Srell, Midwest’s supplier, had cut off 
its supply. At present, he said, he 
was buying products on the open 
market at about .05c above the pre- 
vailing retail price. 

H. G. Murfin, Country Club Oil Co., 
Excelsior, Minn.—Reported that since 
May he had received only 245,000 
gals. of fuel oil. He then gave fig- 
ures on his sales for the last several 
heating seasons: 

1941-42—-93,375 gals.; ’42-43—224,- 
409 gals.; '43-44—292,630 gals.; ’44- 
45—357,588 gals.;  °45-46—959,239 
gals., and '46-47—1,413,612 gals. 

He declared that in July he bought 
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95,000 gals. of No. 2 fuel oil at prices 
considerably above the posted termi- 
nal price. He also charged that a 
major company jobber in his area 
bad taken on from 15 to 25 new cus- 
tomers, while he was having difficulty 
supplying his 1,260 customers. 

Roy Donkersgoed, Inter-County Oil 
Co., Oxboro, Minn.—Told committee 
he was “losing my shirt’ because 
competition is coming down from 
Minneapolis and taking his custom- 
ers. Midwest, from whom Inter- 
County bought 491,000 gals. of fuel 
oil during the last heating season, said 
there would be no supplies available 
this year. Then he charged that an- 
ather jobber in the area, also sup- 
plied by Midwest took over two In- 
ter-County customers. 

Frank J. Schiefelbein, executive 
vice president, Midwest Oil Co., Min- 
neapolis—Denied that jobber referred 
to by Donkersgoed as having taken 
cver two Inter-County customers was 
being supplied by Midwest. He ad- 
mitted company had sent letters to 
14 jobbers stating that fuel oil sup- 
plies would not be available this year. 
However, since June 1, he said, Mid- 
west had given these jobbers 400,000 
gals. and that the reason for this 
was that Shell had cut off supplies 
qbtained by Midwest under a resale 
contract under which these 14 job- 
bers were supplied. He said Mid- 
west, on its jobber contract with 
Shell had been assured of the equiva- 
Ient plus 5% of what it received last 
year. 

However, Mr. Schiefelbein said, it 
is Midwest’s hope to supply jobbers 
as far as possible with the same 
amount of products they had last 
year, provided supplies can be ob- 
tained from sources other than Shell. 


J. L. Minner, manager, fuel oil de- 
partment, Shell Oil Co., New York— 
refuted statement by Mr. Schiefel- 
bein that Midwest’s resale contract 
with Shell had been cut off. He said 
the resale contract had been cut from 
2,300,000 gals. to 1,300,000 gals. At 
this point Mr. Schiefelbein returned 
to the stand to revise previous figures 
regarding the resale contract with 
Shell. 

In a prepared statement to the 
committee, Mr. Minner. declared, 
among other things, that: 

1—-Shell’s policy is to market the 
bulk of its fuel oil supplies in the 
Midwest area through Independent 
distributors. 

2—“During the coming year, our 
program will be built around a plan 
to supply customers with kerosine 
and distillate fuels in the same quan- 
tities they purchased last year, ad- 
justed to normal weather, and to in- 
crease these quantities whenever pos- 
sible. To-make more kerosine and 
distillate available, however, some re- 
duction in residual fuel may be re- 
quired. ...” 
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3—‘ ... the large nuimnber of new 
oil burner installations in Dist. 2, 
which we now estimate will total 
150,000 new central-heating plants 
for the year and about twice as many 
pot-type space heaters, lead us to be- 
lieve that the problems of a few 
months ago were only a mild prel- 
ude to those which may develop dur- 
ing the coming season. 

4—-Cited five steps taken by Shell 
to maintain supply, irrespective of 
sound economics. They were: (1) 
Utilization of every means of trans- 
portation, even transporting crude by 
tank car at substantial additional ex- 
pense; (2) Restricting gasoline pro- 
duction; (3) Costly movement of 
products by tank car into the Mid- 
west from Louisiana and Texas; (4) 
Substituting transport trucks for 
tank cars on all short hauls; (5) 
Operation of refineries at above ca- 
pacity rates. 

Mr. Minner also said Shell was 
sceking to promote conservation of 
oil by distributing API booklets de- 
signed to show how the home con- 
sumer can conserve on fuel oil. Shell 
is soliciting the co-operation of man- 
ufacturers of oil heating and Diesel 
equipment in slowing down on the 
sale of any equipment which creates 
a new demand for fuel oil until the 


supply situation is improved. 


Questioned further by Sen. Wherry 
regarding Shell’s contracts with Mid- 
west, Mr. Minner pointed out that the 
resale contract involved amounted to 
about one-fourth of 1% of Shell’s to- 
tal volume of business and represent- 
ed the only resale contract of which 
he had any knowledge. He added 
that it was within Shell’s general 
policy to give Midwest a quota 
ecuivalent to that of last year if 
supplies were available. 

Mr. Minner also entered emphatic 
denial that Shell had cut back its 
supplies to any distributor in order 
to build up its own direct sales. 
Throughout his testimony, Mr. Min- 
ner was emphatic in his statements 
and refused to be upset by a series 
of leading questions fired at him by 
the senator. 

At one point, referring to Mr. Min- 
rer’s reference to Shell’s delay in 
pipeline construction due to lack of 
materials, Sen. Wherry asked if it 
wasn’t true that pipe exported from 
U. S. had or would handicap Shell’s 
program. 

Mr. Minner replied, in effect, that 
any pipe used abroad could not be 
used at home. Though the senator 
again asked if pipe exports had not 





Indiana's Governor Starts Campaign to Promote 
Fuel Oil Conservation; Council Continues Study 


By NPN Staff Writers 
Following up his Sept. 22 confer- 
ence with oil companies in Indianap- 
olis (see NPN Sept. 24, p. 17), Gov. 
talph Gates has circularized more 
than 400 Indiana newcpapers urging 
that they appeal to consumers to 
practice utmost conservation in the 
use of fuel oil. 


Among other things, the governor 
advocated that consumers refrain 
from additional conversions from 
coal to oil, maintain lower room tem- 
peratures, weetherstrip their homes 
and shut off unused space. He blamed 
the current shortage on heavily in- 
creased demand and transportation 
bottlenecks. 


FUEL OIL SUPPLY COMMITTEE 
of National Council of Independent 
Petroleum Assns., meeting in Omaha 
Sept. 25, consolidated information 
gathered in questionnaire surveys 
made by 10 state oil jobber acsocia- 
tions and mapped a course of imme- 
diate action which it feels will mate- 
rially relieve the acute supply situa- 
tion. The plans were not immediate- 
lv discloced. Each member of the 
committee was assigned certain 
duties by Chairman Grover Dale of 
Pennsylvania, to be completed by the 
time of the next committee meeting 
to be held in Washington Oct. 9-10. 


Compilation of 10 surveys. sub- 
mitted to the committee revealed: 

That 53% of consumer ctorage 
served by Independent jobbers is 
filled. 

Anticipated increase in demand for 
furnace oil during 1947-48 heating 
season is 23% over la-t year. 

A check of termina! storege dis- 
cloced that it is only approximately) 
3807 filled. 

Besides Chairman Dale, members 
attending the Omaha meeting were: 
J. E. Adrian, South Dakota; H. F 
Horning, Minnesota and North Da- 
kota; J. A. Dennis, Iowa; O. J. Shaw, 
Nebraska, and K. C. King, Wicconsin 


TEXAS RAILROAD COMMIS- 
SION has removed shut-down days 
for October for all but one Texas oii 
field and the proration order is de- 
signed to produce 2,376,358 bbls. of 
erude daily. The exception is the 
Fact Texas field which was put on a 
22-day schedule, one more day than 
in September. Lifting the shut-down 
days was the first such action in 
Texas for eight yeers. 

Chairman E. O. Thompson _re- 
marked, ‘“‘This is the first time de- 
mand has been large enough to allow 
the fields to produce every day. Shut- 
downs were necessary before because 
pipelines couldn’t buy it.” 
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hurt Shell’s program, Mr. Minner 

ave the same reply. 

L. E. Clark, Broken Bow, Nebr., 
chairman, fuel Oil Investigating Com- 
mittee of Utilities Section of League 
of Nebraska Municipalities—Urging 
egislative action to control the oil in- 

ustry, Clark and his committee 
stated: 

“The petroleum industry has most 
certainly become big business, pos- 
sessing every advantage of monopoly 
and now possessing a stranglehold 
on almost every industry in the 
United States. 

“Regulation of this vast industry 
has now become just as much gov- 
ernment duty as the regulation of 
transportation, communication and 
public utilities companies.” 

He then read into the record the 
report compiled by his committee of 
Diesel fuel prices being paid now and 
im previous years by small communi- 
tres operating their own public util- 
ities with Diesel-powered units. 

RK. H. Hillhouse, Community Oil 
Co., Denison, Iowa; Ben Ebmeier, 
Home Oil Co., Laurel, Nebr., and Her- 
bert A. Voecks, Herb’s Oil Co., Mad- 
ison, Nebr.—All reported their source 
of supply had been cut off when 
Quaker Petroleum Co., Omaha, was 
purchased by H. H. Winstrom. 

Marshall McArthur, former partner 
in Quaker Petroleum Co.—Declared 
that while he was a partner in 
Quaker, Gulf Oil had been the prin- 
cipal supplier, supplying about 51 
million gals. during the last year in 
which he (McArthur) did business 
as Quaker. 

At this point Mr. Winstrom took 
the stand to say that after taking 
over Quaker he was unable to ob- 
tain supplies and was at present only 
continuing the lube and motor oil 
end of the business. He said he had 
not asked Gulf for supplies but had 
ught products from numerous oth- 
er companies, only to be told none 
vere available. 

Mr. McArthur related how, through 
personal efforts, he had managed to 
obtain supplies for all but three or 
four of the original 80 or 90 ac- 
counts supplied by Quaker prior to its 
sale in May. 

At this point, Sen. Wherry re- 
narked that testimony just heard 
vas further evidence of what was ap- 
parent in Chicago testimony—that 
vertical competition was increasing 
n the oil business, with major com- 
panies expanding and taking over 
mall business. He then asked: 

“What has happened to that 51 
million gals.,” referring to the 
imount Quaker had received prior to 
ts sale to Winstrom. 

The senator then called upon major 
company representatives to sit down 
vith jobbers and endeavor to work 

ut arrangements whereby they 
vould receive supplies. As a result 

f this get-together plans were made 
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to have a sales representative 
call upon the jobber in an effort to 
help him, while in a few cases defi- 
nite commitments were made. 


Al Sharbondy, Sharbondy Oil Co., 
Sibley, Iowa—Said that from 1929 to 
1946 he had bought 90% of his dis- 
tillate from Deep Rock Oil Corp., 
but that he was not getting any now. 
However, he said he had been able 
to locate other supplies by paying a 
premium price. He declared that in 
order to make a profit he was setting 
his own prices. 


Kansas City, Sept. 26 


Harry Moreland, president and 
general manager, and C. A. L. Walk- 
er, traffic manager, Great Lakes Pipe 
Line Co., Kansas City, Mo.; W. D. 
Ohle, traffic manager, Sinclair Refin- 
ing Co., Independence, Kans.; M. E. 
Foster, manager, supply and trans- 
portation department, Phillips Petro- 
leum Co., Bartlesville, Okla.; William 
P. Gillespie, assistant superintendent, 
railway equipment division, The 
Texas Co., New York—All testified 
in connection with figures they had 
supplied to the committee concerning 
use of tank cars. Sen. Wherry 
showed interest in, among other 
things, figures presented by Great 
Lakes Pipe Line Co., showing that 
average of only three cars plus were 





Colonial Beacon’s Customers 
Told of ‘Tight’ Fuel Oil 
NPN News Bureau 

NEW YORK Fuel oil situation 
was described as “tight’’ Sept. 29 by 
F. H. Skehan, New York division 
manager of Colonial Beacon Oil Co. 
in letter to company’s customers. 
At same time Mr. Skehan referred 
to Standard Oil Co. of New Jersey’s 
“hold the line” price policy and said 
that although Colonial Beacon had 
not raised its prices to dealers, dis- 
tributors, home or commercial con- 
sumers, “we don’t know how long 
we can continue such a price policy, 
but we intend to follow it as long as 
we can.” 

Colonial Beacon operates in terri- 
tory where Socony-Vacuum is con- 
sidered the dominant marketer, and 
all other major suppliers have ad- 
vanced prices there. 


Commenting on heating oil sup- 
plies, Mr. Skehan declared that “if 
everything goes all right we can 
squeak through.” He added that com- 
pany was resorting to normally un- 
economic practices to increase sup- 
plies and had stopped converting coal 
or gas consumer to oil. “Advertising 
was stopped promoting the sales of 
Esso oil burners and heating oil and 
we have not increased our number of 
customers excepting owners of homes 
just _— built, principally veterans’ 
homes.” 
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loaded at each of 14 terminals during 
August, whereas the average number 
of cars on hand each day was 29. He 
asked Mr. Walker if it was necessary 
for the company to operate on any 
such margin as that. 


Mr. Walker replied that there were 
many factors to be considered, includ- 
ing inaccurate estimates on amount 
of products to be moved given the 
company by customers sometimes. 


Mr. Foster’s figures showed that in 
July Phillips made 163 tank car ship- 
ments of distances under 25 miles; 
18 up to 50 miles; 75 up to 100 miles; 
122 up to 200 miles and only one 
over 200 miles. 


Asked why so many short hauls, 
Mr. Foster said there were a number 
of reasons, among them the fact that 
shipments frequently were consigned 
to users not equipped to accept truck 
deliveries. Other customers, he said, 
prefer tank cars because they can 
unload them at their convenience. He 
declared, however, that Phillips has 
been making every effort to conserve 
cars, asserting that 90% of com- 
pany’s motor fuel shipments are by 
pipeline and truck. 

Figures submitted by Mr. Gillespie 
for Texaco showed tank car ship- 
ments for June, July and August 
from terminals from which Texaco 
ships by rail as follows: 

25 miles and under—191; 26-50 
miles—347; 51-100 miles—-737; 100- 
200— 2,819. 


Ned Rosenthal, president, Pioneer 
Oi) Co., Carthage, Mo.—-Told commit- 
tee he had been doing an annual busi- 
ness of about 4 million gals. and that 
Bereco Oil Co. had been his prin- 
cipal supplier until May, 1946, when 
it discontinued its refinery at Barns- 
dali, Okla. He said, however, that 
through the assistance of Johnson Oil 
Refining Co., Cleveland, Okla., Phil- 
lips and Sinclair, he had been able to 
obtain some supplies on 30-day con- 
tracts but that he estimated he had 
lost 400,000 gals. the first half of 


1947. 


He also told the committee that he 
has been losing some of his dealers 
(he has about 100) to competition. 
Specifically, he charged The Texas 
Co with soliciting dealers in his area. 


R. E. Stewart, sales manager, Lee 
R. Oakley, vice president of manu- 
facturing, Bareco Oil Co., Tulsa— 
Tiiey told committee that prior to 
closing the Barnsdall refinery, Bareco 
had been running 5,000 b/d at its 
Wichita, Kans., refinery and 3,000 
b/d at Barnsdall. On Sept. 1, 1946, 
the Barnsdall plant was closed due to 
a lack of crude and all operations 
were combined at Wichita. At pres- 
ent 7,000 b/d is handled at Wichita, 
or about 1,000 b/d below runs for- 
merly processed at both refineries. 

Mr. Stewart said from 15 to 18 
customers were served by the Barns- 
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dall plant but these were discon- 
tinued when the plant closed. He 
said reason the accounts were discon- 
tinued was that Pioneer and others 
served from Barnsdall were out of 
the Wichita operations area and it 
would be uneconomical to supply 
them, principally because of trans- 
portation costs. 

At this point the senator asked Mr. 
Rosenthal if he would be willing to 
go to Wichita for his supply. Re- 
ceiving an affirmative reply, Sen. 
Wherry said to Stewart and Oakley: 

“All right, we’ll give you a chance 
to make a showing. It is the opinion 
of this committee that suppliers 
should continue to sell to these In- 
dependents. It is a definite respon- 
sibility on your part.” 

J. W. Young, J. W. Young Son & 
Co., Lebanon, Mo.—Said his gasoline 
supply had been cut by Kanotex Re- 
fining Co. from 300,000 gals. a month 
to 180,000 gals. as of July 1 this year. 
As a result, he said, he had to cancel 
contracts with five dealers. 


Cc. M. Boggs, president, Kanotex 
Refining Co., Arkansas City, Kans.— 
Told committee company had plenty 
of crude available but could not 
transport it economically to the re- 
finery. As a result, company has 
been seeking and getting processing 
agreements which enabled refinery to 
operate at a higher rate this year 
than last but which, at the same 
time, made less products available to 
its customers. He said that of 3,000 
b/d crude runs, about 71% was re- 
turned to the crude seller as prod- 
ucts. He said company had process- 
ing agreements with Pure, Magnolia 
and Skelly. 

George Blake, Kanotex—Explained 
that reason Young’s supply was cut 
was that trade agreement Kanotex 
had with Consumers Co-Op at Cof- 
feyville, Kans., had terminated. He 
saia Young’s entire supply had been 
obtained by this arrangement. 

However, in an effort to supply 
Young, Mr. Blake said Kanotex had 
purchased gasoline on the open mar- 
ket at Artesia, New Mexico, paying 
from 1 to 14c premium and shipping 
the product from New Mexico to Leb- 
anon, Mo., by tank car. He said 
Kanotex could still make a profit on 
the deal but the margin was pretty 
small. 

At this point Sen. Wherry read 
inte the records a letter from Clyde 
B_ Aitchison, chairman, Interstate 
Commerce Commission, telling of 
railroad tariffs on file with ICC un- 
der which petroleum may be refined 
“in transit” at through rates. He 
then asked Mr. Boggs if Kanotex 
ever had asked for such rates. The 
reply was no. 

Asked to comment on the supply 
situation, Mr. Boggs told the senator 
that unprecedented demand was the 
prime cause for the current shortage. 

“I have no quarrel with the ma- 
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International Oil Co-Op 
Hits Anglo-U. S. Treaty 


Snecial to NPN from Reuters 

LONDON — Action to prevent rati- 
fication by the United States Senate 
of the Anglo-American Oil Agreement 
with present reservations is urged in a 
resolution passed by the board of di- 
rectors of the International Co-opera- 
tive Petroleum Assn. at its meeting 
here Sept. 25 and 26. 

Howard A. Cowden, who heads Con- 
sumers Co-operative Assn. of Kansas 
City and is secretary of the interna- 
tional oil co-op., said that the reser- 
vations would have the effect of by- 
passing the United Nations by deny- 
ing UN commissioners any power 
to regulate big Middle Eastern oil 
companies’ activities “in the public 
interest.” 

A second resolution proposed that 
the question of control and adminis- 
tration of Middle East oil resources 
by the United Nations Economic and 
Social Council “by and with consent 
of the states involved” again be 
brought before the UN. Referring to 
rejection of a similar proposal by the 
Economic and Social Council in Au- 
gust, Cowden said that “it was disap- 
pointing to find the representative of 
the British Labor Government and the 
U.S. State Department leading a fight 
against the International Co-opera- 
tive Petroleum Assn.’s resolution and 
in favor of bigger and better oil car- 
tels.”’ 

The international co-op. board vot- 
ed to open a headquarters office in 
New York on Oct. 15 and appointed 
L. R. Marchant as general manager. 
The board expects to open a London 
office later. 





jors. They’re smart fellows and 
when they do business, they really do 
a good business,” he declared. 

Sen. Wherry then read into the 
record a list of recent property ac- 
quisitions of Ohio Oil Co. He con- 
cluded by saying that in 1940 Ohio 
Oil processed 22,625,408 bbls. of crude 
as compared with 31,403,741 bbls. in 
1946. 

“What I want to know,” asked the 
senator, “is where’s this increase 
coming from and who has been put 
out of business? These surveys (re- 
ferring to 15 others similar to the 
Ohio Oil which also were entered in- 
to the record but not read aloud) 
would indicate that direct sales by 
Ohio Oil and the number of consum- 
er outlets it operates have been in- 
creased.”’ 

Arthur Anson, _ president, Ben 
Franklin Refining Co., Tulsa—Told 
committee that refinery at Ardmore, 
Okla., was faced with liquidation of 
its pipeline into the Ailsworth Field 
because majors were making crude 
deals with Independent producers in 
the field, thereby reducing from 80,- 


000 to 31,000 bbls. a month of crude 
available to Franklin. If any more 
crude is lost, he said, Franklin may 
have to close the Ardmore refinery. 
Mr. Anson charged that present 
competition by big companies against 
Franklin is unfair. His company, he 
said, laid a pipeline into the field at 
a cost of $250,000 when production 
was low and there was a risk in- 
volved. Now that the field has prov- 
en itself, the big companies are mov- 
ing in and taking the crude. This, 
he declared, is tantamount to a com- 
bine in restraint of small business. 


Floyd Sims, J. R. Sims & Son, Win- 
ters, Tex.—Complained that major 
competitors were still loaning equip- 
ment, particularly skid tanks to farm 
customers. Asked if these customers 
could buy from other sources than 
the one supplying the tanks, Mr 
Sims said he presumed the under- 
standing was that the customer 
would buy only from the supplier who 
furnished the tank. 

“But I’ve been filling some of these 
tanks,” he said with a grin. 

He also charged that majors in his 
area were soliciting new business and 
that so far he has lost 35 accounts. 

Otto F. Thompson, secretary, and 
C. W. Anderson, sales manager, Den- 
ver Production & Refining Co.—Com- 
pany’s main problem at present is 
lack of crude and the tank car short- 
age. 

F. R. Olmsted, general counsel, 
Consumers Cooperative Assn., Kans- 
sas City, Mo.—He attacked the han- 
dling by Interior Department of the 
sale of royalty oil, charging that the 
department was violating the act by 
selling to refiners outside the Range- 
ley, Colo., producing area. He also 
said that he felt this royalty oil 
should be sold at prevailing market 
prices and not at premium rates. 

Later at a press conference, Sen 
Wherry said he was going to look 
into the Rangeley royalty oil sales 
and the act under which they are 
permitted. 

J. L. Burke, president, Stanolind 
Pipe Line Co., Tulsa—Told commit- 
tee that if material is available, com- 
pany will complete by 1950 a $78 
million pipeline project. 

In closing the hearing here, Sen 
Wherry repeated again charges of 
“vertical competition,” saying: 

“From testimony at hearings here 
and in Omaha, we see evidence again 
that vertical competition among th«¢ 
larger oil companies is becoming 
more and more prominent.” 


Doubles Wildcat Completions 
“PN News Bureau 
TULSA Carter Oil Co. reports 
completion of 29 wildcat wells in first 
seven months of 1947 to place first 
among companies operating in the 24 
states in which the company has ac- 
tivities. Carter only completed 13 

wildcats in same period of ’46. 
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Left to right—H. B. Van Cleve, president of Coastal Oil Co., Newark, presents 
Clyde G. Morrill, executive secretary of Atlantic Coast Oil Conference, with a 
pair of binoculars given by his friends in the oil industry at testimonial dinner 


Clyde G. Morrill—Honored by Eastern Oil Men 
For His Work in Behalf of Petroleum Industry 


NEW YORK—Oil men from most 
of the Eastern Seaboard gathered 
Sept. 25 at the Waldorf Astoria Hotel 
here to pay personal tribute to Clyde 
G. Morrill for his work in behalf of 
the oil industry as executive secre- 
tary of the Atlantic Coast Oil Con- 
ference and the Independent Oil 
Men’s Assn. of New England. 

Sixty-six executives of major and 
Independent oil companies and of 
oil associations, all long-time per- 
sonal friends of Mr. Morrill, attended 
the dinner in his honor, and on their 
behalf, H. B. VanCleve, president of 
Maritime Petroleum Corp., presented 
Mr. Morrill with a pair of binoculars. 

Idea for the dinner was conceived 
by Wiley Butler, president of Coastal 
Oil Co., Newark, and L. D. (Lafe) 
Lytle, Coastal, chairmaned the in- 
formal committee on arrangements 
Which included: R. M. Parker Jr., 
Hartol Petroleum Corp.; Edward Mor- 
rison, Royal Petroleum Corp.; Charles 
Sheketoff, American Coal & Oil Co.; 
John Birmingham, White Fuel Corp. 
and president of IOMA; H. B. Van 
Cleve, Maritime; Henry Schwartz, 
Paragon Oil Co.; E. M. Callis, Petrol 
Corp.; C. G. Maxwell, Frontier Oil 
Co., Buffalo; John Scott, Buckley & 
scott; and Harold Beck, B & F Oil 
Co., Newark. 

In addition to the honor guest, Mr. 
Morrill, guests of the committee in- 
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cluded L. T. Ulrope, Colonial Beacon 
Oil Co.; A. Clarke Bedford Stand- 
ard Oil Co. of New Jersey; A. E. 
Watts, Sinclair Oil Corp.; P. E. La- 
kin, Shell Oil Co.., Inc.; R. M. Bart- 
lett, Gulf Oil Corp.; J. A. Kelley, 
Cities Service Oil Co.; L. B. Fox, So- 
cony Vacuum Oil Co.; J. A. Cashen, 
Jr.. Pan American Petroleum & 
Transport Co.; D. L. Barrett, Stand- 
ard Oil Co. of New Jersey, and J. 
J. Mulvey, Atlantic Refining Co. 


Among representatives of other oil 
associations attending the dinner were 
Herbert Spade and Tom Brown, West- 
chester Oil Trades; G. A. LaPointe 
and M. A. Fugere, Manchester, N. H., 
Petroleum Board of Trade; P. H. 
Schepp and H. L. Bloomberg, New 
York Oil Heating Assn., and Frank 
J. Howard, Fuel Oil Board of Trade 
of The Bronx. 


Issues Fuel Saving Bulletin 


WASHINGTON—Bulletin 466, “A 
Guide for Reducing Fuel Consump- 
tion in Commercial Plants,” are avail- 
able at 50c each from Superintendent 
of Documents, U. S. Government 
Printing Office, Washington 25, D. C. 

Bulletin, issued by Bureau of Mines, 
answers hundreds of practical ques- 
tions on fuel saving practices and 
fuel conservation measures, bureau 
release states. 
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Ethyl’s New Contracts 
Anticipate Competition 


NPN News Bureau 
NEW YORK—The Ethyi Corp., 


preparing for the entrance of Dupont 
on Jan. 1, 1948 as a competitor in 
sale of tetraethyl lead, yesterday 
mailed new contracts to its customers 
in which it agreed to meet competitors’ 
prices and also permitted the cus- 
tomer to buy from competitors if 
Ethyl could not meet his needs. 


At same time Ethyl stated that 
it expected to have sufficient supplies 
of its anti-knock compound to de- 
liver from 110 to 120% of shipments 
during 1947 to those customers who 
contract for their entire requirements. 
Supplies of basic metallic lead have 
increased, company said. 


Offers 3 Contracts 


Ethyl offered choice of three con- 
tracts to customers. One, for full 
requirements involved customer esti- 
mating his needs for year 1948 and by 
quarters with Ethyl in turn estimat- 
ing percentage of these requirements 
it could fill. If Ethyl was unable to 
meet entire requirement, customer 
would be free to contract with any 
other supplier for one year or less for 
remainder of his needs. 

Second agreement would permit 
customer to contract for only a per- 
centage of his entire requirements, 
the presumption being that he would 
go elsewhere for the rest of his 
needs. 

Third contract provided for pur- 
chase of a specific number of pounds 
of Ethyl compound. 

Harry W. Kaley, vice president 
in charge of sales for Ethyl, stated 
in letter to customer that while 
company expected to be able to ship 
to customers who sign a “percentage 
of requirements” contract an amout 
equal to that shipped to them in 
1947, it would not be in position to 
contract for amount greater than 
than shipped in 1947 to any customer 
who contracted for a specific amount. 

Price posted by Ethyl in its con- 
tracts was 49.482c per pound F. O. B. 
plant, but company reserved right 
to increase or decrease this price on 
60 days notice. At the same time 
customer was permitted to refuse to 
accept an increase and terminate the 
contract on 60 days notice. Contracts 
provided that if customer furnished 
Ethyl Corp. with written evidence 
that ‘fa bona-fide manufacturer or 
responsible supplier’ of tetraethyl 
lead anti-knock compound equal in 
auality to Ethyl was offering at a 
lower price, Ethyl might meet such 
price for the same quantity and 
veriod of shipment, or, failing that, 
the customer might purchase, the 
lower price compound and Ethyl 
would deduct the amount purchased 
outside from the total amount cus- 
tomer had contracted for. 
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Oil, Equipment Needs 
In Europe Expected 
To Total $2.75 Billion 


NPN News Bureau 
WASHINGTON—Petroleum phase 


of economic recovery program drafted 
by 16 European nations contemplates 
importation from dollar sources in 
the four-year period 1948-51 of crude 
oil, refined products and petroleum 
equipment having a total value of 
$2,742,000,000. 

Even so, however, report of the 
Committee on European Economic 
Co-operation, released here over the 
week end, shows that the nations 
desirous of participating in the Mar- 
shall plan would rely to a still greater 
extent on non-dollar supplies, with 
expenditures in this category aggre- 
gating $3,788,000,000. For instance, it 
estimates that out of total equipment 
requirements to value of $1,815,000,- 
000, at least $1,260,000,000 can be 
provided by the participating coun- 
tries themselves. 

Report, which anticipates a rapid 
rise in Europe’s oil import require- 
ments, pledges the 16 nations (they 
speak also for western Germany) to: 

1. “Continue efforts to increase 


production both at home and in de- 
pendent overseas territories. 

2. “Develop oil production in over- 
seas concessions outside the depend- 
ent territories. 

3. “Develop refining capacity at 
home with a view to economizing in 
dollar currency, providing raw ma- 
terials for the increasingly important 
chemicals from oil industries, and 
working up at the main centers of 
consumption the increasing oil out- 
put of the Middle East, for which 
sufficient refining capacity is not at 
present available.” 

Committee informed State Depart- 
ment that Europe’s total products re- 
quirements would increase by about 
512,000 b/d between now and 1951, 
when total need would be 1,374,000 
b/d. 

Greatest rise would be in fuel oil 

up 336,000 b/d or 10% over 1947, 
the report stressing that any shortage 
of this product as compared with 
committee’s estimates would “auto- 
matically either reduce economic 
activity or lead to increased require- 
ments of coal.” Of other principal 
products, gasoline requirement is 
seen increasing 68,000 b/d or 33%; 
kerosine, 10,000 b/d or 14%, and 
gas /diesel oil, 58,000 b/d or 32%. 


Committee noted that the new re- 





Group Session on Organized Reserves Scheduled 
As New Feature of API Annual Chicago Meeting 


NPN News Bureau 

NEW YORK—A group session on 
the organized reserves of Army, Navy 
and Air Forces, to be held at 2:30 
p. m., Tuesday, Nov. 11, is a new fea- 
ture on this year’s program for the 
annual meeting of API to be held at 
the Stevens Hotel in Chicago, Nov. 
10-13. 

The meeting will be sponsored by 
the API Interim Committee on Organ- 
ized Reserves. C. E. Cummings of 
The Texas Co. at Beacon, N. Y., will 
preside. According to _ tentative 
plans, speakers from the _ three 
branches of service and the industry 
will discuss the following topics: “Re- 
serve and Affiliation Program for Na- 
tional Defense,” “Army Correspond- 
ence Courses and Training,’ and 
“Army Composite Units.” 

The preliminary program for the 
API's 27th annual meeting, announced 
this week, schedules the Division of 
Marketing group session for 10 a. m., 
Tuesday, Nov. 11, and the meeting 
of the API Marketing Committee for 
2 p. m., Monday, Nov. 10. 

A panel discussion on how the API 
can best aid oil marketers will feature 
the marketing group session. Other 
subjects planned are: ‘‘Today’s Fuel 
Oil Problems” and “‘Consumers’ Pref- 
erence Survey on Facilities and Prod- 
ucts at Service Stations.’”’ Other ses- 
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sions of special interest to marketers 
are: 

Monday, Nov. 10, 10 a. m.—Agri- 
cultural session, sponsored by API Ag- 
ricultural Development Committee. 

Monday, Nov. 10, 8 p. m.—Lubrica- 
tion session sponsored by Lubrication 
Committee. 

Tuesday, Nov. 11, 10 a. m.—Taxa- 
tion forum sponsored by APIC. 

Tuesday, Nov. 11, 8 p. m.—Public 
relations program. 

Wednesday, Nov. 12, 9:30 a. m. 
fran‘portation group session. 

Interior Secretary Krug and API 
President Boyd will speak at the gen- 
eral session Wednesday afternoon, 
Nov. 12. Other general sessions will 
be held Wednesday evening and 
Thursday morning. Among those who 
have accepted invitations to speak at 
general sessions, but for whom a defi- 
nite time has not been set are: 

B. Brewster Jennings, president of 
Socony-Vacuum Oil Co. 

Bruce K. Brown, president, Pan 


American Petroleum & Transport Co. 


Hiram M. Dow, chairman, Inter- 
state Oil Compact Commission. 

Walter S. Hallanan, president, Ply- 
mouth Oi! Co. 

John M. Lovejoy, president, Sea- 
board Gil Co. 

Henry J. Taylor, economist and com- 
mentatoy. 





finery construction program it con- 
templates will increase the crude oil 
import requirements of the 16 na- 
tions (excluding their overseas de- 
pendencies) by 179% between now 
and 1951, while imports of products 
will increase by only 22%. 


Wilson Derides Talk 
Of Conspiracy Against 
Independent Marketers 


NPN News Bureau 
CHICAGO — Talk of a “conspiracy” 
to put Independent marketers out of 
business was derided here Sept. 25 
by two speakers before a “kick-off” 
meeting of Metropolitan Chicago Pe- 
troleum Industry Public Relations 
Committee. 


Board Chairman Robert E. Wilson 
of Indiana Standard blamed such re- 
ports on “a few misinformed mem- 
bers of our industry.” 


At the same time, B. L. Majewski, 
vice president of both API Marketing 
Committee and Deep Rock Oil Corp., 
challenged and described as unsub- 
stantiated charges which led to Mich- 
igan Petroleum Assn. urging creation 
of federal and state boards with grand 
jury powers to keep the oil industry 
in line. 

Mr. Wilson, in his talk, also termed 
as unsound and not good public rela- 
tions, implications from Washington 
that the industry should have warned 
the public specifically against install- 
ing new oil burners, even in new 
homes. 

“Competition between buyers them- 
selves, in the long run, must deter- 
mine wkat products shall be made and 
who shall get them. I think it is 
proper to urge conservation on those 
who can most readily save fuel and 
to give first attention to one’s regular 
customers. But we should not pre- 
sume to tell any particular class of 
consumers that they must go without 
while others get what they order,” 
Mr. Wilson declared. 

He added that industry effort and 
public co-operation have “pretty well” 
solved the gasoline supply problem, 
but that Midwest fuel oil supplies 
are still a problem. He added that he 
anticipates only local and temporary 
difficulties on fuel oil this winter, 
barring unusual cold, even when con- 
sumption is at a peak and despite the 
fact that there probably will not be 
enough tank cars to continue present 
scale movements beyond early No- 
vember. 

L. S. Wescoat, president, Pure Oil 
Co., and organization chairman fot 
the public relations committee in 13 
midwestern states, outlined work done 
so far and declared the public rela- 
tions program “never will be a ‘canned 
package handed down to us on 4 
take-it-or-leave-it basis.” 
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Eric V. Weber (left), president, Ohio Petroleum Marketers Assn., and W. J. Louf- 
man (right), president, Fleet-Wing Corp., welcome Walter S. Hallanan, Pittsburgh, 
chairman of the National Petroleum Council, at OPMA’s fall conference Sept. 25 





Oil Demand to Continue Increase, 
Hallanan Tells Ohio Marketers 


Burden on Industry to Be Greater If Marshall Plan 
Is Approved, He Says: Weber Hits ‘Squeeze’ Talk 


By HERBERT TAYLOR 
NPN Staff Writer 

TOLEDO, Ohio—The record oil de- 
mand of today is not abnormal or 
temporary but is here to stay, Walter 
S. Hallanan, chairmen of the National 
Petroleum Council, told the Ohio Pe- 
troleum Marketers Aszn. fall con- 
ference Sept. 25-26. 

Oil industry’s already great burden 
of meeting public demand will “in- 
crease very cubstantially” if Con- 
egress approves the Marshall plan for 
Huropean relief, he opined. How much 
oil can be furnished without impair- 
ment to our own economy is @ matter 
that will require the clocest scrutiny, 
the speaker said. 

Mr. Hallanan said there was every 
indication that the record demand for 
petroleum would continue to increase 
from year to year as the country’s in- 
dustrial economy continues to ex- 
pand. “The American oil industry 
faces infinitely lerger responsibilities 
today than it did during the war and 
1 see nothing in the horizon that is 
going to minimize that picture,” he 
observed. 

Great as is its responsibility to the 
consuming public, Mr. Hallanan said, 
the oil inductry has an even greater 
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obligation to the government, which 
is charged with the responsibility cf 
defending the life and property of 
citizens against foreign enemies. 

The jobbers were told by Mr. Hal- 
lanan that oil’s door of opportunity 
remains wide-open for those who are 
willing to work and compete to attain 
a place in the industry. They were 
told that it was the oil marketer who 
is in the front line of the industry’s 
fight to meet the greatest demand in 
history at a time when shortage of 
steel and other essential materials 
prevents the producer, the refiner 
and the transporter from expanding 
facilities in ratio to the increase in 
consumption. 

Mr. Hallanan said that if the indus- 
try were concerned only with profits 
and not fully alert to its trusteeship 
of the nation’s most vital natural re- 
source, it could take full advantaze 
of the present situation. From the 
standpoint of economic justice, he 
as:erted, every branch of the indus- 
try would be justified in reaping the 
material rewards that flow from 
normal operation of the natural laws 
of supply and demand. The producer 
and refiner he contended are entitled 
to recoup at least a portion of the 
losses that were suffered through th« 
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years they were compelled to operate 
under a price structure that was 
arbitrarily and unjustly frozen at a 
sub-normal level. 

Even today, Mr. Hallanan obrcerved, 
after the price advances of the last 
18 months, we are still at the bottom 
of the commodity index. Oil is selling 
for 100.5% of parity, while the aver- 
age of all other commodities stands 
at 147.8%, he said, pointing to price 
of farm products of 177.9% of parity 
and the average index figure for al} 
raw materials of 160.2%. 


Waltman Cites Opportunity 

Other speakers on the program in- 
cluded Franklyn Waltman, director of 
public relations for Sun Oil Co., and 
chairman of the API public relations 
operating committee; J. A. Hoban, 
merchandise manager, tire division, 
The B. F. Goodrich Co., and short 
talks by Eric Weber, ascociation pres- 
ident; David S. Frank, superinten- 
dent of the Toledo Refinery of Pure 
Oil Co., Fred Grossman, Maumee Val- 
ley Petroleum Club, Toledo. 

Mr. Waltman declared that there 
has been much talk in our industry of 
“bigness’’—of “integration” and of 
“economic concentration.” The truth, 
he said, is that in no other mass 
production industry is there co much 
opportunity as there is in oil for the 
small fellow to get a foothold and 
through efficiency grow large. 

He pointed out that there are ap- 
proximately 20,000 jobbers and dis- 
tributors in the country—‘‘and most 
of you by smart management and 
herd work are growing—getting 
larger—-rendering a magnificent dis- 
tribution and merchandising service 
to the nation that never could be 
achieved by a handful of large com- 
panies.” 


Weber Hits ‘Squeeze’ Talk 


Eric Weber in introducing Mr. 
Waltman took cognizance of criticism 
of the industry and frequent use of 
the word “squeeze.” He said he had 
heard of people being ‘‘squeezed”’ out 
of the oil business for the past 27 
years, but as an Independent mark- 
eter had never come across any 
evidence of it. On the contrary, he 
said, he had seen much evidence 
to the contrary. 

Mr. Weber said that regardless of 
all the recent propaganda, vocal out- 
bursts and “detestable maneuvers of 
scheming politicians” the petroleum 
industry is performing with the same 
zeal and intelligent aggressiveness to 
meet the nation’s demand for cervice. 
In Ohio, Mr. Weber observed, while 
many marketers have not been able 
to obtain all the gasoline they could 
sell, the fact remains that more gaso- 
line has been sold in Ohio thus far 
than in years when it was available 
without limit. 

yoodrich Tire Co.’s merchandise 
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manager, J. A. Hoban, talking on 
“The Tire Outlook for Petroleum 
Marketers” compared 1941 passenger 
car replacement sales of 34,000,000 
with future unit sales expectancy: 
1947, 43,000,000; 1948, 39,400,000; 
1949, 35,500,000; 1950, 35.900,000; 
1951, 39,400,000; 1952, 43,800,000. In 
1941, he said, the petroleum industry 
claimed 16.2% of unit sales with a 
relatively small segment of the in- 
dustry active with aggressive TBA 
programs. 

On the subject of tire and acces- 
sory store competition, the speaker 
pointed to a recent survey showing 
between 18 and 19,000 tire accessory 
stores in operation in the country, as 
compared to some 242,000 service sta- 
tidns, a ratio of about 13 to 1. 

With that advantage in point-of- 
sale outlets and with the natural con- 
tacts that foster TBA sales, petro- 
leum marketers should not be con- 
tent With 16.2%, 19.1% or even 35% 
of the TBA market, Mr. Hoban in- 
sisted. 


Frank Tells of Pure Ads 
David S. Frank, superintendent of 
the Toledo refinery of the Pure Oil 
Co., reported that while the refinery 
was still down because of a strike, 
the company was doing its “darndest”’ 


to get under operations. He dis- 
played the first of a series of full- 
page ads to be run in Toledo, carry- 
ing the company’s side of the picture 
to the public. He expressed hope 
that the 30,000 b/d of products pe- 
ing lost to the public because of the 
strike would be available soon. 

The first day’s program concluded 
with entertainment provided by 
Standard Oil Co. (Ohio) and Fleet- 
Wing Corp., under direction of A. B. 
Nichols. The Maumee Valley Petro- 
leum Club, hosts for the second day, 
concluded its program with a Lake 
Erie pickerel dinner. Fred Grossman, 
Stephen A. McHugh, Robert G. 
Tracy, John Stevens, Edward E. 
Waiker, E. J. Howe, Warren C. Gif- 
ford, Fred C. Weiss, Frank E. Hers- 
sig and W. L. Bloomer, club officers 
and members took turns as masters 
of ceremonies at the dinner. 

During a_ business’ session of 
OPMA, Clyde E. Wallingford, field 
secretary, explained the proposed 
constitutional amendment against di- 
version, and outlined some of the 
plans the organization will follow in 
seeking its enactment. Robert A. 
Warfel, executive secretary, reported 
the association affairs in better shape 
than at any time, “financially, moral- 
ly and otherwise.” 


OWIU President Believes Hold-Line Policy 
On Pay Could Benefit Union; Lauded by NPN 


Special to NPN 

FORT WORTH—O. A. Knignt, 
president of Oil Workers Internation- 
al Union, who on Sept. 23 said the 
union in most cases is not asking 
for general. wage increases at this 
time (see NPN Sept. 24, p.20), told 
NPN Sept. 25 that he believes unions 
will benefit more by checking the 
rising price spiral than by asking for 
raises. 

He emphasized that OWIU’s hold- 
the-line policy is not permanent, say- 
ing that “if prices continue to go up, 
we will have no recourse other than 
to ask for increases—our men have 
to eat, you know.” 


Mr. Knight does not expect the 
CIO convention in Boston next month 
to adopt a similar hold-line policy, 
adding that many CIO unions are 
“not in so favorable a position as we 
are.’ He said that he understood some 
unions covering lower paid indus- 
tries are preparing to ask for pay 
increases. In any event, he said, it 
is highly unlikely that the CIO would 
attempt to tie the hands of affili- 
ates by going on record favoring a 
policy not asking for generai wage 
increases. 

Most contracts which OWIU is 
signing with oil companies now, Mr. 
Knight said, call for increase of 
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15c per hour in basic rate and a 10c 
bonus. The total of 25c per hour is 
approximately the same in most cases 
as cost-of-living bonus agreements 
which are discarded in the new con- 
tracts. 


What looks like the first and only 
evidence of outstanding statesman- 
ship on the part of a labor union in 
the present chaos of higher-wages- 
higher-prices is the statement of 
President Knight of the Oil Workers 
International Union, printed in this 
issue, that he believes unions will 
benefit more in checking price rises 
by not asking for wage increases. 

To back up this statement comes 
word not only from Knight and some 
of his associates but from oil com- 
panies themselves that new oil wage 
contracts are being negotiated for no 
greater total cost to the oil company 
than at present with an increase in 
the base wage offset by a decrease 
in the cost of living bonus. That will 
eventually give a higher level to the 
base but at least it does not shove 
up costs today. 

This is a great relief from the 
policy which still dominates the CIO 
of which the OWIU is a member, 


and it is a great relief from the AFL 
policy. Both CIO and AFL are still 
opposed to recognizing the Taft- 
Hartley law and are backing even 
preposterous demands for more 
wages. 


This present policy as enunciated 
by Knight is more in line with the 
almost century old relationship be- 
tween employer and employe in the 
oil industry. No other great industry 
got along so well with its employes 
nor paid them so well as the oil in- 
dustry, until the coming of the radical 
and to-hell-with-everybody CIO. It was 
hard to credit the Oil Workers Unions 
with supporting some of the violent, 
unfair and often utterly false state- 
ments that their union papers and 
some of their officers hurled at the 
oil companies. Granted that the CIO 
may have been, if it is not even today, 
largely Communist dominated, that 
still made one who looked back upon 
the successful and profitable oil in- 
dustry relationship with its employes 
wonder what had come over the in- 
dustry so suddenly. 


Let us all hope that the newly an- 
nounced policy of the Oil Workers 
indicates a real breaking away from 
the spell of Communism that has so 
greatly spread over this land. We had 
our disputes in this country in good 
American style before the Commies 
moved in, but in these differences 
the best interest of the country was 
not lost sight of. It is all too evident 
that the fighting that has been de- 
veloping here of late years, however, 
is being carried on, not in the interest 
of Americans for America but in the 
interest of those who believe in just 
the opposite of all democratic ‘govern- 
ment. 

Congratulations to President 
Knight and his Oil Workers Union 
for coming to a saner recognition of 
the principles of sound economics 
as well as recognition of the rights of 
the other American people who do 
not belong to the CIO.—W. C. P. 


Atlantic Grants Increase 
In Cost-of-Living Allowance 


Special to NPN 
PHILADELPHIA—Atlantic Refin- 
ing Co. Sept. 25 announced a small 
increase in its temporary cost-of-liv- 
ing allowance which has been paid to 
employes for about a year. President 
Robert H. Cooley said increase will 
result in a 17% allowance in place of 
15.4% allowance which was paid for 
six months period prior to Sept. 1, 
1947. 

All employes represented by the 
Atlantic Employees Union will re- 
ceive the temporary allowance for the 
period Sept. 1 to Feb. 1, 1948. Action 
does not apply to employes in the 
Southwest covered by contracts with 
the OWIU, company spokesman said 
These contracts are subject to separ- 
ate negotiations. 
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Wherry Hearings Show Need for Oil to Have 


Top Group to Spot Trouble Before It Hits 


HILE Senator Wherry’s hearings of marketing com- 
plaints continue to show that either he is unable 
to state fairly the facts he develops or he wants to dis- 
tort in order to get headlines, those hearings also show 
that the oil companies are not doing the public relations 
job that seems easily possible and that is direly needed. 


In the first place, it would seem that top management 
of the companies could be doing a better job of getting 
their subordinates to be more on the alert for any in- 
justices that an individual company might inadvertently 
commit through salesmen out on the firing line. The 
importance of heading off kicks does not seem to be suf- 
ficiently impressed in the minds of enough people in the 
larger sales organizations. Yet the oil industry’s present 
API public relations campaign is prompted by such kicks 
back over the years, and all the suits against the ma- 
jors have sprung from the same cause. The majors saw 
this present shortage coming months ago and it should 
not have been too difficult for each to have set up some 
special machinery to check down into their organizations 
to make sure that unnecessary kicks were avoided. 


In the second place, the majors have considered it 
wiser to refrain from replying to kicks, where their re- 
plies would reflect on the fairness or even business in- 
tegrity of some of the kickers. Some of the witnesses 
testifying, it is known, were dropped from a company’s 
list of customers because of poor credit, others because 
of business conduct that was not efficient and some for 
conduct that was reflecting on the brand being distrib- 
uted. In short the story has not by any means been all 
one sided as so much of the testimony and of Senator 
Wherry’s biased statements might indicate. The top ex- 
ecutives might now well consider if they have not been 
foolishly silent for too many years and that now, as all 
big business is being unfairly pictured by so many pub- 
lic officials, it is better to step forth and tell the facts 
about all complaints and about all complainants. 


In the third place, the major companies might well 
consider that they have seriously erred in not having a 
first class public relations man, who is also a well- 
rounded out oil man, attend all hearings such as Wherry 
is conducting to see that the newspapermen reporting 
the hearings understand the testimony being given. Re- 
porters can hardly be expected to be experts on the de- 
tails of all industries, nor can the same reporters be 
*xpected to attend full time a series of hearings held 
»ver the entire country. The result in the case of the 
Wherry hearings has been that Wherry has largely been 
zuiding the press material because he is the only one 
loing any talking and, as his talk is badly warped, to 
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say the least, the oil industry’s reputation has suffered 
and NPN thinks it has suffered unnecessarily. 


Then each oil company concerned in a hearing should 
have such men on hand as can request those conducting 
the hearing to ask questions that will bring out all the 
truth or who can issue at once statements of the facts 
as each company knows them. So many of the state- 
ments that division and local men have put into the 
records in these hearings are devoid of news value be- 
ing, for the most part, dope on the over-all statistical 
situation of the industry which has been issued by so 
many agencies of both government and the oil industry, 
The reporters generally ignore these. 


These times are too perilous both legally and politi- 
cally, it should seem, for the oil industry, which is so 
constantly under attack from so many sources and often 
times unexpected sources, for the industry not to have 
an over-all top group of farsighted men who will con4 
stantly keep watch on the horizon for possible trouble 
and who will endeavor to prepare in advance for it, and 
then see that the plans are carried out. 


The industry has suffered an unnecessary amount of 
criticism due to the present shortages, criticism that 
could have been kept down at least quite considerably 
had there been such a top group always on the alert in 
the industry’s watch tower. 


A letter today from a top oil executive, who is most 


alive to the industry’s public relations task, closes by 
saying: , 


“I am very sincere in saying that in this period of 
shortages it is going to take the work of all of us to 
keep the industry out of regulation, whether it is price 
regulation or rationing; and as we all know, once we 
get one regulation it goes on indefinitely and can only 
be enforced through further regulation.” 


If American Companies Do Not Produce’ 
Middle East Oil, Someone Else Will 


HERE has been so much “viewing with alarm” of. 

the Middle East oil development by American as well 
as English oil companies, on the part of some American 
Independent oil producing interests and so little said on 
behalf of the interest of the rest of the industry in such 
development, that a fair perspective of the whole situa- 
tion may be hard to obtain. 


Word from Washington Friday said that the battle, so 
to speak, over the granting of an export license for ship- 
ping steel pipe for the big Trans-Arabian Pipe Line Co., 
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had been compromised by the Commerce Department al- 
locating half of the requested tonnage or 20,000 tons of 
pipe to start the line. That means 20,000 tons less for 
American steel consumers, but it means going forward 
with an oil development that will be of great long-time 
benefit to the whole country, and it will not set back 
present American oil producers in their American opera- 
tions. 


Regardless of the vast crude oil reserves this country 
has it is a fact that they are still limited, at exactly what 
figure no one knows. Also it is a fact that our domestic 
market gives every indication of growing as rapidly as 
it has in almost any period in the past, a growth that 
should be sufficient to make for a continuing profitable 
and vast producing industry. Even though we do not ex- 
port outside of North America a single barrel of petrole- 
um products, this continent will still demand an ever in- 
creasing production of oil and at a profitable figure. That 
any major company will bring in cheap foreign oil at 
the destruction of its American interests is hardly to be 
expected. Besides American companies will always be 
faced with an American tariff policy that, if a majority 
of the citizens agree, will protect American production. 


American oil companies have pioneered heavily and de- 
veloped immense fields out of this country in Mexico, 
Venezuela and other South American countries and with- 
out damage to the domestic producing industry. It is 
but reasonable to assume that oil in the Middle East 
can also be developed by American companies to the 
advantage of this country and its oil interests. 


The American military have long desired a large and 
strong going American producing industry against the 
possibility of further war needs, needs which we may not 
be able to supply from overseas and perhaps not even 
from across the Caribbean and the Gulf of Mexico. It 
would seem that this desire of the military can be best 
met by profitable and full development of American oil 
deposits but at the same going overseas, say to the Mid- 
dle East, for oil for America’s export trade as well as for 
oil to conservatively supplement our domestic demand 
against any possible excessive draft on our local re- 
sources. 


But regardless of our American wishes, whichever way 
they may be, is the economic fact that there is a vast 
amount of oil in the Middle East which can be easily, 
quickly and cheaply produced so if American oil com- 
panies do not produce it some one else will. Russia for 
instance? America cannot halt the Middle East fields 
any more than it has been able to halt the development 
of our own great fields. 


One of tke most interesting points to the Middle East 
development is the recent organization of the American 
Independent Oil Co., by a large group of strong Inde- 
pendent oil interests under the leadership of Ralph K. 
Davies, late director of PAW. That company, perhaps 
with others to follow, should largely eliminate the fears 
of some that the majors in the Middle East would hog 
the development to the detriment of the rest of the Amer- 
can industry. NPN does not believe that the Middle East 
majors have held any such thought and it also believes 
that these majors should welcome the coming of these 
American Independents. Not only will this new Inde- 
pendent Middle East company be able to assume some 
of the gigantic operating and financial burden of develop- 
ing the Middle East but the new Independent company 


will change greatly the political picture for all, and make 
the Middle East adventure more democratic. It will 
greatly help in getting the support necessary from this 
country, for the fuil development of that field and for 
the protection of those operating there and in the interest 
of the whole world even including Russia, if she will be- 
have herself. 


The entry of the American Independent Oil Co., repre- 
senting this large group of American Independents, also 
is strong evidence of the growth of competitors from 
small to large in this industry, evidence that should fur- 
ther convince the present majors of the great desirability 
of a broader policy to maintain and develop more com- 
petition than has marked the oil industry so far. In 
fact this new Independent company, with its-many varied 
and widely distributed refining interests, may be the 
means of halting the shrinkage of Independent refineries 
and of bringing back more of the old competition where 
the Independent refiner did a much larger share of this 
country’s oil business than he has in the last dozen years 
when only high cost and very deep fields have been found. 


Ohio Marketers Fight for Amendment 
To Halt Diversion of Gasoline Taxes 


HE Ohio oil industry, through the Ohio Petroleum 

Marketers Assn., has come to the support of the 
group of highway users, automobile clubs and others 
interested in preventing the waste of gasoline taxes 
through diversion from sound road construction and 
maintenance. 


In this fall’s election the citizens of Ohio will have op- 
portunity to vote upon a constitutional amendment which 
will forbid such diversion, the same amendment as has 
been attached to the constitutions of 19 other states in 
recent years. 


Ohio’s gasoline tax is 4c a gallon and as Ohio’s con- 
sumption is rapidly mounting to a possible billion and 
a half gallons this year, the temptation is ever greater 
for state and municipal governments to grab some of the 
money. These governments are always hard put for more 
spending money so Ohio’s increasing use of cars and 
trucks is a direct threat to the pocketbook of the gaso- 
line user. 


At the present time a quarter of Ohio’s gasoline re- 
ceipts go to the state’s general fund, while Ohio needs 
more and wider and better roads to care for the increas- 
ing volume of traffic as well as more hard surfacing on 
the secondary and back country roads, many of which 
are still loose and thin gravel or just mud chuck holes 
in the rainy season. 


The Ohio Petroleum Marketers Assn. is getting out 
literature to its members in collaboration with the other 
interested organizations. Committees are being estab- 
lished in every county and a quick hard hitting campaign 
is being developed in which every oil man is asked to 
join. 





READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, 1213 W. 3rd St., Cleveland 13, Ohio. 
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Jobber Council to Study Program for 
Stimulating Healthy Oil Competition 


Duke Will Name Committee to Consider Application of 


Principles of General Motors Plan in Oil Marketing 


A special committee of the National 
Council of Independent Petroleum 
Assns. will be appointed by Chairman 
Gordon Duke to study the possible 
application in the oil industry of prin- 
ciples of the General Motors Corp. 
program for keeping Independent ban- 
ners flying in the automobile indus- 
try. (See NPN Sept. 17, p. 28.) 


Chairman Duke’s plan to appoint 
such a committee was announced in 
a letter this week to NATIONAL PETRO- 
LEUM NEWS. His letter was one of 
eight received by NATIONAI. PETRO- 
LEUM NEWS from officers of Independ- 
ent marketing associations, discussing 
the future of competition in the oil in- 
dustry following publication by NPN 
of details of the General Motors 
program. 


As explained in the exclusive ar- 
ticle in Sept. 17 NPN, General Motors’ 
program consists of two main fea- 
tures: 

1. Providing management counsel 
to Independent dealers and financial 
assistance in the transfer of dealer- 
ships through its Motors Holding Di- 
vision. (Elsewhere on this page is a 
summary of the functions of Motors’ 
Holding Division.) 


2. Offering, through the General 
Motors Institute, training in busi- 
ness administration, aimed specif- 
ically at preparation for executive 
responsibilities in a General Motors 
dealership. 


To Encourage Discussion 


In presenting information about the 
General Motors program, the primary 
objective of NATIONAL PETROLEUM 
NEWS is to stimulate discussion of 
ways to assure continuance of healthy 
Independent competition in oil mar- 
keting, as the industry’s best insur- 
ance against government control or 
even government ownership. 


NPN long has believed and ad- 
vocated that the industry’s problems 
can best be solved within the indus- 
try. Sharing that belief is Clyde G. 
Morrill, executive secretary of the 
\tlantic Coast Oil Conference, one of 
the association leaders whose letters 
on Independent competition are repro- 
duced in full in this article. Mr. Mor- 
rill writes: 

‘The New Deal promoted a psy- 
chology that leads individuals to run 
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to government for the solving of 
matters that were possibly of easier 
solution at home. Many of us forget 
at times to stand on our own feet. Leg- 
islation too often means nothing but 
litigation. Your editorial ‘Keeping 
Independent Banners Flying’ will, I 
hope, open up a discussion on this 
very important subject.” (The text 
of Mr. Morrill’s letter appears on 
page 21.) 


Why It Is Useful 


The General Motors program is not 
the final word for the oil industry. 
It was designed to meet a specific need 
for a specific company in a different 
industry, but as a point from which 
to renew the long-standing discussion 
of the future of major-Independent 
relationships in oil, it has these impor- 
tant features: 

1. It is an aggressive program, 
having been developed within the 
automobile industry rather than 


outside of it. Any oil industry pro- 
gram likewise should be aggressive, 
leading instead of following. 


2. It gives full play to the free 
enterprise-profit motive, encourag- 
ing Independent ownership of deal- 
erships. 

3. It is aimed at the solution of 
future as well as current problems. 
For example, at the General Motors 
Institute men learn to become bet- 
ter businessmen, not merely for this 
year but for 20 or 30 or 40 years to 
come. 

Both the major and Independent 
elements of the oil industry have a 
stake in the development of an aggres- 

sive, long-range program that would 
stimulate healthy competition in the 
industry. 

The majors are faced with a con- 
tinuing threat of legislative and legal 
action. In the past these attacks have 
come from their Independent compet- 
itors. Whether they might come in 





How Motors Holding Division Aids Independent Dealers 


Following are excerpts from NPN’s 
article of Sept. 17 which appeared 
under the title ‘Keeping Independent 
Banners Flying.” These portions ex- 
plain the functions of Motors Hold- 
ing, a division of General Motors 
which gives financial aid and manage- 
ment counsel to Independent auto- 
motive dealers: 


Motors Holding Division meets four types 
of need: 
1. To establish a new dealership or to 
succeed to an existing one. 


2. For capital expansion of an existing 
dealer. 


3. To buy out inactive partners or other 
outside interests 


4. For purchase or construction of real 

estate facilities 

To be eligible for aid, dealers must have 
sales and management ability, must contribute 
a minimum of 25% of the required capital, 
and must subscribe to sound merchandising 
policies, as contained in ‘‘Corporate Procedure 
Manual”’ (Financial Management Policies) ad- 
vocated by the company. 

Motors Holding Division does not loan 
money,—it subscribes to capital stock, thereby 
sharing in profits and losses, and freeing the 
dealer from fixed interest charges. To protect 
its investment the stock bought by the com- 
pany has sole voting rights, during the period 
in which it owns stock 

The dealer is selected president of the dealer 
corporation, and becomes its active head. He 
draws a salary, a bonus, and dividends on his 
stock. He not only has the option to buy out 
the interest of the General Motors holding 
company, he is required by the terms of his 


contract to use all of his dividends and at 
least one half of his bonus for this purpose. 
And to speed up the process the policy for 
dealerships is to declare dividends as fre- 
quently as earnings warrant, rather than by 
annual periods. 

The dealer's cash bonus, paid to him an- 
nually, is 50° of all profits above 15% on the 
paid in capital. The first 15°, and one half 
of the remainder are applied to dividends, in 
which the dealer also shares 

Following an investment in a dealer cor- 
poration, the holding company maintains fre- 
quent contacts, and provides the following 
services: 


1. Secretarial service, covering all cor- 
porate legal technicalities 


2. Accounting supervision. Each dealer 
is advised to employ locally the most ef- 
ficient auditor and/or tax consultant avail- 
able. The holding company will assist in 
installing the GM _ standard accounting 
system for dealers, and in organizing an 
accounting department An accounting su- 
pervisor makes periodic visits thereafter 
and reports to the dealer on the pro- 
ficiency with which the accounting work is 
being performed. 

3. Dealer Part Inventory Service by 
General Motors costs a nominal fee. 

4. Personnel Counseling Service in the 
form of a manual and evaluation work 
sheets. Organized in 1946, it analyzes the 
essential and desirable human attributes 
required for each position in a dealership. 


In addition to the foregoing a special financ- 
ing plan is available where a real estate in- 
vestment is necessary. It requires that 50% 
of the total real estate cost be covered by a 
ten-year mortgage placed locally, and the bal- 
ance by 5% cumulative Preferred Stock, in 
which the dealer must again participate up to 
a minimum of 25% 
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the future from within the oil indus- 
try, or from political left-wingers 
outside it, the fact remains that the 
operation of an aggressive program 
to keep the Independent competitor 
healthy would (1) remove the reason 
for attack from within and, (2) take 
the steam out of any attack from 
the outside at the same time giving 
the majors politically powerful allies 
to help ward off any left-wing thrust. 

From the Independent viewpoint, 
such a program would provide a solu- 
tion to long-term problems without 
the risk that he, too, would become 
enmeshed in government control. As 
the Independent goes to Congress or 
to court to seek settlement of a griev- 
ance against the majors, he has no 
assurance whatever that the resulting 
extended government control will not 
sooner or later fall upon him with as 
great a weight as it falls upon the 
majors. 


Government control or ownership 
is a threat to the whole industry. The 
problem, in fact, concerns also those 
whose businesses are linked with the 
oil industry—the equipment manu- 
facturers, the makers of consumer 
equipment using gasoline, fuel oil, Die- 
sel fuel, LP-gas. An oil industry 
stifled by government control, run di- 
rectly or indirectly by federal bureau- 
crats, will not be a good customer for 
anyone. 


Management Training Approved 


Five of the eight association lead- 
ers who have written to NPN about 
the General Motors plan specifically 
approve the idea of a program for 
business training for those who may 
have positions of responsibility of In- 
dependent oil marketing. (The other 
three, incidentally, do not necessarily 
disapprove; they did not comment.) 


J. B. Love, president of the Florida 
Petroleum Marketers Assn., believes 
that if no single major oil company 
would be interested in establishing a 
training school which Independents 
could attend, that phase of the pro- 
gram could be carried out by some 
such organization as API. 


Mr. Morrill favors a co-operative 
arrangement with universities and col- 
leges, following careful study by the 
oil industry, perhaps through the API 
Marketing Committee, as to where and 
when to start. 

J. P. Gwaltney, president of the 
North Carolina Oil Jobbers Assn., 
says that state universities would of- 
fer such courses if oil men were inter- 
ested. 

W. L. Heinz, secretary of the South 
Carolina Oil Jobbers Assn., says there 
is a very serious need for business 
administration training, particularly 
for jobbers’ sons who have returned 
from military service. 

H. H. Hahn, executive secretary of 
the Nebraska Petroleum Marketers, 
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Inc., suggested that the National 
Council of Independent Petroleum 
Assns. or API might arrange for a 
school to give oil marketers training 
in business management. 


Following are letters to NPN dis- 
cussing ideas contained in the General 
Motors program. In addition to the 
five named above, they are from: 
H. F. Horning, executive secretary of 
the Northwest Petroleum Assn.; K. C. 
King, executive secretary of the Wis- 
consin Petroleum Assn.; and Gordon 
Duke. 


GORDON DUKE, 
Chairman, National Council of 
Independent Petroleum Assns. 


My appreciation to NATIONAL PE- 
TROLEUM NEwS for publicizing the 
suggestion that the oil industry study 
the possibilities of fitting the Gen- 
eral Motors program to the needs of 
small oil men. 


I believe that this is worthy of 
careful study and I will appoint a 


special committee of the National 
Council of Independent Petroleum 


Assns. to explore this matter. The 
committee will be appointed at the 
next meeting, to be held in Chicago 
during the API convention. 


H. H. HAHN, 


Executive Secretary, Nebraska 
Petroleum Marketers, Inc. 


I have vour letter of Sept. 16. rel- 
ative to the article of General Motors 
plan for financial and other assis- 
tance to dealers. 


During the devression I heard of 
several dealers who avparentlv were 
saved from bankruptcy by the as- 
sistance given them bv _ General 
Motors. I assume that this assis- 
tance was given through the medium 
of the General Motors Holding Divi- 
sion or some similar agency. 


It is conceivable, of course, that a 
similar plan could be worked out 
whereby a_ supplier of petroleum 
products could render the same as- 
sistance to the jobbers handling his 
line. However, the thing that strikes 
me is the difference between the 
automobile and the oil businesses. 


Automobiles are distributed under 
franchise agreement and a dissatis- 
fied dealer handling the Blank auto- 
mobile cannot readily, that is under 
ordinary conditions, change to some 
other make of car. No such difficulty 
exists for the jobber handling a 
certain brand of gasoline and oil, 
that is under normal times. 


There is another difference which 
might interfere with the application 
of a similar plan to the oil indus- 
try. General Motors overates nation- 
ally, whereas no refiner who has 











very many jobbers operates in that 
way. 

Of course, the services outline: 
in column three of the first page ot 
the article will cost some money and 
the oil companies “holding division’ 
might be hard put to it in the event 
that several of their dealers wer 
involved in a price war with com 
petitors who cut corners to the ex 
tent they could sell their principal! 
products at a price that would re 
sult in loss for a dealer or jobber 
who had a substantial investment in 
his business. 


However, I do believe that much 
can be done in the oil industry i 
developing a better understanding 
of what it takes to conduct a busi 
ness and it might be that through the 
American Petroleum Institute or the 
National Council of Independent 
Petroleum Associations there might 
be developed a system of training 
courses in business administration 
set up regionally that would help 
supply some of the knowledge which 
many of our jobbers need today. 


I think the purpose of the plan 
is very good and it is just a ques- 
tion of applying it to the varied and 
complex operations that exist in the 
marketing of petroleum products. 


J. B. LOVE, 
President, Florida Petroleum 
Marketers Assn. 


This is in reply to your letter of 
Sept. 16th, asking for my comments 
on the artice entitled “Keeping Inde- 
pendent Banners Flying” which ap- 
peared in the NATIONAL PETROLEUM 
NEWS on Sept. 17, 1947. 


The article is very interesting and 
instructive and I believe points 
towards a future closer relationship 
between manufacturers and their re- 
tail distributors. 


I feel, however, that this General 
Motors plan of aiding their dealers 
through financing and dissemination 
of information will never in its en- 
tirety prove popular with major oil 
companies. The large motor manu- 
facturers do not distribute their prod- 
ucts, but rely entirely upon their deal- 
ers for this function. The major 
oil companies, on the other hand, have 
their own marketing functions in di- 
rect competition with their own job- 
bers. Should they sponsor such a 
plan as General Motors have adopted 
through their Motors Holding Divi- 
sion, they would, in effect, be nurtur- 
ing more competition for their own 
marketing units. 


I do believe, however, that some 
major oil companies might be inter- 
ested in a portion of General Motors 
plan i.e., that dealing with the ac- 
counting supervision. This matter of 
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iajor oil companies sponsoring a 
tandard method of accounting for 
he jobbers would be of incalculable 
id to those jobbers in keeping more 
efficient records. The majors might 
even be interested in aiding their job- 
bers with the personnel counciling 
service, as now being used under the 
General Motors plan. I cannot, how- 
ever, imagine that they would ever be 
interested in aiding the jobber in his 
financing in any respect. As regards 
the oil industry adopting a _ school 
similar to the General Motors Institute 
at Flint, Mich., which was established 
for the purpose of training men as 
General Motors dealers. There again 
I do not believe that any single ma- 
jor oil company would be interested 
in establishing such a school for 
jobbers. However, I believe that such 
a school might very well be estab- 
lished by some such organization as 
the American Petroleum Institute. 

My constant reference to major oil 
companies in connection with this 
General Motors plan is that they, of 
course, would be the only oil com- 
panies large enough to be able to pro- 
mote a similar plan to that of General 
Motors. 


CLYDE G. MORRILL, 


Executive Secretary, Atlantic 
Coast Oil Conference Inc. 


The writer has always felt that 
the solution of the problems of the 
Independent jobber in the oil industry 
should come from within the indus- 
try. The New Deal promoted a psy- 
chology that leads individuals to run 
to government for the solving of mat- 
ters that were possibly of easier so- 
lution at home. Many of us forget at 
times, to stand on our own feet. Leg- 
islation too often means nothing but 
litigation. Your editorial ‘Keeping 
Independent Banners Flying” will, I 
hope, open up a discussion on this very 
important subject. 

It should be noted at the start that 
the Independent has a taxation prob- 
lem and this was most effectively 
outlined in a recent issue of the 
monthly publication of the National 
City Bank in New York City. It is 
a national problem, common to all 
small business men. 

Most small businesses, whether in- 
corporated or unincorporated, are 
owned by a few individuals. If incor- 
porated, the business pays a com- 
bined normal tax and surtax of 
38 (plus 2% for consolidated re- 
turns, but with a preferential grad- 
uated rate of 21 to 38% on taxable 
het incomes up to $50,000). It is re- 
quired by law, subject to penalty 
taxes, to distribute 70% of net income 
as dividends unless it can demonstrate 
the need for greater retention of earn- 
ings in the business. The dividends 
are then subject to the high individual 
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surtaxes. On a straight arithmetic 
basis the owners of the business find 
themselves better off to sell out, pay 
the capital gains tax on any increment 
in value, and put the money in di- 
versified investments and trust funds, 
than they are to continue in business 
with the usual risks and responsi- 
bilities. 

“In the case of unincorporated busi- 
ness, the tax incentive for selling out 
is still more compelling, for here the 
major share of the earnings is imme- 
diately drained off by being subject 
to individual surtaxes. Such enter- 
prises find that the more efficient they 
become and the more they get costs 
down, the more they have to pay in 
taxes instead of having the money 
to put back into a growing business. 


“Then there are the estate taxes, 
which pose special problems and perils 
for small business. With a proprietor- 
ship or partnership, death of one of 
the principals may mean taking out 
a large sum of money to pay taxes, 
thereby wrecking the business. With 
a corporation it may mean forced 
liquidation of a substantial block of 
stock, and in the case of small cor- 
porations there is often little or no 
market for such stock. For these rea- 
sons, owners of small businesses who 
are getting along in years frequently 
find a strong inducement to sell out 
their holdings, either for cash or read- 
ily marketable securities. As for the 
point that they sell to other com- 
panies and promote monopoly, the 
obvious fact is that there is very sel- 
dom opportunity to sell a small or 
medium-sized concern except to an- 
other concern in the same or a relat- 
ed line.” 


Ambiguous Government Policies 


“In other words, through the opera- 
tion of the tax laws, we find a sit- 
uation where at the same time that 
one branch of the federal government 
is condemning corporate purchases 
and mergers as contributing to mo- 
nopolies, another branch is speeding 
the process by encouraging owners 
of small businesses to sell.” 

The plan that you describe that has 
been worked out by General Motors 
seems to be limited to the establish- 
ment of new companies or the financ- 
ing of changes that take place within 
established companies, when some of 
the tax situations above outlined make 
necessary structural changes in a 
firm. However, there are many more 
handicaps from which small business 
suffers in our industry that should, 
in addition, be thoughtfully consid- 
ered as part of a constructive attempt 
to equalize opportunity. 

For instance, the multiplicity and 
complexity of labor laws and their re- 
strictions; (and the effect of labor 
contracts as concluded by the major 
on the small operator) the numerous 


Jobber Comments 





reports that have to be made to gov- 
ernment agencies; the intricate in- 
come tax laws and the city and state 
laws that require special knowledge, 
that impose special burdens upon con- 
cerns of limited manpower and finan- 
cial resources. 

There are also additional disadvan- 
tages that many small businesses 
have always been subject to, which 
arise largely from the very ease with 
which people can establish many hun- 
dreds of new enterprises in our indus- 
try each year, with practically no re- 
strictions as to ability, experience or 
capital. One-truck operators come 
and go in every market, constantly. 
Their raiding tactics affect Independ- 
ents but seldom affect larger busi- 
nesses. 


Aid for Independent 


It seems fairly obvious that the 
chance for survival for the Independ- 
ent jobber calls for 


1. An adjustment of our tax laws 
that will remove some of the 
unfair burdens that small busi- 
nesses are now carrying. 

2. A constructive attempt on the 
part of some agency within 
our industry to keep him ade- 
quately informed on the com- 
plex laws now in existence, 
that affect the freedom of his 
operation. 

3. A plan of “adult education” 
that will permit the jobber to 
learn better business methods 
while his enterprise is grow- 
ing. 

4. A bona-fide attempt on the part 
of the large companies to 
thoughtfully examine their pol- 
icies to the end that the small 
may enjoy equal opportunity 
with the large in the oil indus- 
try 

Aside from financing that must take 
place because of changes due to tax 
difficulties, it does not seem evident 
that there has been great embarrass- 
ment on the part of good business 
men who are now jobbers, to ade- 
quately finance themselves. 

This brings us down to a question 
that you ask as to whether large oil 
companies should develop business 
administration training forces such 
as General Motors offers. 


It seems to me that this could be 
best accomplished in a different way 
We have in every part of the United 
States, colleges and universities who 
maintain well staffed schools of busi- 
ness administration. More and more 
these schools are offering short con- 
centrated training courses for junior 
business executives. Therefore, a co- 
operative arrangement on a pre-con- 
ceived plan with these schools and col- 
leges adapted to the needs of each 
section, would result in the maximum 
efficiency for such training courses. 
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It would also place such training on 
a basis far more acceptable to the 
Independent, than if such courses were 
offered only by large integrated en- 
tities. This latter course would tend 
to make the jobber feel indebted to 
the company that had provided him 
with training and obviously, any com- 
pany so doing, would use this train- 
ing school to promote the sale of its 
own products. 

Possibly, this is a long range chore 
for the Marketing Division of API. 
It would result in far more success- 
ful jobbers and a far healthier indus- 
try. Naturally an attempt to proceed 
in this direction, would have to be 
based upon some additional research 
studies, similar to the one conducted 
by Harvard University and sponsored 
by the Atlantic Coast Oil Conference, 
Inc., on the sale of fuel oil on the At- 
lantic Coast. We first must find out 
where we are before we can decide 
where we want to go. 

As a starter I should like to suggest 
that the opinion of the deans of busi- 
ness colleges in various parts of the 
United States be solicited by NPN and 
that concurrently executives of large 
integrated companies be solicited for 
their reaction. 

Once business school support of the 
idea, with their suggestions, is re- 
corded and the sentiment of industry 
leaders is gauged, then research 
could determine when and where to 
start. It seems hardly necessary to 
point out that finally, no program can 
be successful without enthusiastic 
jobber participation. 


W. L. HEINZ, 


Secretary, South Carolina Oil 
Jobbers Assn. 


Thanks for yours of the 16th with 
reprint of the article on ‘Keeping 
independent Banners Flying” 

The advantage of having continu- 
ity of Independent jobber operation 
and preserving the magnitude of this 
segment in the industry is certainly 
ot great importance to the industry. 
Anything such as this presentation 
which will encourage the industry to 
think on this matter, and work to- 
wards such a goal is constructive 


Real Need for Training 


I feel that there is a real need for 
some training course which would be 
available to a prospective future ex- 
ecutive in an Independent jobber set 
up. This should be training in mer- 
chandising, accounting, servicing, and 
industry orientation, and it ought to 
be accomplished in a period of from 
six months to a year. 


There are a number of jobbers 
who have sons just returned from 
military service and college. There 


is @ very serious need of such train- 
ing for them. If it is given in their 
tather’s operation, it will be stilted 
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and dull. Such a course should be 
self sustained from a financial stand- 
point, but it would have good indus- 
try wide results and might attract 
the use of some industry facilities, at 
cost. 

As to the holding company plan, do 
not believe that it would work in the 
oil industry. The integrated com- 
panies are too interested in control 
of physical facilities and territories 
to permit such a plan to be of much 
value to the Independent jobber. Any 
flan that they might be interested 
in would kill the initiative of the 
jobber and tend to regiment him into 
a glorified coramission agent. I am 
also confident that anv sneh_ plan, 
approved by the integrated com- 
panies, would have in it an option 
to take over at will or a five-day can- 
cellation clause of supply contract. 

As to continuity of ownership, in 
spite of many casualties, the Inde- 
pendent oil jobber has a much better 
record to date than the automobile 
dealer. Perhaps that is the reason 
why General Motors is developing a 
better plan, realizing its importance. 


K. C. KING, 
Executive Secretary, Wisconsin 
Petroleum Assn. 


I have your letter of Sept. 16 ac- 
dressed to the various presidents and 
secretaries of marketing associations 
and enclosing a reprint from NPN of 
Sept. 17. 

You ask for opinions as to whether 
or not this program might fit the oil 
industry. You are very familiar with 
the fact that the API is now con- 
cucting an intensive public relations 
program and through a subcommit- 
tee headed by Mr. Carthaus, is at- 
tempting to find out what API can 
do for the Independent jobber. 


Sees Little Support for Plan 


In my opinion the meeting of this 
subcommittee at Indianapolis, which 
was very ably covered by NPN, was 
more or less a farce. To take the 
various points contained in the Gen- 
cral Motors plan and apply them to 
the Independent oil jobber today 
would receive very little if any sup- 
port. The jobber is not interested 
in or thinking about training courses 
and the various other terms outlined 
in the plan. There are just two things 
on his mind—margins and supply. 

If API is in earnest in their effort 
to assist the Independent jobber, they 
will take some definite steps on these 
two subjects. 

You have asked that we freely dis- 
cuss this editorial, and from our 
standpoint here in Wisconsin, it 


would do no good under present mar- 
keting conditions, and until such time 
as the supplying companies see fit to 
deal fairly with the Independent job- 
ber, he will have no part of any pro- 
gram of this nature. 





J. P. GWALTNEY, 


President, North Carolina Oil 
Jobbers Assn. 


Your article on Keeping Independ 
ent Banners Flying in the Sept. 17 
issue of the NATIONAL PFTROLEU) 
NEWS will require a lot of studyin; 
for an intelligent comment. , 

At first sight it appears that th: 
General Motors plan could very easil 
be applied to the petroleum industry 
especially by major companies wh 
have a jobber setup and who are anx 
ious to open new territories or ex 
pand into territories in which the, 
are weak. 


Financing Plan Valuable 


It seems to me that the best fea 
ture of this plan is the financing for 
those who are in need for such a pro 
eram but old experienced jobbers will 
have no part of such a plan. 

As to the business administration 
training courses, most state universi- 
ties would offer such a course if the 
industry within the state desired it, 
for instance, the University of N. C. 
located at Chapel Hill through their 
School of Commerce offers such a 
course to industry within the state. 

A couple of years ago N. C. State 
College at Raleigh attempted to in- 
terest the jobbers of N. C. in a sim- 
ilar course but could not arouse much 
interest. 


H. F. HORNING, 
Secretary, Northwest Petroleum 
Assn. 


The article which appeared in the 
September 11th issue of the NATIONAL 
PETROLEUM NEWS having to do with 
the General Motors plan is in all 
probability a wonderful idea if the ma- 
jor oil companies would get behind 
the program with more enthusiasm 
than they have displayed towards the 
Public Relations Program. A thing 
of this kind would have to be done in 
a very efficient manner or I question 
that it would be successful. Surely 
if such a plan were advanced and 
made available to rural jobbers, they 
would undoubtedly go for it in a big 
way. 


Sees Scope Widening 


The longer I think about it the more 
branches I can foresee developing 
which would be beneficial to the 
ber and to the company that sup- 
plies him. I think that your publish- 
ing this article is a real service to the 
industry. I hope that somebody has 
the time, and is willing to expend the 
effort towards pushing it. 


If I can be of any further assist- 
ance, you need only call on me. 
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Choose from these three fuel oil filters when you recommend 
one to your customers. You will have made a life-long friend 
of your customer and a neat profit for yourself. There is a 
repeat profit to be made also through the periodic installation 
of a new cartridge. 
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‘Allocater Blues — 


Companies Find Allocating Supply 
Isn't Easy, Causes Many Headaches 


Gasoline and fuel oil allocations 
have produced more headaches than 
a year’s output of cut-rate whisky. 

One of the major company sales 
executives to whom NATIONAL PETRO- 
LEUM NEWS talked to collect stories 
on allocation problems put it this 
way: 

“I’m a family-loving man. But if 
you read some morning that I’m in 
jail for beating my wife, just think 
about my allocation problems and 
forgive me.” 


Of course allocation sounds very 
simple. Just set up a formula. Notify 
division and district managers, sales- 
men, jobbers, commission agents, 
commercial accounts, station man- 
agers and dealers. Give everybody a 
quota based on last year’s sales, then 
go fishing. 

The only trouble is that it doesn’t 
work out that way. These case his- 
tories, gathered by NPN from sev- 
eral oil companies, tell why. 


Case No. 1— 
A Thousand Jobs at Stake 


A stee’ mill had bought a piddling 
amount of gasoline for its trucks and 
other equipment, so it had a very 
small quota. Then one day the elec- 
tric motors which powered its blast 
furnace compressors broke down. 
Gasoline motors were installed. But 
to run them until the electric motors 
could be repaired would _ require 
16,000 gals. of gasoline. 


If the blast furnace compressors 
didn’t run, 1,000 men would be laid 
off, and production of steel, badly 
needed by the oil and other indus- 
tries, would be reduced. The gasoline 
was furnished. 


Case No. 2— 
Gasoline for Sale 


This is the story of a jobber who 
is supplied by one of the major com- 
panies that is particularly short of 
gasoline. The jobber has a contract 
calling for the delivery of a mini- 
mum amount of gasoline. Either be- 
cause his own business had decreased 
or because he. contracted for more 
gasoline than he could possibly have 
sold under normal circumstances, the 
jobber has a surplus. And he has 
sold several hundred thousand gal- 
lons to another major company. The 
major which buys from the jobber is 
generally regarded as being in a bet- 
ter gasoline stock position than the 
major which sells to the jobber 
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There’s nothing the supplier can do 
about it; the contract stipulates the 
minimum amount to be delivered. 


Case No. 3— 
Paying Through the Nose 


Another company, also one with 
gasoline supply troubles, has suc- 
ceeded in making several deals to 
buy gasoline from companies, Inde- 
pendent and major, with which it 
never did business before. It pays the 
published tank wagon price, absorb- 
ing the handling costs. 


Case No. 4— 
A Job for Einstein 


One company decided that the 
main office would make its alloca- 
tions at the division office level. 
Each division manager would be giv- 
en an allocation. This was done to 
keep the detail of allocation out of 
the main office. Some divisions have 
more dealers than last year; others 
have fewer. In one division last year 
three big dealers lost a lot of gallon- 
age because a main road was closed, 
and this year they are back in full 
swing. Headquarters wonders wheth- 
er it should try to adjust divisional 
quotas according to such factors as 
these. So far it has decided to stand 
pat because there would be literally 
thousands of adjustments to make, 
and in the long run they probably 
would come close to balancing out 


Case No. 5— 
The Old People’s Home 


A home for elderly people bought 
an oil burner, had it installed, then 
started to look for a fuel oil supply. 
The manager went to several oil 
company offices, and each time he 
was told that no new customers were 
being taken on. He told this to the 
board of trustees. One member of 
the board is a large stockholder in 
an oil company. He wrote the com- 
pany, denouncing the officers for 
what he called “poor management” 
in letting the shortage develop and 
said he would get rid of his stock 
unless the company came through 
with fuel oil for the institution 


Case No. 6— 
Stopping a Flood 


A contractor building a flood wall 
moves out of the area in which his 
previous supplier operates. He is 
working on the same flood wall, but 


he must find a new supplier. That is 
an example of a story heard severa 
times with minor variations. Some 
times the move is from one divisio1 
to another in the same company, or 
from an area in which a company 
operates directly to one in which it 
operates through a jobber or from ; 
district in which a company has goo 
supply to one in which its supplie 
are very tight. 


Case No. 7— 
The Staff of Life 


Bread is the staff of life, but gas 
line is the staff of bread, becaus 
bread has to be delivered. A baker: 
has bought all its gasoline from on: 
oil company for many years. The ba 
kery decided to expand its house-to 
house deliveries and long before th: 
gasoline shortage ordered a fleet of 
trucks. The trucks have been ds 
livered. If the bakery were held t: 
last year’s gasoline allocation, half 
of its new trucks would be useless 
and a new residential area would bs 
without bread deliveries. The baker 
got an extra allocation. 


Case No. 8— 
A Simple Rental Problem 


Gallonage rental on leased stations 
is supposed to compensate the owner 
for the use of the station equipment 
which he provides and maintains. But 
what if a dealer is able to buy some 
gallons from another supplier? Does 
he owe gallonage rental to the sta- 
tion owner on all he sells? He prob 
ably does, and this company has un- 
der consideration the matter of col- 
lecting such rental, but so far has 
not done so. 


Case No. 9— 
Not So Simple Rental Problem 


If all gallonage rentals were ni 
more difficult than No. 8, a rul 
could be made to fit most cases. But 
what really complicates the renta 
problem is that many leased stations 
are in turn held under lease by the 
supplier from the owner of the rea 
estate, with rental fixed on a gal 
lonage basis. Under such a deal is 
the supplier bound to pay the pro} 
erty owner a gallonage rental ol 
gallons obtained by the dealer fron 
other sources, and on which the sup 
plier collects no rental from the 
dealer? 


Case No. 10— 
How About The Small Business 
Man? 


No straight line allocation | 
fits the case of the local gravel pit 
operator. With all his business 
pendent on one gasoline powe! 
shovel, his gallons cannot be cut, ! 
cause that would force him out 
business. So he was sold as much 
he needed to keep going. 
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renta GMC 2-cycle Diesel truck engines provide twice as 
many power strokes as conventional 4-cycle engines. 
e rea Pay loads can be greater because engine weight is 
1 ga less, with the same amount of power. Other famous 
GMC Diesel engine features include Direct Triple- 
Duty Injectors, Full-Flo Lubrication, Pressurized 
ft Water Circulation, Thermostatically Controlled 
Water By-Pass and Radiator Shutters. 


GMC Diesel truck chassis are exclusively engineered 
for Diesel operation with such outstanding features 
as Straight Frame Side Rails, Wide Track Front Axles, 
Heavy Duty Clutches and Brakes, Transmission 
and Rear Axle options to handle all types of jobs. 
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GMC builds the widest range of Diesels on the 
SS market... 8 different truck and tractor models with 
oe Gross Weight Ratings from 30,000 to 90,000 pounds. 
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Are Service Stations Asleep on TBA? 


Competitors Believe Oil Industry Misses Chance 
To Sell Car-Owner. Tire Executive Tells Meeting 


By FRANK C. STURTEVANT 
NPN Staff Writer 


Competitors for petroleum TBA 
business—the mail order houses, 
chain stores, and independent tire 
stores—-admit that service stations 
have the first and best opportunity 
to sell automotive goods. But they 
have no fear of service station com- 
petition, because they consider the 
stations are asleep on the TBA front. 


An example of their competitive 
thinking was cited by H. T. Cooden- 
berger, manager budget sales de- 
partment, Goodrich Associated Tire 
Lines Division, in a talk before the 
American Petroleum Credit Assn. 
convention in Chicago, Sept. 15-16-17. 
He quoted a statement made by a 
chain store owner to his sales force, 
in which he told his men they were 
not entitled to a “nickel’s worth of 
automotive business,’ because they 
did not have a fraction of the oppor- 
tunity to sell automotive needs that 
service station operators have. 


As related by Mr. Goodenberger, 
this owner went on to say: 


“Service station men see their cus- 
tomers once or twice a week. They 
get to know their cars and their 
driving requirements. They get to 
observe the car when it is standing 
still and completely under their con- 
trol. They can observe the condi- 
tion of tires, fan belt, radiator hose, 
seat covers, floor mats-—-in fact all 
of the items you have to sell. They 
can spot immediately a customer's 
need for one of their items of mer- 
chandise, and can offer to install it 
promptly with little inconvenience to 
the customer. But we are going to 
get our share, and more of this busi- 
ness for just one reason: The serv- 
ice stations are sound asleep. 

“We, with our aggressive solici- 
tation and time payment facilities, 
are going to more than offset the ad- 
vantages of the service station.” 


Time Payments the Thing 


Mr. Goodenberger’s remarks on the 
competition’s view of service station 
TBA selling were made in a speech 
in which he discussed time payment 
plans. He explained that over three- 
fourths of the entire retail market 
today consists of families which are 
potential time payment buyers. Their 
family incomes are less than $4,000 
a year, and under today’s rising costs 
they do not have the cash to make 
large-dollar purchases out of income. 


To illustrate the division of the 
population by income groups the fol- 
lowing tabulation was _ presented, 
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taken from Federal Reserve Board 
Survey of Consumer Finances for 
1946: 


FAMILY Y OF TOTAL 

INCOME GROUPS POPULATION 
$ 0- 999 17.0 
1000-1999 23.0 
2000-2999 25.0 
3000-3999 13.0 
4000-4999 12.0 
5000 & over 10.0 


Comparing past experience with 
today’s rising costs, said Mr. Gooden- 
berger, indicates that most families 
below the $4000 income level rely 
on some form of deferred payments 
in making purchases of $20.00 or 
more. For that reason, he explained, 
a retailer cannot hope to reach his 
entire market potential unless he of- 
fers time payment facilities in con- 
nection with the sale of items cost- 
ing $20.00 or more. 


Diversified merchandise at service 
stations calls for diversified selling 
methods, Mr. Goodenberger pointed 
out. Gasoline, other petroleum prod- 
ucts, and small accessories have been 
traditionally cash or open account 
purchases. Now the TBA line has 
grown to include so many things, 
including certain large, durable items, 
that the “A” in TBA might well be 
considered to stand for “Anything”’ 
rather than “Accessories,” and brings 
the service station into competition 
with mail order retail stores, chain 
stores, independent tire retailers, 


many of whom in turn are making 
a direct bid for petroleum products 
business. 

According to Mr. Goodenberger's 
figures, 60% of all tires are even nov 
sold on time payment, and the highe: 
prices now asked for batteries i 
bringing many of them into the tim: 
payment field also. 


Building Volume and Profits 


Consumers will continue to bu 
items of durable goods which the 
need from someone—but that “some 
one’’ must be ready to make the sal 
on some deferred payment plar 
Whether the service station make 
the sale, realizes the profit from th: 
sale, and retains the customer fo 
future business, said Mr. Gooden 
berger, depends on the sales facilities 
offered to the customer. 


Competing outlets are already we! 
organized in time payment selling 
according to Mr. Goodenberger, and 
only gasoline dealers whose suppl) 
ing companies have helped them in 
stall time payment facilities can com 
pete with other outlets. TBA sales 
are important in retaining petroleun 
business, he went on, as the fewer! 
times a customer is exposed to com- 
petition, the less risk of losing him 
In addition, he pointed out, time pay- 
ment selling helps the dealer's vol- 
ume and profits, and ties him mort 
closely to his supplier. 


The extra sales volume, secured 
through sound credit extension poli- 
cies, will yield increased profits, Mr 
Goodenberger pointed out, because 
credit losses, which rarely exceed 
1%, are covered in the “carrying 
charge” passed on to the customer 





New Oil Burner Orders Top Cancellations 


NPN News Bureau 
WASHINGTON — For third con- 
secutive month, new orders to manu- 
facturers for oil burners have ex- 
ceeded cancellations, the Census Bu- 
reau report on shipments in July 
shows——but this time by a sharply re- 
duced margin. 


Also, cancellations still are outstrip- 
ping new orders for certain types of 
residential burners and units, the re- 
port disclosed. 


As shipments declined 4% in July 
from June total of 105,257, new or- 
ders less cancellations were 1,650, 
compared with 34,963 in June. Can- 


Item 

Production 

Shipments 

Stocks, End of Month 

New Orders Received During Month 
(Less Cancellations) 

Unfilled Orders, End of Month. 





100,524 


705,734 


cellations of residential burners and 
units exceeded new orders by 83% 
A breakdown showed that, of un- 
filled orders, 692,875 were for residen 
tial burners and units; also, follow- 
ing additional facts concerning this 
classification of burners and units: 
Stocks at beginning of month, 16. 
331; production during month, 100.- 
590; shipments during month, 96,760 
stocks at end of month, 20,161. 
Data was contained in Bureau's 
facts for industry report series M51A 
 ¢ 2 
Following summary of oil burnet 
production, shipments, stocks and o1 
ders was given by the bureau: 





1947 1946 —January-JIvls—- 
duly June duly 1947 1946 
257 108,789 416,481 679,328 244,71 
105,257 45,707 663,710 244,32 
22,657 18,924 6,626 
1,650 34,963 102,438 250, 20% $29,922 
$04,608 $62,912 
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HAPPY HOLIDAY presents: 


Holiday's great automotive market... 


The hottest thing on 








; These families really get around, And when they’re going bye-bye 
Be too... average 2.8 vacations a year! ... they really buy! 
























































Take a careful look at what they bought _ the nation’s fastest-moving, most travel-loving 
and you'll agree that the more than 750,000 families ... families in the Holiday mood! 


families who travel in Holiday are your biggest, Reach these good prospects by featuring 


busiest, buyingest automotive prospects. Holiday-advertised products—reach them with 
ying pros} I 
Holiday's zooming circulation not only goes __ travel on their minds! Plan today to get your 
to high-income, car-owning families—it reaches share of the great new Holiday market! 
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Holiday now reaches more 
than 750,000 families! 
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Look at the tremendous automotive purchases 
of vacation-bound Holiday families 


(Based on a recent survey*) 








94.8% had cars serviced 49.4% had brakes adjusted 
S< 55.2% had complete motor tune-ups 8.0% had new piston rings installed 
, 


, 
\ 


43.1% bought new tires (average number: 2.6) 12.1% bought new windshield wipers 
32.8% bought new tubes (average number: 2.4) 12.6% bought new sealed-beam headlamps 


10.3% bought new storage batteries 14.4% bought new oil filters 
9.8% had old batteries recharged 90.2% had pre-trip oil change 
11.5% had brakes relined 20.1% bought new spark plugs (average number: 6) 


*Survey based on interviews with Holiday families that vacationed 
during the fall of '46. Average mileage covered by these families 
was 4,407—70% more than the '46 national vacation trip average. 
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The most responsive new 


market today is exclusive with H QO Ll DAY 
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Vaporizing Burner Service 
Requires Special Attention 


Service Manager of Large Manufacturer Cites 
Some of Problems Encountered; Lists 6 Items 
To Watch: Urges Study of Engineering Manuals 


Virtually every marketer of fuel 
oil and every oil burner dealer has 
in his territory numerous owners 
of vaporizing burners. With fuel 
oil in short supply in some parts 
of the country, it is more important 
than even before that servicemen 
understand the special problems 
of servicing vaporizing burners, but 
many burner mechanics are not 
familiar with them. 

So that oii marketers may re- 
view with their burner service 
managers the problem of servic- 
ing vaporizing burners, National 
Petroleum News has asked the 
service manager of a large man- 
ufacturer to write an article on 
this topic. In the article A. B. Mac- 
Laren of the Furnace Division, Per- 
fection Stove Co., Inc. of Cleveland. 
gives much. useful information 
which should be passed on to 
anyone having to do with burner 
service. 


By A. B. MacLAREN 


Vaporizing pot type oil burner equip 
ment is widely used for these purposes 

1. It has no substitute in the oil 
fired space heating or stove field. 

2. Because of its low first cost, its 
ability to operate efficiently at firing 
rates lower than one gallon per hour, 
and because its heat can be modulated 
rather than operating on and off, it fills 
the requirements of the smaller home 
and the low cost housing field, partics- 
larly in warm air heating plants. 

8. For the average home needing an 
automatic oil buming hot water heater, 
it constitutes, in virtually all instances 
the only practical solution. 

But in some sections of the country 
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these burners have had a bad reputation 
among service men. This is principaliy 
due to the fact that servicemen as a 
whole are not familiar with the basic 
principles of this method of burning oil, 
nor with the various controls and equip- 
ment furnished with the burner. It has 
been the experience of one company at 
least, that carefully planned service 
schools and well-written comprehensive 
service manuals help to clear up misun- 
derstandings, help service men take care 
of complaints in shorter time and reduce 
the amount of service required. 


Any discussion of servicing and main- 
taining vaporizing pot type oil burners, 
as brief as this article must necessarily 
be, can touch only the high spots. Most 
manufacturers of this equipment pub- 
lish service and engineering manuals and 
instructions, and these data should be 
obtained, studied and followed by serv- 


ice men, 
Importance of Chimney Draft 


1. Many vaporizing burners, particu- 
larly those of stoves or space heaters, 
are enticely dependent upon “natural” or 
chimney draft for combustion air. All oii 
burners including the vaporizing pot type 
equipped with mechanical forced draft, 
must have good chimneys to take away 
the products of combustion. Therefore. 
of first consideration, is a chimney ade- 
quate in area and height to induce sufti- 
cient combustion air to the burner and 
to carry away the waste gases. 

Generally speaking, the chimney should 
be lined and have a cross section of not 
less than 8” x 8” for furnaces and 
6” x 6” for heaters. It should be well 
cemented with no leaky joints, with no 
obstructions or off-sets to catch soot or 
dirt, and the top of the chimney must 
clear the highest point of the building 
and adjacent objects by two or three 





feet. It should be, in the case of natural 
Craft burners, 25 to 30 feet above thi 
floor on which the heater or burner 
stands. 

Some special chimney caps, variously 
known as venturi caps, draft inducers 
down draft preventers, etc., are useful 
in many cases where large trees or ad 
jacent buildings create unfavorable draft 
conditions or where it is impossible t 
construct a chimney of sufficient height 
In many cases, small electrically drive: 
draft boosters may be added, where pocr 
draft conditions exist, to insure proper 
supply of combustion air to the burner 

Ideally, no other heaters or appliances 
should be connected into the chimney 
used by any oil burner. A stable draft 
of .06” water column should be main- 
tained as measured between the heating 
unit and the draft regulator, with a 
draft gauge. A low draft will result in 
a smoky fire, carbon and soot and will 
not permit firing the burner at its maxi 
mum rating. Too high a draft will result 
in a noisy flame, excessive fuel con 
sumption and in some cases, the forma- 
tion of a hard flint-like carbon in th 
bummer bowl. 


2. A vaporizing burner must be leve! 
Failure to properly level pot type heat 
er and burners inevitably results in sers 
ice calls, as the oil film tends to flow 
to the low side of the bowl, and fuel feed 
rate is altered, resulting in an uneve: 
and smoky fire. Nearly all heating stove 
are provided with leveling screws and a 
spirit level should be used to insure th: 
unit being level front to rear and sid 
ways. 

In the case of furnace-burner units 
the level should be checked across th 
front and along the sides of the bas: 
frame or across the top, as the manufac 
turer’s directions call for. If a furnac 
is off level, it is generally possible to pry 
up the low side with pinch bars and 
insert steel shim strips to bring the uni! 


level. As a rule there is sufficient “give” 


in the duct work to permit this but 
it is impossible to accomplish, it ma‘ 
he necessary to remove part of the she« 


metal work, level unit, and reinstall duct 


work. A badly off-level furnace or heat 
er will not operate as it should and wi! 
be a constant source of trouble 


3. Constant Level Valve — Virtualis 


all furnaces equipped with vaporiziny 


pot-type burners, and a great many spac 
heaters, use a constant level valve. Thi 
purpose of this control is to maintain 
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fixed head of oil between the valve and 
the bottom of the burner bowl, regard- 
less of the amount of oil in the fuel oil 
storage tank, or in the wall pump reser- 
voir, to prevent oil flood or spill in case 
the fire in the burner goes out, and to 
shut off the flow of oil if the needle 
valve in the constant level valve sticks 
or leaks. 

The manufacturers of these valves have 
been, perhaps understandably, reluctant 
to distribute much information on ad- 
justment or service of these valves be- 
cause their experience has been that serv- 
icemen, in attempting to correct or 

iange firing rates and flame character- 
istics, frequently damage the mechanism 
in the control valve. 

Every constant level valve consists, 
essentially, of a fine mesh strainer on 
the oil inlet side, a spring loaded needle 
valve, a float which operates to open and 
lose the needle valve, and a safety float 
to positively shut off the flow of oil into 
the valve in case the main float fails to 
control the oil level. All this refers to 
the inlet side. 


Metering valves, for pilot, low fire and 
high fire stages, automatically or thermo- 
statically controlled, depending upon the 
equipment, are commonly provided to 
control the flow of oil into the burner on 
the outlet side. 


Valve Must Be Kept Clean 


It is important that the valve be kept 
clean and free of any collections of wax, 
sludge, silt, etc. The bead of oil in the 
constant level valve, with relation to the 
floor of the burner bowl, is rarely more 
than 1” and is required to overcome the 
resistant fraction offered by the valve 
metering devices, oil feed line, etc. Anv- 
thing which tends to increase the _ re- 
sistance to the flow, such as paraffin or 
sludge, will affect the performance of 
the burner. Fuel oils of different vis- 
cosity will require recalibration of the 
rates of oil feed and resetting of the con- 
trol 

Unless the serviceman is thoroughly 
familiar with all functions and adjust- 
ments of the constant level valve, it 
should never be touched except to clean 
the strainer and, if necessary, the in- 
side of the valve, and to calibrate and 
stablish the correct oil flows in accord- 
ince with the instructions of the manu- 
facturer of the heating device. 


1. Fuel: Virtually all vaporizin« 
ot type burners are designed, and are 
ipproved by the Underwriters’ Labora- 
tories, to burn No. 1 or No. 2 fuel oil, 
neeting specifications set up by the Bu- 
reau of Standards as CS12-40. Within 
the past six or seven years, a great deal 
f catalytically cracked fuels, or blends 
f catalytically cracked and straight run 
fuel has been marketed. There has been 
me difficulty with all types of burners, 
urning some of these new fuels, with 
ressure atomizing burners offering a 
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lesser problem than the rotary and va- 
porizing pot type burners. 

It has been found that most vaporiz- 
ing pot type burners can be adjusted to 
burn some of the catalytically cracked 
fuels. satisfactorily through a narrow 
range of firing grades on the high fire 
stage, but trouble is experienced when 
the burner drops to low fire. Or, by 
proper air-oil adjustment, a good low fire 
can be obtained, but trouble is experi- 
enced when the burner is on high fire. 


The tronble with all burners is usu?lly 
manifested by the excessive formation 
of carbon in the burner bow] or the com- 
bustion chamber and/or in the radiator 
section of the heating plant. A grext 
deal of research and development work 
is being done by the burner manufactur- 
ers and by manv refiners toward a solu- 
tion of this problem and there are signs 
that a satisf-ctory solution will be found 
eventually. However, this does not solve 
the immediate problem which is one of 
obtaining the best fuel oil available and 
then adjusting the burner to handle it. 

In some sections of the country, the 
oils sold as No. 1 and particularly No. 2 
fuel oils give poor results in vaporizing 
burners and mixtures of catalytically 
cracked and straight run, catalytically 
cracked and kerosine and even straight 
kerosine are being used to overcome 
the trouble experienced with all burners, 
more or less, but especially with the va- 
porizing burners. An oil of uniform vis 
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cosity, not heavier than 36° gravity API 
with a 10% point of around 420° and 
an end point not exceeding 625° should 
burn without trouble. 


Warns of Overloading 


4 


5. The adjustment of the oil flow 
at the various firing stages should be 
carefully checked, using graduates or 
oil gauges and the procedures recom- 
mended by the manufacturer. Attempts 
to burn greater than the rated capacity 
of the heater or burner will invariably 
result in trouble. Overloading a heating 
plant is exactly the same as overloading a 
truck—sooner or later it will break down 


With units having a low fire stage 
complaints are occasionally received on 
overheating in mild weather and in an 
attempt to overcome this condition, the 
serviceman will cut the oil flow on the 
low fire stage to a point where the fire 
“breaks” that is, drops down and burns 
off the bottom of the burner instead of 
across or above the throat or burner 
bowl baffle. This results in deposition 
of soft carbon and soot, in the combus 
tion chamber and in the radi2tor section 
The low fire must not burr off the bot- 
tom of the burner bow] with any vapor- 
izing pot type burner. If the amount 
of oil fed on the low fire stage in order 
to hold the fire above the burner bowl 
floor, provides too much heat, it is nec 
essary to turn the unit off, in mild weath 
er, during the middle of the day and 


A. B. MacLaren, service manager, furnace division, Perfection Stove Co., in the 


midst of conducting a class for oil burner service men 
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GOOD READING 


This Fascinating Oil Business (By Max W. Ball) relight it in the evening or when the 
house needs heat. 

Written for the layman, this interesting book covers the story of oil 6. Cleaning: A thorough cleaning of 
from its geologic beginnings, through modern production, transportation, the combustion chamber or burner bowl, 
refining and marketing . , . Well illustrated with maps, charts and draw- and the heat exchanging surfaces of any 
ings, its 444 pages are an invaluable guide to the history, work and automatic heating plant, is sound prac- 
problems of the oil industry. . . Price $4.00 tice. The best means of cleaning a fur- 


nace or a heater is a furnace vacuum 
cleaner. Next come scrapers, or stiff wire 
brushes. The use of so-called soot remov- 
ers is to be discouraged. Many compounds 
NATIONAL PETROLEUM NEWS sold for removing soot from the heat- 

ing plant contain corrosive constituents, 
1213 West Third Street Cleveland 13, Ohio and if the prep»ration is not used sparing- 
ly and in accordance with the manufactur- 
= = soe eee er’s instructions, some of these corrosive 
substances may remain in the bumer 
bowl, combustion chamber, or radiator 
sections, corroding the metal to such an 
extent that it is frequently necessary 
to replace parts of the heating plant or 
heater. 

Nearly all vaporizing pot type burner 
units are equipped with a means of clean- 
ing the oil feed line. The customer 
should be instructed to use this clean-out 
Lea rod as recommended by the manufac- 

4 turer. A hard, flint-like deposit of car- 
bon around the oil feed line inlet in the 
burner bow] and even, for a short dis- 
tance. back into the oil feed line, occa- 
sionally builds up. particularly when cat- 
alvtically cracked fuels are burned. This 
will impede the flow of oil and occasion- 
ally cause the furnace or heater to go 
out, particularly when it is operating 
on the lower firing stages. In such cases, 
it is necessary to break up and remove 
this carbon and perhaps ream out the 
oil feed line at point of entrance into the 
burner bowl. 

In conclusion, we would like to make 
one plea, which we believe will be 
echoed by every manufacturer of auto- 
matic heating equipment: if the service- 
man does not thoroughly understand the 
equipment, no attempt to adjust it or 
service it should be made until he has 
all the necessary information, and in re- 
questing such information from the man- 
ufacturer, give complete details as to the 
model and serial numbers, if any, of 
the equipment involved. 


(Ohio purchasers, add 3% sales tax) 


Mail your order to: 

















Davisbilt 5 compartment, 5500 gallon transport. 








Gasoline Consumption 


(Compiled by NPN from state tax figures) 


NEW YORK — 7.06% increase—195.678,361 
gals. in Julv, 1947, compared with 182,772,782 
gals. in July, 1946. 


* * * 


MONTANA—12.6% increase—$3,831,330 col 


lected first 7 months of 1947 compared with 
$3,391,543 in same period of 1946. 
+ * * 
DELAWARE — 8.21% increase — 6,646,241 


gals. in July, 1947, compared with 6,141,919 
gals. in July, 1946. 












* . . 
PENNSYLVANIA — 5.86% _ increase—167,- 
400,930 gals. in July, 1947, compared with 
HENDRICKSON 158,133,423 gals. in July, 1946. 
. 
A tH D 8 . c 
CHICAGO OHIO—8.327% increase—162,087,876 gals. in 
July, 1947, compared with 149,628,530 gals. in 
July, 1946. 
* * . 
SOUTH CAROLINA — 9.64% increase 


$1,851,914 collected in August, 1947, compared 
with $1,689,067 in August, 1946. 
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Kendall Finds Use of Detergent Type Motor Oil 


Leaves Pistons Cleaner in 2-Cycle Engines 


Kendall Refining Co. has completed 
controlled field and laboratory investi- 
gations on the behavior of its “2000 mile 
oil” in two-stroke cycle engines where 
the lubricating oil and fuel are pre-mixed 
together. This company’s oil is com- 
pounded with an anti-oxidant and bear- 
ing corrosion inhibitor and is mildly de- 
tergent due to both the base stock and 
idditive used. 


The results of Kendall’s tests add 
further emphasis to the findings of a 
survey conducted by NPN (see June 18 
issue, p. 35) in which it was stated that 
detergent oi's will not damage two-cycle 
engines. 


Kendall says all reports of difficulties 
on two-stroke cycle engires coming from 
the field have been given thorough con- 
sideration and whenever possible com- 
plaints have been investigated by one of 
its engineers. 


Company also ran a series of labora- 
tory engine tests to evaluate the perform- 
ince of its motor oil in outboard engines 
f various sizes and under representa- 
tive operating conditions. 


Results of Test 


Results of both the field and lab tests 
show that this detergent oil when used 
in outboard two-cycle engines does the 
following: 


1. When used in combination with au- 
tomotive gasoline containing tetraethyl 
lead (regular-grade) does not necessarily 

use premature or excessive spark plug 


electrode, combustion chamber, or ex- 
haust port deposits. 


2. When used in combination with 


non-leaded white gasolines, such as ma- 
rine white motor fuel, results in a slight- 
ly cleaner combustion chamber and some- 
what lesser spark plug electrode deposits 
than when used with regular-grade mo- 
tor fuel. 


8. When used in combination with 
premium grade automotive gasoline con- 
taining appreciable quantities of tetra- 
ethyl lead results in greater spark plug 
electrode deposits and heavier combus- 
tion chamber deposits than when used 
in combination with regular or white 
gasolines. 


4. When used in combination with any 
one of the above three typcs of fuels 
was not found to give materially heavier 
combustion chamber, spark plug elec- 
trode, or exhaust port deposits than did 
a straight mineral oil containing no ad- 
ditives used in combination with the 
same types of motor fuels. 

5. Results in cleaner pistors (ring belt 
areas, piston skirts, and piston under- 
sides) than does straight or non-additive 
compounded mineral oils. Does not result 
in piston corrosion, premature bearirg 
failures, or difficult engine crankcase 
deposits. 


Determine Causes of Trouble 


The following difficulties and causes of 
troub’e in two-cycle engines were found: 
1. Premature spark plug electrode de- 
posits resulting in plug fouling are more 





Sohio Gives Helpful Hints to Outboard Motor Owners 


NPN News Bureau 

CLEVELAND — Helpful sugges- 
tions on the care and servicing of out- 
board motors are offered to  sports- 
men by Standard Oil Co. (Ohio). They 


are: 


1. Never lay an outboad motor 
down (or upside down) in such a way 
that the bottom is higher than the 
power head unless all water has been 
allowed to drain from the exhaust 








pipe. Otherwise, water may run 
into the cylinders and cause serious 
damaze. Always store in upright po- 
sition. 


2. Wipe off entire motor with 
damp cloth frequently—keep all parts 
clean 

3. Inspect spark plugs every 8 to 
10 hours cf operation. Correct gap 
setting (usually .025 in.) is important. 


4. Clean and _ inspect magneto 
breaker points periodically, using in- 


structions issued by outboard manu- 
facturer. 


5. Follow outboard maker's _ in- 
structions carefully as to amount and 
SAE grade of oil to mix with gaso- 
line. 

6. Remove screen from carburetor 
occasionally to clean and free sedi- 
ment basin from dirt. Also clean fuel 
tank screen. 

7. Remove vent and drain plugs 
from gear case frequently, drain out 
water and refill with special under- 
water gear lubricant. 

8. Inspect shear pin by removing 
propeller blade. If pin is _ partly 
sheared—replace. Always carry extra 
shear pins. 





9. Remove carbon from muffler 
outlets and exhaust ports seasonally. 

10. Tizhten all nuts and screws 
once every season. Check flywheel 
nut—it must be tight! 
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a function ot using highly leaded auto 
motive type fuels. 

2. Combustion chamber temperatures, 
improper engine adjustment, the use of 
the incorrect SAE grade of oil, or the 
use of too much or too little oil for the 
type of service involved were found to 
promote combustion chamber deposits 
and result in plug fouling. 

3. Spark plugs of the improper heat 
range, improper gap spacing, or having 
excessive eroded electrodes will result in 
premature spark plug difficulties causing 
engine roughness, hard starting, or com- 
plete engine stoppage. 

Kendall says outboard engine spark 
plug, combustion chamber and exhaust 
port deposits were experienced before the 
advent of additive compounded oils 
With the development of such oil, com- 
pany says, it was quickly and, at times, 
quite erroneously concluded by certain 
sports writers, a few marine engine 
dealers, users, and to some extent manu- 
facturers of outboard engines, that ad- 
ditive compounded oils regardless of the 
type or amount of additives used would 
result in premature engine difficulties 


Non-Profit Oil Well Fire 
Fighting Company is Formed 


CLEVELAND — Well Protection Co.., 
Inc., has been chartered in the state of 
Delaware, with authority to engage in 
the business of preventing, fighting, con 
trolling and handling fires and blowouts 
in oil and gas wells. 

Primary function of this company is 
to fight fires and control wild wells for 
a fee from its subscribing members. It 
plans to (1) maintain special firefight- 
ing and blowout equipment and highly 
skilled key men; (2) make arrangements 
for supplemental equipment and _per- 
sonnel among the petroleum industry in 
the areas serviced; (3) carry on a train- 
ing program embodying blowouts and 
fire-fighting methods to train key men 
for the future; (4) have an engineer at 
each blowout or fire to gather facts 
about the cause of the blowout and make 
photographs and time studies of the kill- 
ing operation; (5) conduct research on 
new equipment and methods; (6) develop 
methods and equipment to prevent blow- 
outs; (7) abate and cap wild wells and 
suppress oil and gas well fires. 

The company is a co-operative non 
profit venture, sustained by oil and gas 
well operators and drilling contractors 
Its budget calls for an expenditure of 
less than $100000 the first year. 

A paper has been prepared by Wal- 
lace Howkins and Charles B. Wallace on 
the subject of “Oil and Gas Well Fire 
and Blowout Control.” 

Headquarters of the company is in 


Dallas, Tex. 


Produces Less Crude Oil 
Special to NPN 
OTTAWA—Output of Cruce peto- 
leum in Canada in June, 1947, was 
614,928 bbls. compared with 635,354 
bbls. in May, 1947, and 621,933 bbls. 
in June, 1946. Figures reported by 
Dominion Bureau of Statistics 
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Reasons why Super Pyro Anti-rust Anti-freeze is your 
best bet for super-sales, super-profits this year... 


New strong formula for added anti-freeze defense! 
New anti-rust for strongest corrosion resistance! 
New freedom from odor! New lasting power! 

New low price! New gold-and-purple container! 


All dramatized through the greatest Super Pyro 





advertising program yet! 


With sales appeal like this, you’d better call your jobber 
fast to get your supply of Super Pyro... 
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Automotive Facts for Oil Men 


® New Tire Introduces Some Engineering Problems 


@ Lubrication Points Easily Missed in ‘47 Cars 


e Auto Makers Show Growing Interest in U. S. Youth 


The introduction of the new Goodyear 
Super Cushicn” tire to the press in 
Detroit recently was hailed as another 
najor improvement in automotive design 
-and would not only help greatly to- 
vard solving the perplexing problem of 
siving the motorist a better “ride” but 
vould toll the death knell cf the 16-inch 
vheel and rim. 


The new tire, which Geodyear claims 
nore than one manufacturer has already 
dopted for 1948 standard equipment, 
s built for 15-inch wheels and rims only. 
If the entire industry adopts it for 1948, 
is seems more than possible, it will make 
the current 16-inch tire as dead as a 
lodo bird, except for a declining replace- 
ment market. 


Changecvers to the new tire for present 
ars may not be as easy as it would seem 
hecause of the structural hurdles that 
vill have to be overcome. The 15-inch 
vheel with its wider base rim will not 
fit on some cars due to limitation of 


space around the brake drum or under 


ie fender. And even if these obstacles 
lo not hinder the change being made, 
the new, deeper and fatter, tire may 
hange the whole steering geometry of 
resent cars. 


In fact when making the presentation 
f the new tire, Goodyear engineers said 
that the 1948 cars on which the new 
tire is to ke standard have been re-engi- 
eered to not only take the tire but to 
ike full advantage of the improved ride 
haracteristics it provides. 


Designed for use on wider base rims 
le new tires require 14% less air pres- 
ure (from four to six pounds per tire 
lepending uzon the car they equip) and 
re relatively lighter in comparison to 
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their size than the conventional tires, far 
more flexible and supple, and are fatter 
and more atiractive in appearance. 

It is also claimed for the new tires 
that due to the tread being no wider and 
because of its construction, that no m. r¢ 
power will be consumed in their use and 
that much longer tire life will) result 
than in comparable current tires. The 
new tires are said to not only practically 
eliminate the shocks of grade crossings 
and pavement breaker strips but to free 
the car from vibraticns caused by eve: 
the smoothest roads. 

A comparison of the cross sections of 
the new tire as against its conventional 
counterpart gives an idea as to the in- 
creased air space in the new tire. Thi 
5.50 tire now becomes a 6.40, the 6.00 
a 6.70, the 6.25 a 7.10, the 6.50 a 7.60, 
the 7.00 an 8.20 and the 7.50 becomes 
8.90 


In checking over some of the 1947 
cars recently, it was found that there ar 
a few points of lubrication that are 
being missed due to the fact that the 
do not occur on all cars. 

For instance the speedometer magnet 
shaft in all model Chrysler cars should 
be lubricated from time to time. This 
speedometer has a wick oiler and_ is 
behind the instrument panel of the cai 

Windshield wipers in all Chrysler 
Dodge and DeSoto cars should be lubri 
cated. To oil, remove screw in the middle 
of the triangle mounting plate on the 
outside of the windshield. In the Wil 
lvs two trucks and the station wagon, but 
not in the Jeep, the windshield wiper is 
driven by cables that serve as belts and 
these often break because of lack of 
lubrication. They should be coated with 
a very light grease. 


8 ° ° 


August saw the crowning of © the 
champs in the three great automotive 
“youth movements”. The interest that 
Fisher Body, Chevrolet and Plymouth 
have taken in the youth of the nation 
is based on a basic feeling that regard- 
less of how much land, natural resources 
or stored bullion a country has, it canno! 
tbe considered wealthy and great unless it 
has a heritage of ambiticus youth com 
ing along to take over where their fathers 
left off. 

So, to promote greater interest in auto 
motive engineering and design booth 
Fisher, through its Craftsmans Guild, and 
Chevrolet, through its well established 
Soap Box Derby, have been giving col- 
lege scholarships as the top prizes. Ply- 


mouth, which just got into its Model 
Airplane sponsorship this year, is giving 
cash prizes. 

In the Fisher Body Craftsman’s Guild 
four $5,000, two $4,000, two $3,000 
and two $2,000 scholarships were 
awarded to boys who had won. their 
local and district championships and fi 
rally recevied top honors in their class 
at the national judging in Detroit. 

Four $5,000 scholarships were award- 
ed in the Napoleonic Coach Senior and 
Junior contests because the winners of 
bth firsts—Senior and  Junior—were 
brothers and the sons of a General 
Motors employe. The rules of the contest 
call for duplicate awards being given 
to the next best contestant in any case 
where a General Motors employe’s son 
wins a national prize. 

The alternate who received the first 
in the Junior Napsleonic Coach contest 
was a Cedar Rapids, Iowa, boy who 
had also won his city contest in the 
Chevrolet Soap Box Derby and was 
brought to Akron to race in the finals 

One of the 40 boys brought to De- 
troit to complete in the Guild national 
was a Florida boy who had been stricken 
with polio when he was in grammar 
school and in spite of his handicap had 
entered a Napoleonic Coach which took 
him hundreds of hours of painstaking 
labor to complete. The boy, Richard H. 
Conibar of Lakeland, Fla., hopes “if 
God and good fortune permit” to get a 
college degree and become a designing 
engineer. 


Chevrolet Launches Drive 
For More Service Business 


Special to NPN 

DETROIT—Oil marketers a. d jobbers, 
and sales and advertising men in the oil 
industry will shortly see more evidence 
that the most important profits in the 
automotive field today come from the 
money spent on car maintenance. In an 
allied ard partially competitive field, 
Chevrolet Motor Division launched on 
Sept. 1, its huge two months drive for 
service business. 

It is called the “Bring Them Back To 
Chevrolet” campaign, and it has the 
double objective of boosting service 
volume for dealers and their wholesale 
parts volume as well. 

It will take the form of a prize contest 
in which 6,200 dealers and 75,000 dealer 
employes wi:l participate. Results will 
pay off merchandise prizes including 
radios, pianos, furriture, household ap- 
pliances, clothing, jewelry, luggage and 
sporting equipment. Chevrolet says 10 
freight cars of promotional material have 
been shipped out to dealers, including 
the following: 

75,000 catalogs. 

750,000 inspection and prospect cards 

360,000 balloons. 

125,000 miniature plastic cars. 

300,000 rew customer ledger sheets 

60,000 sales folders. 


All of which, says Chevrolet, will be 
supplemerted by millions of direct mail 
letters and extensive dealer advertising. 
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Special to NPN 

KANSAS CITY—Great Lakes Pipe 
Line Co., which is installing surplus 
airplane engines at 12 pumping sta- 


tions of its system (see NPN Sept. 
24, p. 17), is doing so because it can- 
not get new pipe for enlarging its sys- 


tem and because adequate electric 
power is not available for adding addi- 
tional electric-powered pumping sta- 
tions. 
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Engines are similar to those which 
powered United States fighter air- 
craft to victory in Europe and the 
Pacific. Company said this is the first 
time such engines have been used on 
pipelines. 
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“In considering the possibility of 
using surplus aircraft engines,” the 
company continued: 







We proudly announce the celebra- “Two factors were paramount: Need 
tion of our 28th year of marketing for an engine that would develop in 
QUAKER CITY* MOTOR OIL through excess of 680 h.p., and one that could 





be cooled to a point where it would 
not present a heat menace to the op- 
PENNSYLVANIA erator. After calculations on such 
factors as speed, torsional vibration, 
PETROLEUM PRODUCTS CO. gear ratio, and other requirements, a 
{625 So. Water St. 12-cylinder V-type-cooled Allison en- 
Philadelphia, Pa. gine was selected for testing... 
“Arrangements also were made to 





distributors. 










*Quaker City Emhiem 
Pennsylvania Oil, Permit No. 706 
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HAND BULK TRUCK 
PUMPS PUMPS PUMPS 


' PM 
eg tet or 50 to 750 GPM 35—50—90 GPM 


tank service Single or twin Double Bearing 








Write for Bulletin No. 102 
PUMPS FOR THE PETROLEUM INDUSTRY 


which explains why the “Bucket Design” (swinging vane 

principle) automatically compensates for wear and how the 

buckets, when finally worn out, are easily replaced and the 
pump restored to its normal capacity. 


BLACKMER PUMP COMPANY 


1880 Century Avenue Grand Rapids 9, Mich. 


SERVING THE PETROLEUM INDUSTRY FOR 40 YEARS 



































How Great Lakes Pipeline Expects to Use 
ANNOUNCEMENT! Surplus Plane Engines to Speed Delivery 





locate secondary stations on one of 
the company’s three lines between 
Barnsdall, Okla., and Kansas City at 
Caney, Thayer, Selma, and Bonita, 
Kans.; on one of the two lines north- 
east of Kansas City at Paradise and 
Pattonsburg, Mo.; Lamoni and Indian- 
ola, Iowa; on the line northwest of 
Kansas City at Leavenworth and Hia 
watha, Kans., and Auburn and Fort 
Crook, Nebr. 

“The pumps chosen are seven-stage 
centrifugal units designed to move 
41,000 b/d through an eight-inch line 
against a pressure of 900 lbs. per 
square inch. 


Control Flow of Products 


“As aircraft engines are not 
equipped with governors, several 
studies were made by company engi- 
neers to determine a practical way 
of maintaining the speed necessary 
for uniform movement of products 
The method chosen was a controller 
device which is attached through sen- 
sitive mechanisms to the suction or 
intake side of the pump and also to 
the discharge side. 


“The intake side of the controller 
usually predominates and keeps the 
engine speed at a point that insures 
a flooded suction under pressure. The 
discharge side of the controller over- 
rides when the pressure on the line 
reaches a predetermined figure. A 
hand throttle is used to bring the en 
gine speed up to operating r.p.m 


The Cooling System 


“The cooling system modificatio 
is not so complex as that used on an 
airplane. The coolant fluid is pumped 
from the engine to a heat exchanger 
attached to the products line. Pas- 
sage of the liquid through the heat 
exchanger is counter to the flow of 
products through the line, thus pro 
viding maximum heat dissipation . . 


“The design of the heat exchanger 
permits the one unit to handle both 
the engine coolant and the lubricat- 
ing oil for the engine. The oil is cooled 
by means of a short baffled section o1 
one end of the exchanger. 


“When run at the required speed 
of 2300 r.p.m., the engine develops ut 
to 870 h.p. and the speed of the pump 
is stepped up by a gear at 1.5 to 1 
ratio. Starting mechanism is the con 
ventional aircraft type. After the en 
gine is up to speed, the clutch is en 
gaged by charging it with air to a 
pressure of 110 lbs. which is sufficient 
to carry a load of 750 horsepower 
without slippage.” 

Officials said it would be imprac 
tical to maintain the engines. As 
soon as one becomes inoperable it wil 
be sent to salvage, where it was orig 
inally consigned. 
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Wherry to Ask Explanation of Government OK 
For Export of 20,000 Tons of Pipe for Aramco 


WASHINGTON — The government 
threw its full support last week behind 
the plan of the Arabian American Oil 
Co. for a 300,000 b/d pipeline from 
Arabia to the Mediterranean—and 
promptly ran into trouble on Capitol 
Hill and elsewhere. 

Grant of a license for export of an 
initial 20,000 tons of steel that will 
enable the Trans-Arabian Pipeline Co. 
to start the 305,000-ton Aramco proj- 
ect prompted Chairman Wherry (R., 
Nebr.) of the Senate Small Business 
Committee to declare that he will ask 
officials of the government agencies 
involved to “explain the full partic- 
ulars” of the transaction. 

Also, in Oklahoma City, the In- 
dependent Petroleum Assn. of Amer- 
ica charged that if the government 
adheres to its present policy as to 
steel exports it will “cause a stagna- 
tion of the domestic petroleum indus- 
try, imperiling the national security.” 


The Commerce Department said the 
decision to allow the first steel to be 
exported for the line during the re- 
maining months of this year was ‘“‘de- 
sirable” because of “the strategical, 
political and economic interests of the 
United States.” 


While Congress, perhaps at the in- 
stance of Sen. Wherry and others, 
may say otherwise, the government 
apparently had committed itself to 
permit Aramco to make further ship- 
ments toward completion of the 
project, scheduled for 1949. Be- 
ginning April 1, when the Com- 
merce Department’s authority to con- 
trol exports expires, Aramco will be 
free to ship material as it wills— 
unless, of caurse, Congress continues 
the restrictions in force. 


Aramco originally had applied for a 
license to ship 40,000 tons of steel in 
the last quarter of the year. Noting 
that this figure was cut in half, Sen. 
Wherry said “even 20,000 tons of 
pipe going out of this country at a 
time when the American people are 
facing a severe winter, and farmers 
are suffering a shortage of water-well 
pipe, seems much too large a quan- 
tity to me.” 


He will, he said, ask Defense Secre- 
tary Forrestal and ‘the proper offi- 
cials” of the Commerce, State and 
Navy Departments to testify at a 


October 1, 1947 


hearing of his committee, to which 
he is inviting especially Sen. Martin 
(R., Pa.), chairman of the group’s 
steel subcommittee. Martin has been 
following the question of export con- 
trol on steel products “very closely,” 
Wherry recounted. 

The Nebraskan, who protested last 
week Aramco should be denied a 
license, declared ‘as I said before, I 
think the American citizens have a 
right to know what is going on when 
they bear the burden of such an action 
as that taken by the Commerce De- 
partment in authorizing this license.” 


Reason for Action Listed 


The department listed numerous 
reasons for its action. Construction 
of a line, it said, “which would permit 
a@ more competitive transportation 
cost will greatly increase the incen- 
tive for more rapid development of 
Middle East crude supplies for world 
markets and thereby permit earlier 
relief of the present drain on Western 
Hemisphere reserves of petroleum.” 


Declaring this drain is “a serious 
and alarming one from the viewpoint 
of the conservation of our natural 
resources,” it pointed out the U. S. 
is producing and using about 6 5% 
of all world petroleum although only 
31.2% of the world’s reserves are esti- 
mated to lie within our continental 
limits. It said further: 


Drilling of exploratory wells in 
the first half of this year in the U. S. 
was 15% ahead of any comparable 
period in history in spite of steel short- 
ages. 

Aramco and Trans- Arabian will 
be the only wholly American-owned 
petroleum corporations operating in 
the Saudi Arabian area, estimated to 
contain oil reserves as large or larger 
than the proven reserves of the entire 
Western Hemisphere. 


About 3,000 Americans, a majority 
of them war veterans, will be sent to 
the Middle East for construction and 
operation of the line. 

Protracted business and diplomat- 
ic negotiations with Saudi Arabia, 
Trans-Jordan, Syria and Lebanon, 
through which the line will pass, 
have been concluded successfully. 

Revenues derived by those countries 
in dollars under the agreements “will 





undoubtedly cause an increase in 
American trade in those areas.” 


The U. S. Navy is the largest single 
consumer of the petroleum products 
of Saudi Arabia. 

Importance attached by other gov- 
ernments to similar projects in the 
Middle East “‘is illustrated by the fact 
that in spite of their critically short 
supplies, the British and French have 
arranged to provide steel for the 
construction of such lines.” 

Construction of the Aramco line 
will make possible doubling of the 
present output of Saudi Arabian oil. 

Pipe needed for the line “would not 
have been available for use this winter 
on domestic oil and gas lines had the 
license not been granted.” 


LP-Gas Rail Rules Eased 


NPN News Bureau 

WASHINGTON—As it did for last 
winter’s traffic ICC will authorize 
shipment of liquefied petroleum gas 
in coming season in certain classes 
of tank cars (104A and 104A-W) 
not normally used in this service, con- 
tingent upon limitation of vapor pres- 
sures. 

During November and in March 16 
to April 15 period, pressure must not 
exceed 92 psi in. at 105°. From Dec. 
1 through March 15, pressure must 
not exceed 110 psi. at 105° F. 

Permits, however, must be obtained 
from Homer C. King, Director of 
Bureau of Service, ICC, Washington 
25, D. C. 


35 More T2’s to Be Sold 


WASHINGTON—U. S. Maritime 
Commission has officially approved 
sales of 5 more surplus T2 tank-ships 
for Panamanian flag service and 
has tentatively authorized disposal of 
30 additional bottoms to American 
flag operators, NPN learned this 
week. 

Five ships destined for service un- 
der Panama flag went to American 
Overseas Tanker Corp. 

The tentatively approved applica- 
tions for the 30 tankers for domestic 
flag registry and number of ships 
each applicant probably will get in- 
clude: 

North American Shipping and Trad- 
ing Co., 4; Colonial Navigation, 1; 
Ships, Inc., 2; Petroleum Heat and 
Power, Inc., 1; Pan American Petro- 
leum and Transport, 2; Jersey Stand- 
ard, 11; Cities Service, 1; Sun Oil, 3; 
Sabine Tran-portation, 1; Gulf Oil, 3; 
J. N. Carras, 1. 
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WASHINGTON—A_ three-cornered 
program with impressive potentiali- 
ties petroleum-wise is developing with 
its bases in the oil industry, U. S. 
Department of Agriculture and the 
field of manufacture of sprayers and 
dusters and agricultural chemicals, 
according to George Krieger, New 
York, chairman of the API Agricul- 
tural Development Committee. 

A new relationship of the industry 
with USDA was cemented here last 
week when the committee, organized 
in 1946, spent two days at the 1,500- 
acre government agricultural research 
center at nearby Beltsville, Md., and 
exchanged ideas with department of- 
ficials, including Undersecretary N. 
E. Dodd, Mr. Krieger said. 


Chemical Farming Advances 


Emphasized, he added, was _ the 
strong trend away from mechanized 
and toward chemical farming, which 
will mean also a closer relationship 
between the aforementioned manufac- 
turers and the oil industry, which will 
be providing them “raw” materials, in 
addition to making products for use in 
and with their equipment. 

It has been demonstrated, Mr. Krie- 
ger explained, that chemical weed 
control is superior to mechanical 
cultivation of corn and is likely to 
supplant it. 

“This is just one example of many 
things we are learning about what 
is coming,” he said. 

So enthusiastic over the meeting 





Sohio Orders New ‘Cat’ Cracker 
NPN News Bureau 

CHICAGO—Order for designing of 
a 16,000 b/d fluid catalytic cracking 
unit and gas recovery system for 
Standard of Ohio’s refinery at Lima 
has been placed with Universal Oil 
Products Co. here. Arthur G. McKee 
& Co. of Cleveland is the general 
contractor. 

Unit is being designed for wide 
flexibility in operation, UOP said, 
which will make possible the process- 
ing of a variety of stocks, adding 
that installation of these facilities is 
part of an extensive program for mod- 
ernization of the company’s refineries. 
The new unit at Lima will process gas 
oil from [Illinois and West Texas 
crudes. 


38 








Use of Chemicals in Farming Gains Rapidly: 
Oil Works Closely with Agriculture Department 





here were members of the committee, 
he reported, that they are consider- 
ing holding similar meetings annual- 
ly, and several of them made appoint- 
ments to return to the research cen- 
ter with their company chemists. 
Information Available 
Further, arrangements were made 
for the industry to avail itself, 
through USDA, of resources of the 
government’s interdepartmental re- 
search council. Communications from 

















the industry in this connection shoul 
be addressed to Arthur W. Turner 
chief, Agricultural Engineering Div 
USDA, Beltsville. 





A committee tour of the Wisconsin 
Minnesota dairy country, where dairy 
ing is highly mechanized, was voted 
by the group for its spring meeting 
Norman Curtice, Pure Oil Co. man 
ager at Minneapolis, will be in charg: 
of the program, which probably will 
result in establishment of a north 
west regional agricultural develop 
ment committee, along the lines of 
West Coast and Mid-South commit 
tees already operating, Mr. Krieger 
said also. 


New Lab Test Determines Varnish and Sludge 


More rapid determinations of var- 
nish and sludge in motor fuels can 
be made by means of a new labora- 
tory test method which requires only 
two hours instead of the usual 40. 


The method, developed in the Gen- 
eral Motors Research Laboratories, 
was described in a report on “Trends 
in Motor Fuels” presented at the 45th 
annual meeting of the National Pe- 
troleum Assn. (NPN, Sept. 24, p. 14) 
by H. R. Wolf, of the GM staff. Mr. 
Wolf's paper dealt in part with the 
causes of varnish and sludge forma- 
tion in gasoline engines, as deter- 
mined by studies made in the GM 
laboratory. 

The new test method for determin- 
ing varnish and sludge in motor fuels 
aided considerably in the GM studies. 
It requires only 1 ml. of fuel and can 
be completed in about two _ hours. 
The usual FL-2 test requires approxi- 
mately four drums of fuel and 40 
hours of engine operation. 

Reaction Is Selective 

The rapid method is based on the 
reaction of unsaturated hydrocar- 
bon compounds with p-nitrophenyldi- 
azonium fluoborate. The reaction is 
selective and appears to indicate pri- 
marily diolefins and conjugated diole- 
fins. 

In an engine, the lower boiling 
unsaturated components of the fuel 
volatilize and burn without oxidizing 
or polymerizing and, consequently, 
do not form varnish and sludge de- 
posits, Mr. Wolf explained. Chemical 
tests totalize the unsaturated com- 


In Motor Fuels in 2 Instead of 40 Hours 


pounds reacting with the reagent 
without regard to the boiling points 
of the individual compounds involved. 

Therefore, in evaluating fuels for 
varnish and sludge forming tenden- 
cies the boiling point, as well as the 
composition of each of the different 
components occurring in the fuel, 
must be considered. 


Give Satisfactory Correlation 


By considering various engine and 
fuel factors carefully, it has been 
found that the “sludge numbers” de- 
termined by the diazonium fluoborate 
method give satisfactory correlation 
with the FL-2 engine test results. A 
modification of the laboratory chem- 
ical test that can be used in the field 
should be useful in analyzing service 
failures, Mr. Wolf said. 

The CRC FL-2 engine test was de- 
signed primarily to evaluate fuels 
and lubricants under low tempera- 
ture operating conditions. The cool- 
ant is held at 85° F. inlet and 95° F. 
outlet, and the crankcase oil at 155 
F. Under these test conditions very 
little oxidation of the crankcase oil 
occurs, and the piston skirt deposits 
result, almost entirely, from the fuel 

If a suitable reference oil is em- 
ployed, the difference in the varnish 
and sludge forming tendencies of 
various motor fuels can be studied 
Conversely, if a varnish and sludg' 
forming fuel is employed, the abilit) 
of different types of crankcase oil to 
dissolve and minimize the varnish 
and sludge deposits on engine parts 
can be studied. 
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Gloomy Outlook on Fuel Oil Supply Prevails 


As Heavy Demand for Gasoline Continues 


Oil marketing sources throughout the U. S. east of 
the Rockies, assessing potential winter fuel oi] demand 
and continuing heavy demand for gasoline, found 
little grounds for optimism in supply picture last 
week. Spot offerings of all products, except heavy 
fuels in Midwest, remained extremely scarce and at 
“premium” prices. 

While Midwest remained critical area for distillate 
fuel supplies, stocks in primary storage also re- 
mained below “normal” on Atlantic Seaboard, and 
refiners in Central Michigan and Western Pennsyl- 
vania reported they were entering heating season with 
inventories far below those of last year. 

At the Gulf, only one spot sale of gas oil was re- 
ported, and this for export. Domestic buyers said 
cargo and tank car offerings were scarcer than at 
anytime during summer. Gulf suppliers, for most 
part, said they were either sold up or committed 
under contract for remainder of year. 


Heavy fuels continued easy in the Midwest and 





CENTRAL MICHIGAN 
Severe Light Fuel Shortage Looms 


Open market trading of distillate fuel oils was at a 
standstill in this refining area although many jobbers, 
unable to make contracts, have been offering higher 
than posted prices to pry loose closely held supplies. Al- 
though several refiners reported increased refinery op- 
erations, their actual supply positions, they said, were 
far worse this year than last because increased opera- 
ons were result of processing arrangements and all but 
heavy products were returned to the crude owner. One 
refiner compared his present inventory of 3000 barrels of 
light fuels with 75,000 bbls. last year at this time and 
Said that in addition his supply of crude was now less. 
Other refiners reported negligible supplies of burner oils 
Which they doubted would last through October. 


me distillates were posted 0.5c higher by one refiner 
sending high of price range for UGI gas oil up 0.25c to 
Ye; six other refiners’ postings ranged upward from 


Substantial stocks of Nos. 5 and 6 fuel oils were re- 
ported in Central Michigan as result of crude processing 
for large oil companies and most refiners welcomed op- 
portunity to fill storage tanks in readiness for anticipated 
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Midcontinent in spite of recent cool weather and cut- 
ting-off of natural gas supplies to industrial users in 
Chicago area. At the same time on the Enst Cooact 
“lower premiums” were reported for spot shipments 
of No. 5 fuel. However, suppliers said they expected 
customers’ cushion of oil they had bought during 
summer would not stand up under sustained cold 
weather. 


Gasoline demand remained almost at summer levels 
throughout country. Some Midcontinent refiners said 
they were continuing to allocate supplies, and no 
asing was reported either in Midwest or along At- 
lantic Coast. Several Atlantic Coast suppliers con- 
tinued to report gasoline their tightest product, al- 
though overall stocks were not showing decline 
comparable with late September last year. Refiners 
in all areas expressed concern that “abnormally” 
prolonged gasoline demand would hamper produc- 
tion of distillates during a season in which country 
was overdue for a hard winter. 





heavy demand during October. However, considerable 
open spot trading was reported in both grades of indus- 
trial fuel at prices ranging from 7.5 to 7.75c for No. 6 
and at 8c for No. 5. 

Most sources said demand for gasoline was on the de- 
cline, but still prevented any accumulation in refiners’ 
tanks. One refiner said municipal and county govern- 
ment buying was taking up the slack. 


MIDCONTINENT 


Allocation of Gasoline to Continue 


Prices generally were reported unchanged through 
Midcontinent during the past week, and gasoline demand 
continued at high summer level, according to trade 
sources. A number of refiners said they would have to 
continue allocating the product during October, and two 
Kansas refiners said they may have to limit regular cus- 
tomers’ takings all winter. 

Steadily increasing call was reported for kerosine and 
distillates “from all parts of the country.” Tank cars 
were said to be tighter now with both gasoline and heat- 
ing oils moving in large volume. 

Although some refiners said demand for residual fuels 
was slow, others continued to report inquiries from East 
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Summary of Daily Gasoline Prices (Sept. 23 through Sept. 29) 











U. S. Motor (ASTM octane) Monday Friday Thursday Wednesday Tuesday 
78-73.5 octane Ethyl: Sepi. 20 Sept. 26 Sept. 25 ye 24 Sept. 23 
Oklahoma a ee (2)9.25-10(2) (2)9.20-10(2) (2)9.25-10(2) (2)9.25-10(2) (2)9.25-10(2) 
Mid-Western (Group 3 basis) se (1)9.25—-10(1) (1)9. 25-1011) (1)9 25 10(1) (1)9.25-10(1) (1)¥. 20-1001) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)9.375—-11(1) (1)9.3/75-11(1) (1)9 —- 11(1) (1)9.375—11(1) (1)9 375-11(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)9.5-9.75(1) (1)9.375-9 .75(1) (1)9.375-9.75(1) (1)9.375-9.75(1) (1)9. 375- 9.75 
ee ee, IE. UD . weccccwneccsesess (1)9.25-10(1) (1)9.25-10(1) (1)9 25-10(1) (1)9.20-10(1) (1)9.25-10(1) 
Cent. W. Tex. (Truck Tnsp. ) OT rtanas auc ke 9 .5(3) 9.5(3) 9 .5(3) 9 .5(3) 9.: 5(3) 


73-75 octane: 








Oklahoma ... cee eseeres (2)8.375-9(1) (2)8.375-9(1) (2)8.375-9(1) (2)8.375-9(1) (2)8.375-9(1) 
Mid-Western (Group 3 basis) ia asa ° (1)8.375—-8.75(3) (1)8.375-8.75(3) (1)8.375—-8.75(3) (1)8.3 (1)8. 378-8 75( 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)8.375-9.5(1) (1)8.375-9.5(1) (1)8.375-9.5(1) (1)8.375 (198.319-9.501 
W. Tex. (For shpt. to Tex. & N.M. dest'ns) (3)8.5-8.75(1) (1)8.375-8.75(1) (1)8 375-8 .75(1) (1)8.375-8. 75(1) (1)8.375-8. 75( 
me. SOR CERUGE DOOR) oncccee eee ; (1)8.25-9(1) (1)8.25-9(1) 1)8.25-9(1) (1)8.25—-9(1) (1)8.20—-9(1) 
Cot. Ww. Beek. CUCU TOSp.) .cccccnces 8.5(3) 8.5(3) 8.5(3) 8.5(3) 8.543) 


63-66 octane: 





SEIN 6-0.0-4.0.060.0.0:4 400.5'09'6 alae , ae ee? age 
Mid-Western (Group 3 basis) ..... 8.125(1) 8. "125 (1) 8.125(1) 125(1) 125(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) Sana oe si = 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)8-8.25(1) (2)8—8 '25(1) (2)8—-8 .25(1) (2)8—8 .25(1) 2)8—-8.25(1) 
E. Tex. (Truck Tnsp.) ... coecececece cites ones Yay aes cose 
Cent. W. Tex. (Truck Tnsp.) 8(1) 8(1) 8(1) 8(1) 8(1) 


60 octane & below: 











Oklahoma ... (2)7.75-8(4) (2)7.75-8(4) (2)7.75-8(4) (2)7.75-8(4) (2)7.75-8(4) 
Mid-Western (Group 3 basis) ee Pe ee (2)7.75-8 .375(1) (2)7.75-8 .375(1) (2)7. 75-8 .375(1) (2)7.75-8 .375(1) (2)7.75-8.375(1 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)7.75-8(2) (2)7.75-8(2) (2)7.75-8(2) (2)%7.75-8(2) (2)7.75-8(2) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)7.75-8(1) (3)7.75-8(1) (3)7.75-8(1) (3)7.75—-8(1) (3)7.75-8(1) 
. BO. CRO TRE) nescence jae (1)7.5-8(3) (1)7.5-8(3) (1)7.5-8(3) (1)7.5-8(3) (1)7.5-8(3) 
Cent. W. Tex. (Truck Tnsp.) 7.75(3) 7.75(3) 7.75(3) 7.75(3) 7.75(3) 
Motor Gasoline, 78-78.5 oct. enepeatl (a) 
OW TOON DANNOF «wn ccscccs. ees (1)10.3-12.2(1) (1)10.3-12.2(1) (1)10.3-12.2(1) (1)10.3-12.2(1) (1)10.3-12.2(1) 
New York harbor, barges ceece (1)10.2-10.9(1) (1)10.2-10.9(1) (1)10.2-10.9(1) (1)10.2-10.9(1) (1)10.2-10.9(1) 
gl i eer t)10.9-11.95(1) (1)10.9-11.95(1) (1)10.9-11.95(1) (1)10.9-11.95(1) (1)10.9-11.95(1) 
Philadelphia, barges (1)10.85-10.9(1) (1)10.85-10.9(1) (1)10.85-10.9(1) (1)10.85-10.9(1) (1)10.85-10.9(1) 
PE Aceadieban ts entero os 6s esau eee (1)9.875-12(1) (1)9.875-12(1) (1)9.875-12(1) (1)9.875—-12(1) (1)9.875-12(1) 
Baltimore, barges ........... (1)9.775-10.85(1) (1)9.775-10.85(1) (1)9.775—10.85(1) (1)9.775-10.85(1) (1)9.775—-10.85(1) 
Motor Gasoline 74-76 oct. 
New York harbor .............. (1)9.3-10.8(1) (1)9.3-10.8(1) (1)9.3-10.9(1) (1)9.3-10.9(1) (1)9.3-10.9(1) 
New York harbor, pong ceeee (1)9.2-10.4(1) (1)9.2-10.4(1) (1)9.2-10.4(1) (1)9.2-10.4(1) (1)9.2-10.4(1) 
Philadelphia ... ean (2)9.7-10.7(4) (2)9.7-10.7(4) (2)9.7-10.7(4) (2)9.7-10.7(4) (2)9.7-10.7(4) 
Philadelphia, barges sane eal (1)9.6-9.911) (1)9.6—-9.9(1) (1)9.6-9.9(1) (1)9.6-9.9(1) (1)9.6-9.9(1) 
Ba@ltimOre ..ccccccccccccccecces (1)8.875-10.5(2) (1)8.875-10.5(2) (1)8.875—10.5(2) (1)8.875-10.5(2) (1)8.875-10.5(2) 
Baltimore, barges (1)8.775-9.6(1) (1)8.775-9.7(1) (1)8.775-9.7(1) (1)8.775-9.7(1) (1)8.775-9.7(1) 








Moter Gasoline: 
Western Venna., Bradford-Warren: 


jh 3A Pereira are ae (1)9.75-10(1) (1)9. 
Western o ~e eer Districts: 
74-76 Oct. (4)9.75-10(2) (4)9. 


panies quoting the lows & highs of the ranges. 





Note: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service, 


(a) Postings of one supplier at Philadelphia & Baltimore are for Min. 80 Oct. (A.8.T.M.) Ethyl. 


75-10(1) 
75—10(2) 








5-10(1) (1)9.75-10(1) 


(4)9. 


(1)9.75-10(1) 
(4)9.75-10(2) 


75-10(2) 75—10(2) 








Figures shown in parentheses indicate number of com- 





Coast and Midwest which they were unable to fill, and 
no excess stocks were reported. Oklahoma refiner re- 
ported sale of 4000 bbls. No. 6 fuel at $2.0U per bbl. to 
a railroad, and a second refiner in the state said he had 
sold “about 50 cars” at $2.20 per bbl. to Wisconsin 
broker for delivery during balance of September and 
October. 


No open spot sales of Grade 26-70 natural gasoline 
were reported during the week. Quotations were re- 
ported at 6.375c, F.O.B. Group 3, and 5.875c, F.O.B. 
Breckenridge. 


ATLANTIC COAST 
Two Sellers Cut Product Prices 


Two more East Coast suppliers cut their prices for 
some products the past week as suppliers continued to 
express confusion over dual level of prices for light prod- 
ucts at most points. While gasoline and No. 2 fuel re- 
mained tight, trade sources said, many suppliers at Mid- 
cie Atlantic points reported near-capacity stocks of kero- 
sine and residual fuels. Suppliers generally said they 
were channeling sales to long-standing accounts only, al- 
though many said they were still receiving bids higher 
than their posted prices for gasoline and distillates from 
“outside” buyers. 


Majority of suppliers said they saw no signs of im- 
mediate resolution of ‘“‘split’’ level of prices at most 
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points along the coast, although reports on volume of 
heating oil shipments to jobbers differed sharply. Sev- 
eral suppliers at New York Harbor said their distillate 
sales to jobbers ranged from 25% to double sales at 
same time year ago, and barge shipments of all prod- 
ucts through the Canal to Great Lakes were said to be 
at all-time peak. 


On other hand, suppliers who had not reduced their 
prices for light products at points south of New York 
Harbor reported sales “according to schedule” at most 
points, but tapering off somewhat in New Jersey and the 
Virginias. 

At New York Harbor, one supplier said he was return- 
ing to split New York-New Jersey prices, and his barge 
price for kerosine for New Jersey was cut to 7.7c, while 
his price for shipment to New York remained unchanged 
at 8c. His harbor barge price for No. 2 fuel also was 
split 6.7-7.1c. Loss of business from New Jersey accounts 
shared with lower priced suppliers prompted cuts, sup- 
plier said. 

Reductions of 0.2 to 0.45c in his prices for light prod- 
ucts were reported by supplier at Norfolk and Wilming- 
ton. His new price for regular-grade at Wilmington was 
9.1c, down 0.25c, 7.95 for kerosine and 7.25c for No. 2 
fuel, cut 0.45c and 0.35c on the two products, respec- 
tively. At Norfolk, supplier said his price for kerosine 
was reduced to 8.15c and to 7.4c for No. 2 fuel. Of 10 


suppliers reporting tank cars prices at Wilmington, five 
in past two weeks have cut their price for kerosine to 
7.85c, and four reduced their postings for No. 2 fuel to 
7.2c. 
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WESTERN PENNA. 


Demand for Petrolatums on Increase 


vomestic and export demand for petrolatums, recently 
reported slack, was once again on increase, according 
to several refiners, as new orders were received during 
past week from buyers both at home and abroad. For 
all other products, prices were generally unchanged, 
Western Penna. refiners said, although majority reported 
receiving “premium” offers for immediate and forward 
deliveries on light products, lubes and scale wax. Over- 
all gasoline and No. 2 fuel demand remained far ahead 
of production capacity, refiners said, and offerings of 
lubes and wax continued negligible. 


— 


Early in week, refiner of petrolatums reported receiv- 
ing new orders from China, India, and the Philippines, 
and added he would have to dip into his inventory to 
meet early October shipments. Situation is sharp re- 
versal from recent past in his case, refiner said, when 
only 60% of his production was needed to fill orders. 


Increase in orders received also was reported by several 
jther refiners of petrolatums. While dollar shortage still 
plagues many foreign buyers, one refiner said, reduced 
sales volume to some countries was partially offset by 
Far East buyers returning to market. Two refiners re- 
ported domestic customers had allowed their inventories 


to fall lower than usual, and were now anxious for early 
ieliveries. 


Demand for light products was still unusually heavy, 
refiners said, and many buyers for bus companies, truck- 
rs, and industrial plants in Pittsburgh area and along 
Great Lakes were said to be offering higher than posted 
prices for gasoline and light fuels. Prices for Nos. 3 and 
16-40 fuels were up on the lows in lower field toward 
nd of week with refiner’s advance from 8.75c to 9c in 
his price for the two products. Quotations reported at 
week end by lower field refiners ranged upward from 
9125c for Nos. 1 and 2 fuels and from 9c for Nos. 3 
and 36-40, with one refiner posting 10c for all grades. 


Refiner posting 9c for scale wax reported sclling ‘‘sev- 
eral cars’? to established customer on market-date-of- 
shipment basis. He added he was rotating scale wax 
leliveries to his regular trade and late October was 
soonest he could make shipment. Scale wax quotations 
reported by refiners continued to range from 6.5 to 9c. 


MIDWESTERN (Chicago-East St. Louis Areas) 
Scarcity of Light Products Continues 


Residual fuel oil “went begging” at $2.00 bbl., Group 
, in the Midwest area, the past week, while scarcities of 
gasoline and distillate fuel oils continued to result in 
their being withheld from the open market, according to 
reports of all sources. With refiners trying to fill ter- 
minal storage around the Great Lakes before winter halts 
lake traffic plus arrival of fall plowing and planting of 
Vinter wheat, some refiners said dearth of gasoline would 
be as severe in October as it was in August. 


Few open spot purchases of gasoline were reported. 

Pri varied widely, ranging from 9c F.O.B. point of 
rigin, to 9.875c, Group 3, for regular-grade and for 
Ett 


nh prices ranged from 9.5 to 10.875c. Refiner-buyers 
oking for gasoline said they were unable to locate 
anything, anywhere.” 

Most open market buyers said distillate fuels were 
Ughter than gasoline, as Gulf Coast sources supplying 
them product earlier this month “dried up.” Although 
nany buyers were reported willing to pay “premiums” 
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of 0.5 to lc per gal. for domestic grades, few sales 
were reported. 





Tank car marketers reported “a few” cars of range 
oil resold at 7.75c, F.O.B. East Texas; small quantity of 
an “industrial grade” of No. 3 fuel at 6.25c, Group 3; and 
10 cars of 42-44 kerosine at 7.75c, F.O.B. Houston. Re- 
finers’ posted prices for these products were consistently 
lower, 42-44 kerosine 7.25 to 7.5c, and range oil 7.125 
to 7.375c, Group 3. 


Although supply of natural gas to industrial users in 
metropolitan Chicago area was reported cut off at noon, 
Sept. 22, marketers said abundance of No. 6 fuel oil con- 
tinued to “drug the market.” Lack of buying interest, 
despite fact that steel mills and other large industrial 
users of natural gas were now using standby oil equip- 
ment, generally was said to be result of widespread buy- 
ing early in the summer when buyers were concerned 
with being unable to obtain their fourth quarter needs 
and “loaded up” at prices ranging up to $2.50 bbl. Re- 
finers’ postings for No. 6 fuel oil ranged from $2.00 to 
$2.30 and marketers reported quantity offered at $2.00 
bbl., Group 3, was “abundant.” 


GULF COAST 


All Products Remain Scarce 


Buyers at the Gulf declared last week that they were 
unable to find cargoes of gasoline at any spot price, and 
few instances were reported of supplies being willing to 
swap gasoline for either crude or other refined products. 
Two suppliers said they were having difficulty getting 
natural gasoline for blending. Trade sources generally 
said that gasoline appeared increasingly tight and overall 
demand showed no signs of diminishing. Reports from 
the Gulf tied in with statements of several Atlantic Sea- 
board suppliers who said they were “living” largely on 
gasoline they had previously contracted for. 


While gasoline inquiry continued active, inquiries for 
distillate fuels also were reported increasing. Offerings 
of latter products were described as extremely scarce, 
however, and suppliers who said they might have some 
gasoline declared they were all sold up on No. 2 fuel. 
Only one sale of No. 2 was reported during week: 120,- 
000-bbl. cargo at 8.5c for export lifting in October. Buy- 
er of this cargo confirmed that he had bought cargo of 
No. 2 fuel on East Coast the previous week in two lots, 
one of 40,000 bbls. at 9c and one of 80,000 bbls. at 8.75c, 
both F.O.B. an Atlantic Coast port for immediate export 
lifting. 


Gasoline prices reported at the Gulf ranged higher 
during week as one supplier who had previously sold 
leaded gasoline ranging from 70 to 74 octane at 10.5c 
said he was currently asking llc. However, at end of 
week, he stated he was in no hurry to sell. 


No sales of bunker “C” fuel were reported, and most 
suppliers said inquiry was not as active as for light 
products. One supplier, on other hand, reported selling 
cargo of No. 5 fuel at flat price of $2.75 per bbl. to an 
East Coast buyer for November lifting. 





Crude Oil Prices 
No price changes week ending Sept. 24. 
For complete crude price schedules, see pages 54 
and 55 of Sept. 24 NPN. 
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OIL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National retroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tabes are sales prices or 
quotations or general olifers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and shipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OILGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetical figures before and after prices indi- 
cate number of companies quoting the lows 
and highs of the ranges. For further details 
of price conditions apply to any NPN—OIL- 
GRAM office or see back of any OILGRAM 
Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Tulsa, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
land (13), Ohio. Annual! subscription rate in 

S.: $125 per year, payable in advance 





Refinery Gasoline 





Prices in Effect 
OKLAHOMA (Group 3) 


Sept. 29 Sept. 22 
78-78.5 Oct. 

Ethyl ....(2)9.25-10(2) (2)9.25-10(2) 
73-75 Oct. ..(2)8.375-9(1) (2)8.375-9(1) 
63-86 Oct ree 
60 Oct. & 

below ....(2)7.75-8(4) (2)7.75-8(4) 
MID-WESTERN (Group 3 basis) 


78-78.5 Oct. 





Ethyl ....(1)9.25-10(1) (1)9.25-10(1) 
73-75 Oct. ..(1)8.3/5—-8.75(3) (1)8.: 8.754 
63-66 Oct. .. 8.125(1) 8§.125(1) 


60 Oct. & 

below ....(2)7.75-8.375(1) (2) 
CHICAGO—(FOB Chicago district refineries & 
p.l. terminals) 
78-78.5 Oct. 

Ethyl .. 
74-76 Oct. ew 
N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 


78-7s5.0 Oct. 


8.375(1) 











Ethyl 11(1) (1)9.375-11(1) 
73-75 Oct. 9.5(1) (1)8.375-9.5(1) 
63-66 Oct. .. 

60 Oct. & below (2)7.75 &(2) (2)7.75—-8(2) 
Ww. TEx. (For shpt. to Tex. & N.M. dest’ns. 
78-7 » Oct. 

rethiy! .--.(1)9.5-9.75(1) (1)9.375—-9.7501 
73-75 Oct. ..(3)8.5—8.75(1) (1)8.375-8.76(1 
63-66 Oct. (1)S8-8.2501) {2)8 2501 
60 Oct.& below(2)7.75-S(1) (3)7.75-S(1) 
EK. TEX. (Truck Tnspt.) 

78-78.5 Oct (1)9.25-1001) (1 101 
ae ..(1)8.25-9(1) (1)8.25-9(1 
60 Oct.& below(1)7.5-8(3) (1)7.5-S( 
CENT. W. TRA, (Track Tnospt.) 
7S-78.5 Oct 9.5¢3) 9.57(3) 
73-75 Oct 8.5035) s 
63-66 Oct. .. 8(1) S(1) 
60 Oct.& below 7.7503) 7.7503 
K. ANS: AS (For Kansas destinations only) 
Oct 
-(1)9.75-10.5(1) (1)9.75-10.5(1 
Oct .(1)8.75-9.501) (1)8.75-9.5(1 
63-66 Oct ‘ 
60 Oct.& below(1)S-—-8.75(1) (1)S-8.75(1) 
Auk. (For shipment to Ark. & La.) 
78-78.5 Oct 

4s ee 9.7501) 9.75(1 
73-75 Oct. .. 8.7501) S.75¢1 
60 Oct.& below, 

unleaded .. 8(1) 8(1 
WESTERN PENNA, 

Bradford-Warrea: 
74-76 Oct. ..(1)9.75-1001) (1)9.75-10(01 
Other districts: 
74-76 Oct . .(4)9.75-10(2) (4)9.75-10(2) 
CENTRAL NTI HIGAN (FOB Central Micl 
refinery group basis; for shpt. within Mic 
shpts. may originate outside Central grou} 
sas S. ee 

‘oa. ” (1) 11.375-12.5(2) (1) 11 375-12.5(2 

73-75 Oct..¢(1)10.5-12.25(1) (1)10.5-12.25( 
Str. run gaso- 

line, excl. De- 

troit shpt..(1)9.375-10(3) (1)9.375-10 





42 


are withholding 


OILGRAM the prices they otherwise would quote to trade in general and which today 


they confine mostly to their regular customers only. 


Ohio quotations for statewide de- 
and — to exceptions for local price 


quotations for statewi 


shown incorrectly 


Kerosine, Gas & Fuel Oils 


San Joaquin Valley: 


“6, 315- 7%. "375(1) (196, 815- 7. 


MIDW ESTERN Group 3 basis) 2 
41-4: , - (1)$1.90-2.05(3) 


cops 





CHICAGO—(FOB Chicago district refineries & 
i all fuel oil prices 


Lubricating Oils 
WESTERN PENNA. 


> - Tex. & N.M. Gest’un) 
8 


MID- c or yy NT 


pad peek pel teh ed BND 





(For stuipment to 


~I-] 


hw heme Warren: 
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Oil Price Section 





Refinery Prices—continued 
Prices in Effect Sept. 29 Sept. 22 
CHICAGO (From Mid-Continent p.l. crude) 


veutral oils vis. at 100° F. 0 to 10 p.p. 
Pale Oils: 


Vis. Color 
)-85—No 2 11.75(1) 11.75(1) 
6-100—No. 2 12.25(1) 12.25(1) 
0—No 3 19.5(¢1) 19.5(1) 
S0—No. 3 20(1) 20(1) 
O—No. 3 20(1) 20(1) 
0—No. 3 21(1) 21(1) 
Red Oils 
,0—No " 20(1) 20(1) 
200—No. 5 20(1) 20(1) 
250—No. 5 21(1) 21(1) 
°980—No. 5 22(1) 22(1) 
00—No ) 22.5(1) 22.5(1) 


Notes: Viscous oils, 15 to 30 p.p. are quoted 

0.5¢ lower; 60-85 and 86-110 No. 2 non-viscous 
Is, 15 to 30 p.p. 0.25c lower. 

Unfiltered Steam Refined (Viscosity at 210°) 


4 - <eeevnee 18.5(1) 18.5(1) 

| eee 19.5(1) 19.5(1) 
200 20.511) 20.5(1) 
Bright ‘Stocks, 160 vis. at 210° No. 8 color 
0 to 10 p.p. 2001) 30(1) 
15 to 25 p.p. 29.5(1) 29.5(1) 
30 to 40 p.p 29(1) 29(1) 
E filtered Cyl 

Stock . 20.5(1) 20.5(1) 


Note: To obtain prices delivered in Chicago 
add 0.45c per gal 


Natural Gasoline 
(Group 3 & Breckenridge prices are_ to 
blenders on freight Basis shown below. Ship- 
ments may originate in any Mid-Continent 
manufactnring district.) 
FOB GROUP 3 


Grade 26-70 6.37: 5( Quote) 6.375( Quote) 
FOB BRECKENRIDGF 
Grade 26-70...5.87! 5 (Quote) 5.875 (Quote) 


( ALIFORNIA. (FOB plants in Los Angeles 
basin) 
21-21.9 pounds vapor pressure 


for blending 
LPG Prices 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 


Com- In- Com- Indus- 
mercial dustrial merci trial 
ietatet eo Propane Buta Butane 
N.Y. Harbor 6.5(2) 6.5(1) 6.25(2) 6.25(1) 
Philadelphia 6 52) eer senteectcantanstheran 
Baltimore 6.511) er eee 
Hastings, W.Va.5.75(1) .... 5(1) 
New Orleans 4(1l)a a Se 
Houston map : ere 
Toledo 611) 5.75(1) 
(a) Tank cars only 


Naphthas and Solvents 


(FOR Group 3) 
Stoddard 


solvent ..(1)8.875-9.125(5) (1)8.875-9.125(5) 
Cleaners 
naphtha (1)9.375-9.625(5) (1)9.375-9.625(5) 
V M &P 
nth ...(1)9.375-9.625(6) (1)9.375-9.625(6) 
Mineral 
spirits (1)8.375-8.625(6) (1)8.375-8.625(6) 
R bber solv. (1)8.875-9.625(4) (1)8.875-9.625(4) 
Lacquer 


dil (3)9.875-10.125(1) (3)9.875-10 125(1) 
Benzol d (1510 25-10.625(1) (1)10.25-10.625(1) 
WESTERN PENNA. 

Brodford-Warren: 


Stoddard 

Ivent 
Other Districts 
Untreated Npth. 9.75(1) 9.75(1) 
Stoddard 

Ivent . (1)9.75-10(4) (1)9.75-10(4) 
OHIO (S O. quotations for statewide de- 
very): V.M.&P. naphtha D.C. naphtha, Var- 
nolene & 
S olvent 13.5 13.5 
R er solvent 13 13 
FE. TEXAS (Truck Trnent.) 
Stoddard Solv.(1)8.75-9.75(1) (1)8.75-9.75(1) 

Wax 


WESTERN PENNA. (Bbls. C.L.) 

White Crude Scale: 

122-124 A.m.p.(1)6.5-9(1) (1)6.5-9(1) 
124-126 A.m.p.(1)6.5—-9(1) (1)6.5-91(1) 
MID CONTINENT (C.L. FOB Refinery) 
Semi-refined: 


l 134 AMP 

CHICAGO (FOB Chicago 4d strict ‘refinery of 

ne refiner, in bags ar loads Carloads, slabs 

0.75¢ le Meltin points are EMP 

mM method add 3 to convert into 

Fully refined 

12 4(b ) 6.85 6.85 

12 a 7.15 7.15 

12 ) 7.4 7.4 

1 2 7.7 7.7 

132 4 7.95 7.95 

l 7 5.6 8.6 

Petrolatums 


WESTERN PENNA. (Bbls., carloads; tank 


5 White. (1)7.25—-8(1) (1)7.25-8(1) 
\ White (1)6.25-7.25(1) (1)6.25-7.25(1) 
( \ e. (1)6—-6.75(1) (1)6-6.75(1) 
Lig Amber.(1)4.2 »5(1) (1)4.25-—5.5(1) 
Ar 1)4—5.25(1) (1)4—5.25(1) 
Re (1)4—5.125(1) (1)4—-5.125(1) 
O eer 1, 1947 





DEPENDABILITY 


MAKES GORMAN - RUPP 
PUMPS FIRST CHOICE 
OF OPERATORS OF MANY 
LARGE FLEETS 


In buying pumping equipment, dependability is your first 
consideration. You want a pump that is always ready to go -- 
one that provides long uninterrupted service without shutdown 
~- a pump you can install and forget about. 

That's why many operators of large fleets, such as F. J. 
Egner and Son Inc. of Galion, Ohio (illustrated above) are 
turning to Gorman-Rupp High Pressure Petroleum Pumps. 

Simplicity of design - only one moving part to wear - 
practically eliminates maintenance. The Gorman-Rupp self- 
priming principle means you start pumping when you start 
the motor. With safety features added, Gorman-Rupp Petro- 
leum Products Pumps are your best bet for long, safe, trouble- 
free service, meeting increasing demands for faster distribution. 


Illustrated at left is a typical 
installation on Egner vehicles 
ef a Model 1303 Gorman-Rupp 
High Pressure Petroleum 
Pump which can always be 
depended upon to empty the 
4000 gallon Egner tank trucks 
or trailers in a matter of 
minutes with maximum safety. 





Complete information on Gorman-Rupp High Pressure Petro- 
leum Pumps is available without obligation. Write Gorman- 
Rupp Company. Mansfield, Ohio for Bulletin No. 7 OE- 11. 


M A N Ss F I E e oO H I oO 








A Good Book. 
AMERICAN PETROLEUM REFINING 


y H.S. Bell 


Contains the most up-to-date Prtaisel in petroleum technology .. .From 
the crude storage tank to the finished product, every step in modern refinery 
engineering and operation is covered.... The methods of calculation of the 
chemical, physical and engineering data needed in practical design are fully ex- 
plained, with the information arranged in hundreds of comprehensive tables and 
graphs, and with sample problems to show every step in practical applications. 
Photographs and diagrams illustrate refinery construction. Included are flow 
sheets or processes and details of apparatus. Each important class of refinery 
equipment is the subject of an entire chapter which covers its design from the 
basic principles and calculations down to the details of construction ... 640 pages, 
Illustrated and Indexed, $7.50. 


(Ohio purchasers, add 3% sales tax) 
Send your order for this book to: 


NATIONAL PETROLEUM NEWS 
1213 West Third Street Cleveland 13, Ohio 
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a k Commercial 
on tank car, tank wagon, deule 
and service station 

















gasoline do not 











bis.’ 
Prices” Gasoline taxes, 







taxes as indicated in footnotes. 































































































































































































































Solvent M.&P. prices also 
Cleaners Ni iphtha. 






















































































Cambridge 41, Massachusetts 


Notes: 


















Canadian Licensee Empire Brass Mfg. Co., Ltd. prices. 
London, Ontario Effective Sept. 19. 
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or consumer 


include 
they do, however, inc 
svection fees as shown 


r 


prices for 
taxes; 
lude in- 
below. 


shown in sepa- 


rete column, include 1. 
erai, and state taxcs; clso city and 


5e fed- 
county 


Kerosine tank 





apply 


diesel; 0.5c; Birmingham, diesel, lc 


wagon prices also do not include taxes; kero- 
sine taxes where levied are indicated in foot- 
notes. Dealer discounts are shown in foot- 
$ ponies notes. These prices in effect Sept. 29, 1947, as 
posted by principal marketing companies at 
| / their headquarters offices, but subject to later 
oA } } / correction 
) Inspection fees per gal., included in both 
gasoline and kerosine prices, unless otherwise 
‘a THE original specified, are as follows: 
} >} Ala. 1/40c on gasoline; Ark. 1/20c; FI. 
U nive rs sal U nion . 1/Se; Ill. 3/100c; Ind. 2/25¢; Kans., 1/50c; 
] La. 1/32c; Minn. 7/200c; Neb. 2/100c; Nev. 
Cheek Vy aly e 1/20c; N. C. 1/4c; N. Da. 1/20c; Okla. 
2/25c; S. Car. 1/8c; S. Da. 1/40c; Tenn. 
F 2/5c; and Wisc. 3/100c. 
| | SAVE the LABOR and Kerosine inspection fees only: Ala. 1/2c; 
| é i8C; y 3/5 4 i ° 5 p ai. 
| / | EXPENSE. of install Fla. 1 Iowa 3/50c; Mich. 1/5c per gal 
| / | ing a new foot valve Atlantic White Flash 
ii} ” a or angle check valve (Regular Grade) 
| if \ icccd ic aratns Shs Commer- Gaso- Kero- 
y inse aa cial Dealer line sine 
a, union at base of pump ; T.W. T.W. Taxes T.W. 
— Philadelphia, Pa. ...11.7 11.7 5.5 13.2 
PUCSDUFER 3 .ccccose 123.6 12.6 5.5 14.1 
ee Pa - scessar\ Allentown és 2.3 12.3 5.5 13.8 
No duane of driveway ne \ aK 26 126 5 5 14.1 
> ah > > PR Sc ranton 12.6 12.6 5.5 14.1 
GUARANTEED to HOLD PUMP PRIMI Altoona 12.6 12.6 5.5 14.1 
ay po it » 4 9) & iz 
Successfully used for over 10 years fat - ium > +4 +2 : 5 5 s 
; Uniontown 12.6 12.6 5.5 14.1 
Write for complete details Harrisburg 12.3 12.3 5.5 13.8 
Williams port. 12.6 12.6 5.5 14.1 
Dover, Del. 12.3 12.3 5.5 13.8 
UNIVERSAL VALVE COMPANY Wilmington ....... 51.7 11.7 5.5 13.2 
Engineers — Manufacturers Hae aa i ee 
Elizabeth, New Jersey Worcester 12.1 4.5 
Fall’ River 5c aoe 11.9 4.5 
Hartford Conn.. 12.5 5.5 
New Haven anaes 12.1 5.5 
Providence, R. I. : 11.9 5.5 ; 
Atlantic City, N. J. 11.6 4.5 + 
Camden aa « 11.6 4.5 11.1 
Trenton Terre 11.6 4.5 is 
Baltimore, Md. 11.5 6.5 11.1 
Hagerstown ae 12.5 6.5 11.6 
Richmond, Va Pas ewhe't 11.0 7.5 11.3 
Wilmington, N. C. sacs a2..2 7.5 11.7 
Brunswick, G@..... sees 12.7 7.5 11.9 
Jacksonville, Fla.. iZ.2 8.5 11.5 
Mineral Spirits V.M.&P. 
T.W. T.W 
TLING Fill SIGNAL Philadelphia, Pa. ... 12.5 14.0 
WHIS Lancaster, Pa...... 13.5 15.0 
Pittsburgh, Pa 14.0 15.0 
FUEL OILS—T.W. 
2 5 6 
Phila., Pa... 11.2 9.8 6.85 6.14 
Allentown ..... 11.8 10.4 
Wilmington, Del. 11.2 9.8 
Springfield, Mass. .... 10.5 
Worcester ..... sete 10.1 
Hartford, Conn. .... 10.2 
Taxes: 
srunswick, Ga., kerosine price does not in- 
‘lude le state tax. 
Discounts: 
Kerosine—Thru Penna. & Del., 2c off t.w 
price on t.w. deliveries of 25 gals. or more at 
ne time. 
Notes: 
Mineral wares prices also apply to Stoddard 


to Light 


Diesel 

Crown Gaso- Kero- Fuel 

Net line sine Net 

Dealer Taxes T.W. T.W. 
Covington, Ky o amet 6.5 °12.4 13.7 

Lexington ... 13.4 6.5 12.6 11.9 

VENTALARM Louisville 12:7 6.5 11.9 11.2 
a Paducah ;: 12.5 6 ° a8 11.0 

is itiv an Jackson, Miss. 12.3 7.5 11.5 10.8 
pos e Vicksburg ah was 11.9 7.5 11.1 10.4 

4 Birmingham, Ala 12.4 8.5 12.1 10.9 

accurate in opera Mobile _ 119 95 11:6 10.4 
: Montgomery 12.5 9.5 12.2 11.0 
tion! More than ‘ Atlanta, Ga 2.6. 9.5: 2.8 24.1 
Augusta 13.0 7.5 12.2 11.5 

1,000,000 household Macor m6 2:5 1.8 i303 
Savannah - ai eae 7.5 11.4 10.7 

VENTALARMS Jacksonville, Fla. 3.2 8.5 12.4 10.7 
Miami ; 12.2 8.5 11.4 10.7 

® Pensacola 12.0 9.5 11.2 10.5 

now in use Tampa . 12.2 85 11.4 10.7 

q Taxes: 

Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, Ic 
cit Montgomery, 1c city & lc county; Pensa 
cola lc city Other taxes not included in 
prices Georgia, kerosine, lc; Montgomery 
ke! ne & diesel, 1c; Mississippi, kKerosine & 


Consumer t.w. prices are same as net dealer 





CHEVRON 
(Regular) Av. Gaso- Kero- 
Re- 380 line’ sine 

T.T. tail T.T. Taxes T.T. 


San Fran., Cal.. 12.0 16.0 15.5 6 14.55 
Los Angeles ... 11.5 15.5 15.0 6 13.05 
Fresno cseces ae 28 Be Ss 15.5 
Phoenix, Ariz... 14.5 18.5 18.0 6.5 16.05 
Reno, Nev. .... 14.0 18.0 17.5 7 16.55 
Portland, Ore... 12.5 16.5 16.0 6.5 16.5 
Seattle, Wash. 12.5 16.5 16.0 6.5 16.55 
Spokane 15.0 19.0 18.5 6.5 20.05 
Tacoma ....... 12.5 16.5 16.0 6.5 16.55 
Boise, Idaho 15.5 19.5 19.0 7.5 19.3( 
Sait Lake, U. .. 15.6... 18.5 5.5 15.70 
Honolulu, T. H. 13.0 17.5 16.5 7.5 15.55 
Fairbanks, 

Alaska 24.0 28.0 27.5 3.5 32.5 
Juneau 14.0 18.0 17.5 3.5 18.0 
Taxes: 


Boise 7.5c tax applies to motor fuel only 
avgas taxes are 1.5c federal, 2.5c state. Rene 
7c tax includes 1.5c county tax. Honolulu 7.5 
tax applies to motor fuel only; avgas taxes 
are 1.5c federal, 5c territorial; Hawaiian gross 
income tax also is excluded as follows: from 
retail price 0.6c per gal., & from TT prices 
1% to resellers, 2.5% to consumers. 

Notes: 

Resale & Commercial Gasoline: T.C. prices 
for Chevron (regular) and Chevron Aviation 80 
are 0.25c per gal. below posted net tank truck 
prices; Pearl O.]1 (Kerosine) ‘l.C. prices, 3c pe 
gal. below posted net tank truck prices. 

Prices for Chevron Supreme (Ethyl) are 2c 
above Chevron (regular), except at Salt Lake 
& Boise where spread is _ 1.08c. Prices for 
Chevron Aviation 91 are 2c above Chevron 
Aviation 80; for Chevron Aviation 100, Sc 
above Chevron Aviation 80. 


Blue Crown (3rd Grade) 
Red Crown (Reg. Grade) 
Red Red Blue 
Cr’n. Cr’n. Cr’n. Gaso- Kero- 
Cons. Dir. Dir. line sine 
T.W. T.W. T.W. Taxes T.W. 





Chicago, Ill. 14 12.8 12.3 4.5 13.5 
Decatur cosce 26.8 13.0 22.5 4.8 B.2 
SHE. cecsccceee 44.86 13.3 335 68 33.5 
Peoria tives en aa. enen 12.6 4.5 13.3 
Ev: unsvill Lae. “4.7 I23.2 3.4 6.3 1.4 
Indianap 14.9 13.4 5.5 13.6 
South Bend TrTrr 16.3 13.8 5.5 14.0 
Detroit. Mich. 14.5 13.0 4.5 13.0 
Grand R _ 14.5 13.0 4.5 13.0 
Saginaw . oS ta.8 o.. Ga Bae 
Green say, “Wisc. 15.1 13.6 13.1 5.5 13.8 
Milwaukee 16.0 13.5 13.0 5.5 13.7 
La Crosse . 14.8 13.3 12.8 5.5 13.5 
Duluth Minn. im. 613.6 . -. §.5 13.8 
Mpls.-St. Paul 14.8 13.3 12.8 5.5 13.5 
Mankato ....... 14.8 13.3 12.8 5.5 13.6 
Des Moines, Ia.. 14.3 12.8 12.3 5.5 13.0 
Mason City . 14.6 13.1 12.6 5.5 13.3 
St. Louis, Mo. 14.3 12.8 12.3 4.5 13.0 
Kansas City 13.7 12.2 11.7 &.0 42.4 
St. Joseph cee aed Sa ° 4.5 12.4 
Fargo, N. D. 15.8 14.3 13.8 5.5 14.5 
Huron, 8S. D. . 15.2 13.7 13.2 8.5 133.9 
Wichita, Kans... 12.4 12.6 11.1 5.5 11.8 
Omaha, Neb 14.3 12.8 6.5 13.0 


Stanavo Aviation Number 72 
Cons. T.W. Taxes 


Detroit, BRIG. «+3... 18.4 4.5 
Paree, Fie Ds ccctiones 17.8 §.5 
a eee 17.2 5.5 
Indianapolis, Ind. ... 16.9 5.5 
Kansas City, Mo. .... 15.7 5.0 


Oleum V.M.&P. Stani- 


Spirits Naphtha sol Taxes 

(Prices are base prices before discounts) 
CHRICGBO «ccces 15.9 16.2 15.2 4.5 
TOGETORU sccccese 18.2 17.4 18.7 45 
m ©., BO. s0. WG 16.5 16.0 1.5 
me. SOUS 2.2% 16.1 17.1 15.6 1.5 
Milwaukee ... 16.8 17.8 17.3 5.5 
Minneap’ls ; 16.6 17.6 15.9 5.5 


Fuel Oils T. W. 
Chicago 


Standard Stanolex 
Heater Oil Furnace OU 
1-99 gals or : 12 12.0 
100-149 gals. 11 5 11.0 
150 gals. & over. a2. mates 
2OOsSeO BO. .a+ce ‘ 11.0 
400 gals. & over , nee 10.5 
Stanolex Stanolex 
Fuel A Fuel ¢ 
1-749 gals. °8.5 a Pri 
750 gals. & over . °7.75 °*7 0 


Stanolex Furnace Oil 


100 gals 

1-99 gals. & over 
Indianapolis 12.1 11.1 
Detroit 37.2 11.1 
Milwaukee rere 12.1 i 
Minneapolis ........ 12.0 11.0 
St. Louis nae 11.5 10.5 
ansas City 11.0 10.0 


Taxes: 

Gasoline tax column includes these 
taxes: Kansas City 1.5c; St. Joseph, & 
Louis, 1c Naphtha tax column includes 
federal & state taxes. Iowa kerosine prices 
not include 4c state tax State sales, occ 


tion, consumer & use taxes to be added where 


applicable 
Effective Sept. 22 
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Oil Price Section 





Tank Wagon Prices—Continued 


Mobilgas( Regular Grade) 


SOCONY 


VACUUM 





Mobilgas Aircrait Com. Undiv. Mobilfuel MOBILHEAT 
Gasoline Grade 80 Grade 91 Grade 100 Cons. Dir. — Kerosine Diesel (No. 2 Fuel) 
. P Taxes T.C. T.W. T.C. T.W. T.C. T.W. T.C. T.W. T.W. T.C. Yard T.W. T.C. T.W. 7.C. Yard T.W. 
Yew ork tod 
Manh rere ae 16.1 eee eee 11.6 12.1 esee see 11.9 ia 10.3 econ oes 10.0 
Bronx rec erre rere - 16.1 ae ese 11.6 2.1 ccse On06 11.9 ‘ 10.3 por tone 10.0 
Kings ini eee oe 16.1 +ke eee 11.6 12.1 8.2 8.8 11.9 os 10.3 7.3 e 9.9 
SD 0 é66.0'n6 @cle00 Mee a 16.1 ae eee 11.6 12.1 heme eee 11.9 a 10.3 - oan 9.9 
Richmond ......... 5.8 mini ee i 15.8 17.3 eee 11.3 11.8 8.1 8.4 11.3 os eee 7.2 7.6 9.8 
Ibany, N. Y. . rom rrr 14.9 oe 15.9 17.4 10.8 11.4 11.9 8.4 8.6 11.4 7.8 10.2 7.6 7.8 10.0 
Binghamton ......... 5.5 a ei oe er tee 12.2 12.6 13.1 10.1 10.3 13.1 © 11.5 9.1 9.3 11.3 
Lo | . ae Gece 15.5 ee 16.5 18.0 11.5 12.0 12.5 9.5 9.9 12.7 8.8 11.6 8.6 9.0 11.4 
ree i 15.7 ae ee ie “- 12.0 12.2 12.7 9.3 ee 12.3 ~ 11.7 9.1 eoee 11.5 
Mt. Vernon ......... 5.8 —_ _ seen 11.8 12.3 A008 9.1 12.0 wa 10.3 owes 7.8 10.1 
rer ree, eae bapa s owe seis ° 12.5 13.0 9.4 9.6 12.2 at +e 8.5 8.5 10.7 
ere haa 16.0 eae 17.0 12.0 12.5 13.0 9.7 en ae 12.9 os 23.8 8.6 Seas 10.9 
yracuse eacatniaerdecats 5.5 wane 15.6 eave 16.6 11.7 12.1 12.6 9.4 9.8 12.6 8.6 10.9 8.4 8.6 10.7 
Bridgeport, Conn 5.5 owes amie “eS vine anes 11.6 12.1 8.2 8.4 oe si tedute ae 7.3 7.5 9.7 
aunbury paeaeate ae 5.5 cae re — ee 12.2 43.7 <E0% 9.3 ee sons aaa 8.1 10.5 
Hartford 5.5 er swe ave 11.2 12.0 12.5 8.9 8.9 8.1 10.4 7.9 7.9 10.2 
New Haven 5.5 aes 15.1 10.9 11.6 12.1 8.2 8.2 7.5 9.8 7.3 7.3 9.6 
Bangor, Me 7.5 bebe 15.8 ee ame ows oe 11.3 12.3 12.8 9.2 cans 12.5 8.5 10.5 8.3 rane 10.3 
Portland 7.5 13.8 15.0 14.8 16.0 einen ne 10.8 11.5 12.0 8.4 pt se Fs 10.1 7.5 er 9.9 
Boston, Mass 4.5 13.8 14.9 14.8 15.9 16.3 17.4 10.8 11.4 11.9 8.3 a 11.8 7.6 10.1 7.4 er 9.9 
Concord, N. H 5.5 re er ane er wena mands a 12.6 13.1 cove 10.1 13.3 pinde 11.1 . 8.9 10.9 
Lancaster 5.5 wane os 13.6 14.1 ose 10.7 13.7 eee 12.1 os 9.8 11.9 
Manchester . ee at a isla Ee is 12.3 12.8 eet 9.7 a.e a 10.8 —- 8.7 10.6 
Providence, ™. I. 5.5 14.9 15.9 nea eer 10.8 11.4 11.9 8.2 8.8 11.5 7.5 9.9 7.3 wan 9.7 
Burlington, Vt. . 6.0 15.8 sees i. BS 9. 9.5 pan 8.7 10.9 8.5 8.7 10.7 
Rutland aoe 6.0 eee ° poem ; 12.7 13.2 pau 9.8 isan 11.3 = 9.0 11.1 
Tank Wagon Prices: Buffalo wate ~~ mame Syracuse Boston Hartford Providence 
Mineral Spirits oth lta ide ashe acne an me ek nna tee 14.5 15. 16.5 14.0 15.5 14.5 
V.M.&P. Naphtha 16.0 ia. 0 16.5 20. 5 15.0 16.5 16.0 
Taxes: N.Y.C. prices do ‘net factude 2% city sales tax applicable to price of gasoline (ex tax). 
Discounts: Diesel—0.5c per gal. for single delivery of 800 gals. or more. 
Notes: Syracuse V.M.&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals 


Esso (Regular Grade) 
Consumer Gaso- Kero- 


Tank Dealer line sine 

Wagon T.W. Taxes T.W. 

Atlantic City, N. J. 11.1 11.6 4.5 10.6 
PE testacseesee Bho 11.6 4.5 10.6 
Baltimore, Md. 11.0 11.5 6.5 10.6 
Cumberland jsces See 13.0 6.5 12.1 
Washington, D. C.. 11.3 11.8 5.5 ye | 
Danville, Va 11.6 23.2 7.5 23.7 
Petersburg 11.0 11.5 7.5 11.3 
Ear 10.7 11.2 7.5 11.0 
Richmond ...ccccrce 11.0 11.5 7.5 11.3 
Roanoke ceane Rae 13.0 7.5 11.9 

Charleston, Ww. Va.. 12.2 12.7 6.5 12.8 
Fairmont jeoseacew Eee 12.8 6.5 13.4 
Parkersburg 12.1 12.6 6.5 12.5 
Wheeling Terr rom © 12.6 6.5 13.1 
Charlotte, N. C.... 11.9 12.4 7.5 12.1 
Hickory : 12.2 12.7 7.5 12.6 
Mt. Airy 12.4 12.9 7.5 11.6 
Raleigh 12.2 12.7 7.5 11.8 
Salisbury oe 12.3 7.5 12.8 
Charleston, S. C 11.3 11.8 7.5 eeee 
Columbia nae 12.4 12.9 7.5 ese0 
Spartanburg . oor 12.2 7.5 oses 
New Orleans, La... 10.4 10.9 8.5 9.6 
Baton Rouge ...... 10.3 10.8 8.5 10.1 
Alexandria ........ 10.8 11.3 8.5 10.1 
Lake Charles ...... 10.3 10.8 8.5 11.6 
BRUOVERORS cccccccse 108 10.8 8.5 9.2 
New Iberia ....... 11.1 11.6 8.5 9.6 
Knoxville, Tenn 12.0 12.5 8.5 12.2 
DEED cowcsscices Bow 11.8 8.5 10.8 
Chattanooga ...... 11.9 12.4 8.5 11.3 
Nashville 12.4 12.9 8.5 11.3 
oy ere eS 12.0 8.5 12.3 
Little Rock, Ark 11.9 12.4 8.0 10.3 


Mineral Spirits V.M.&P. 
T.W ZW. 





w. 
Newark, N. J.. 12.5 14.0 
Baltimore, Md 15.0 ae 
Washington, D. C. .. 15.0 re 
Fuel Oils—T.W. No. L No. 2 
Atlantic City, N. J 10.6 9.2 
| rere 10.6 9.2 
Baltimore, Md ie 10.6 9.7 
Washington, D. C | 10.1 
Norfolk, Va. 11.0 9.3 
Petersburg ..... 11.3 9.5 
Richmond ... 11.3 9.5 
Charlotte, N. C 12.1 10.3 
Hickory ..... $% er 10.5 
Raleigh om 11.8 10.6 
Charleston, 8S. C. . nee 9.5 
Cc mbia ome res 10.5 
Spartanburg ‘ 11.3 
Taxes: Louisiana kerosine prices do not in- 
clu lc state tax 
Discounts: 
Esso gasoline—to undivided dealers, 0.5c off 
dealer t.w 


Kerosine—In 
i i t.w 


Naphtha 


South Carolina lc per gal. off 
price for 25 gals. or more. 


Newark t.w. prices are for de- 


liveries of 200 gals. or more: less than 200 
g 0.5¢ over posted t.w. prices; steel barrel 
deliveries, 2c over posted t.w. prices. Balti- 
nr & Washington prices are for t.w. de- 
liveries of 25-99 gals., no discounts. 

Notes 

Effective Mar. 21, minimum retail resale 
Pr of 15.1ec for Esso Gasoline posted 
I 1iout New Jersey. 

O er 1, 1947 


Sohio X-70 Gasoline 
(Regular Grade) 


Con- Re- Gaso- Kero- 

sumer sell- line sine 

T.W. ers S.S. Taxes T.W. 
Ohio, eovue~es 16.0 12.75 16.5 5.5 °12.0 
ARTOR cco - 16.0 12.75 16.5 5.5 °12.0 
eee 16.0 12.75 16.5 5.5 °12.0 
Cincinnati ..... 16.0 12.75 16.5 5.5 °12.0 
Cleveland ..... 16.0 12.75 16.5 5.5 °12.0 
Columbus ..... 16.0 12.75 16.5 5.5 °12.0 
ON eee 16.0 12.75 16.5 5.5 °12.0 
wn 6666 oe 16.0 12.75 16.5 5.5 °12.0 
Mansfield ..... 16.0 12.75 16.5 5.5 °12.0 
Marion ....... 16.0 12.75 16.5 5.5 °12.0 
Portsmouth ... 16.0 12.75 16.5 5.5 °12.0 
BORO. sscsccee MOO 32.78 36.5 8.5 °92.9 
Youngstown ... 16.0 12.75 16.5 5.5 °12.0 
Zanesville ..... 16.0 12.75 16.5 5.5 °12.0 


Aviation Gasoline—Statewide 
Consumer Gasoline 
w Taxes 
Sohio Aviation Gasoline 


62 Octane (Clear) ........ 17.5 5.5 
Esso (Clear) Avia. Grade 80. 19.5 5.5 
Esso Aviation Grade 91...... 20.5 5.5 
Esso Aviation Grade 100..... 23.5 5.5 

Naphtha—T.W. 

Statewide 
ies: GE © 6 ae shes ove necsaweeees 17.5 
i; DL a9s'o0.60066s 080600 68 18.0 
V.M.&P. Naphtha OE eee ee 18.0 
Varnolene ... piweeebee R 18.0 
i ME. «srecegceesseeeee sie 18.0 
Fuel Oils—T.W. No. lL No. 2 No. 3 
Ohio, Statewide... °12.0 °12.0 "22. 8 
Taxes: 


Effective Sept. 13, 1947, hangar operators 
can purchase aviation gasoline less 3c per gal. 
State Road Tax by supporting purchase with 
State Tax Exemption Form A-10 to supplier. 
Discounts: 

Esso aviation—on contract to hangar opera- 
tors and resellers, 2c off consumer t.w. 

Fuel oils—Statewide prices are for t.w. & 
drum deliveries of 50 gals. or more; prices for 
deliveries of less than 50 gals. are 0.5c higher. 

Naphthas—to contract consumers off t.w. 


prices—Statewide: 300 to 999 gals., 0.5c; 1000 
to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 
5000 or more gals., 1.5c. Lucas County: Less 
than 50 gals., tank wagon price, 50 to 249 
gals., 0.5c; 250 to 499 gals., 1c; 500 gals. or 
over 1.5c. 
Notes: 

Renown (third-grade) gasoline prices are 


same as X-70 unless otherwise noted. S.S 
prices are at company-operated stations. 
Statewide prices are subject to exceptions 
other than those shown 

° This price correct on 


and since Sept. 15; 
shown incorrectly in Sept. 


24 NPN 


Gasoline— Dealer T.W. 





Fire-Chief Indian Gasoline 

(Regular) (3rd Grade) Taxes 
Dalias, Tex. ...-. 11.0 10.0 5.5 
is WHEE sdccces 11.0 10.0 5.5 
Wichita Falls 11.0 10.0 5.5 
Amarillo 11.0 10.0 5.5 
Tyler. 11.0 10.0 5.5 
Pe sa ccevcass Boe 12.5 5.5 
San Angelo ...... 11.0 10.0 5.5 
i. eer se FP 10.0 5.5 
Austin 11.0 10.0 5.5 
Houston ; 11.0 10.0 5.5 
San Antonio ..... 11.0 0 5.5 

Port Arthur 11.0 10.0 5.5 


(N. B. Prices are Continental's 

CONT’L ‘‘normal’’ prices. Current sell- 
OIL ing prices may be lower thap 
‘‘normal’’ because of local com- 


petition.) 
Conoco Demand 


N-tane (3rd Gaso- Kero- 
(regular) Grade) line sine 
Tank Wagon Taxes T.W. 
Denver, Col. ... 12.6 11.6 7.5 13.3 
Grand Junc. .... 14.5 13.5 7.5 14.5 
Pueblo ree 12.3 7.5 13.0 
Casper, Wyo. 13.5 12.5 5.5 13.1 
Cheyenne....... 13.3 12.3 6.5 13.3 
Billings, Mont. 14.5 13.5 6.5 14.1 
Butte ... ere | 14.6 6.5 15.8 
Great Falls 14.5 13.5 6.5 15.8 
DE. evesesce BOD 14.2 6.5 15.8 
Salt Lake, U.... 15.6 14.6 5.5 15.7 
Twin Falls, Ida. 17.8 16.8 7.5 17.9 
Albuquer., N.M.. 12.9 11.9 7.0 11.9 
Roswell ‘ 12.4 11.4 7.0 11.4 
Santa Fe ...... 13.3 2.2 7.5 12.2 
Muskogee, Okla. 11.5 10.5 7.0 10.5 
Oklahoma City.. 11.5 10.5 7.0 10.5 
. rare 11.5 10.5 7.0 10.5 
Taxes: 
Gasoline tax column includes these city 
taxes: Albuquerque & Roswell, 0.5c; Santa 


Fe, 1c; 
Notes: 
T.W. prices are to consumers & dealers 


Cheyenne, Ic. 


Thriftane 
HUMBLE Humble (3rd Grade) 
OIL (Regular) aso- 
Tank Re- Tank Re- line 
Wagon tail Wagon tail Taxes 
Dallas, Tex.. 11.0 15.5 10.0 13.0 5.5 
Ft. Worth 11.0 15.5 10.0 13.0 65.5 
Houston .... 11.0 15.5 100 13.0 65.5 
San Antonio . awe 15.5 10.0 13.0 5.5 
Kerosine 
Tank Wagon Retall 
Pee: TR 2s6esenes 10.0 14.0 
WR, WOERBs cc cocecvese 10.0 14.0 
REOMMIOM cc cc cee scene 10.0 14.0 
San Antonio 10.0 14.0 
Notes: 
T.W. prices are to all classes of dealers and 
consumers. 
Esso Gasoline 
IMPERIAL (Regular Grade) 
OIL Kero- 
Gasoline Gasoline sine 
T.W. Taxes T.W. 
Hamilton, Ont. .... 18.0 11.0 20.0 
CO Se OF 11.0 20.0 
Brandon, Man. .... 23.0 9.0 25.0 
Winnipeg ....... > | 9.0 23.5 
Regina, Sask. ..... 23.0 10.0 25.0 
Saskatoon - ere 10.0 27.8 
Edmonton, Alta. .. 22.9 9.0 24.9 
Calgary .. Serre | 9.0 22.0 
Vancouver, B. C... 15.0 10.0 24.0 
Montreal, Que. .... 17.5 11.0 19.5 
St. John, N. B. ... 16.5 13.0 19.0 
Halifax, N. 8. 16.5 13.0 19.0 


Taxes: 

Gasoline taxes are provincial taxes. 
Notes: 

Prices are per 
U.S. gals. T.W. 
undivided dealers. 


Imperial gal. which is 1.2 
prices are to divided & 
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S b d SPECIAL NOTICE Oil p ‘ S . 
eaboar Owing to present short supply of many products, some sellers are withholding public quotations ! rice ection 
Export or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only. 











Coastwise 
Prices Atlantic & Eastern Gulf Coasts 
Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 
(operators FOB their terminals)—Prices in Effect Sept. 29 












MOTOR GASOLINE KEROSINE & FUEL OILS 
Kerosine 
78-78.5 Oct. &/or No. 5 fuel No. 5 fuel 

District 74-76 Oct. Ethyl (a) No. 1 fuel No. 2 fuel (0-10 p.t.) (15-60 p.t.) No. 6 fuel 
N.Y. Harb.... (1)9.3-10.8(1) (1)10.3-12.2(1) (5)7.8-8.6(1) (4)6.8-7.6(1) (3)$2.57-2.90(1) $2.39(1) (6)$2.22-2.52(4) 
N.Y., Harb., 

SS rr (1)9.2-10.4(1) (1)10.2-10.9(1) (4)7.7-8.5(1) (4)6.7-7.5(1) (3)2.57-2.90(1) 2.39(1) ee 
Albany. ....- 10.8(8) (1)11.8-12.3(3) (1)8.1-8.4(7) (2)7.2-7.6(5) 2.97(1) 2.719(1) 
Philadelphia . (2)9.7-10.7(4) (1)10.9-11.95(1) (1)7.7-8.2(11) (1)6.9-7.3(10) o 6a0 (1)2. 43- 2.73(3) (6)2.22—2.52(3) 
Phil., —enge. (1)9.6-9.9(1) (1)10.85-—10.9(1) 8.1(5) 7.2(5) cannes a. 
Baltimore .. (1)8.875-10.5(2)  (1)9.875—-12(1) (7)8-8 .5(6) (7)7.2-7.7(2) (1)2.39-2.73(1) (4)2.22-2.52(2) 
Balt., barges. (1)8.775-9 .6(1) (1)9.775-10.85(1) (1)7.9-8.4(1) (2)7.1-7.701) 
Norfolk ne Se (1)8.9-9.7(1) (1)9.9-11.2(1) (4)7.9-8.4(2) (3)7.2-7.6(2) 2°35(1) (3)2. 18- 2.28(1) 
Wilm., N. C.. (1)8.85-—-9.6(2) (1)9.85-10.95(2) (7)7.85-8.5(2) (6)7.2-7.6(2) eeu 
Charleston .. (1)8.8-10.2(1) (1)9.8-11.2(1) (5)8-9(1) (4)7.2-8.1(1) 2.30(1) 2:13(3) 
Savannah ... (6)9.6—-9.9(2) (3)10.6-10.9(2) (6)8.4-8.6(2) 7.7(4) rr perks (1)2.13-2.23(1) 
Jacksonville . (7)9.6—-9.9(3) (4)10.6-10.9(3) (6)8.4-8.6(3) 7.7(6) pee eae (5)2.08-2.18(1) 
Miami ...... (4)9.6-9.9(2) (3)10.6-10.9(2) (4)8.4-8.6(2) 7.7(3) pied e068 eam 
Tampa ......- (6)9.6-9.9(2) (4)10.6-10.9(2) (5)8.4-8.6(2 7.7(6) oo sale (4)2.03-2.13(1) 
Pensacola ... ee rer (1)8.2-8.5(1) (1)7.1-7.5(1) cos cose care 
Mobile «2s. (1)9.3-9.7(1) (1)10-10.7(1) (1)8.1-8.2(1) (1)7.1-7.501) cee ee oe 
New Orleans. ae Sy 7 ee (1)8.9-9.75(1) (2)6.825-7.5(1) (2)6.15-6.5(1) ere 1.90(1) (5)1.73-1.83(1) 
Portland .... 10.8(5) (1)12.05-12.3(3) (1)8-8.4(8) (1)7.1-7.5(7) eees 3.045(1) (1)2.265-—2 .565(1) 
Boston ...... (1)9.7-10.8(6) (1)10.7-12.3(2) (1)7.9-8.3(13) (1) 7-7.4(13) (1)2.605—-2.905(1) 2.905(1) (2)2.265-2 .565(2 
Providence .. 10.8(6) (1)12.05-12.3(3) (1)7.9-8.2(9) (1) 7-7 .3(8) re (2)2.575-2.875(1) (3)2.235-2.535(1) 
New Haven.. 10.9(3) 12.4(3) (2)7.8-8.2(6) (2)6.9-7.3(4) eeee ace 2.235(4) 








(a) Postings of one supplier at Philadelphia & Baltimore are for min. 80 Oct. Ethyl. 















Bunker C Fuel Diesel Oil Gas House 














Ships’ bunkers Ships’ bunkers Diesel Oil Gas Oil 
(Ex Lighterage) (Ex Lighterage) Shore Plants 28-34 Gravity Mid-Continent Lubes 
N. Y. Harbor.... (6)$2.22-2.52(1) (7)$2.98-3.15(1) (3)7.2—-7.6(3) (1)7.1-7.4(1) (At Gulf; in packages, FAS. New ‘ ‘ 
CN Peres 2.42(1) a (1)7.4-7.8(1) 7.8(1) bulk. FOB - seen, FAS, New Orleans; in 
Philadelphia. ea (5)2.22-2.43(1) (3)2.98-3.23(1) (1)7.1-7.701) te Prices in Effect Sept. 29 
Baltimore ...... (4)2.22-2.32(1) 3.03(3) (2)7.4-7.8(3) 7.2(1) . ae 
Norfolk ........ (2)2.18-2.28(1) 2.99(2) (3)7.2-7.8(1) 7.2(1) a Stock igs steel Drums Bulk 
Charleston 2.13(2) 2.99(2) (1)7.2-7.6(1) color, Vis. at 210 em - 
Savannah (1)2.13-—2.23(1) 3.23(1) 7.7(3) (1)50-52(1) (1)37-40(1) 
Jacksonville (4)2.08-2.18(1) 3.23(3) 7.7(6) Ww 
Tampa se cae (3)2.03-2.13(1) 3.23(3) 7.716) ax 
~ a4 gs = _ ee 2 
peel "Itl | (3)2'265-3 3650) seth Or TG) 7.70) _(Melting points are AMP, 3° higher than 
Boston (3)2.265—-2.365(1) 3°02(1) (1)7_2-7.6(3) 7 61) EMP Prices are FOB refinery; carloads 
ou oescesese le ho eh eng - ame | Ee a oe scale in bags or bbls; fully retimed slabs loose 
Providence ok <i (3)2.235-2 .335(1) (1)3.02-3.15(1) 7.5(3) 7.5(1) ; 3 ry) slabs loos 
New Haven .... 2.235(2) (1)7.4-7.5(2) . Prices in Effect Sept. 29 
New Orleans M.Y. N.Y. 
Crude Scale Export Domestic E xport 





Gulf Coast—New Orleans & West Saace Wades. Wasah 100088845) (000.083 ca, 


Fully .efined : 






(Cargo prices are FOB ship at Gulf, min. of 20,000 bbls., & are by refiners only to other refiners 










export agents, or tanker terminal operations. )—Prices in effect Sept. 29 123- ms "\’ OVE (2)6.1-6.45(1) __.. 
8 ; é tior , + as 125 7.8(1) (2)6.1-6.55(1) (1)7.8-7.85(1 
New Orleans & Lower CARGOES 128-30 8.05(1) (2)6.4-6.75(1) (1)8.05-8.25(1) 
Mississippi to Baton Kouge South & West of New Orleans Domestic & Export 1: ; 8.3(1) 6 .65(2) 8 .3(1) 
Tank Cars Barges Tank Cars Barges all Ports 13 8.55(1) (2)6.95-7.1(1) (1)8.55-8.8(1) 
AVIATION GASOLINE 1k 9.05(1) 7.2(2) 9.05(1) 





Grade 115/145 


(AN-F-48) _ el i 15(1) Naphtha 


Grade 100/130 



























































(AN-F-48) ae . ’ (1)13.5—-14(1) Prices in Lect Sept. 29 
Grade 91/96 ...... V.M.&P. Mineral 
(AN-F-48) pia ec (1)12-13(1) Naphtha Spirits 
oe. eae ares New York Harbor(3)12.5-13(1) (4)11.5-12(1) 
(AN-F-48) ae ms : 12(1) Philadelphia ... 12.5(4) 11.5(5) 
Motor Gas, Leaded - ot ll eee e - (3)13-13.501) (2) : ey r/o 
*78-78.5 Oct. Ethyl (1)8.9-9.75(1) (1)8.9-9.75(1) (1)9.75-10(1) P} oon i : ce eees et 3-13.5 3) 12-12 (2 
t78-78.5 Oct. Ethyl 9.6(1) 9.6(1) (2)10-11(2) (1)9.75-10(1) DEV MmMe 49a s(2) (2)12-12.5(2 
tt78-78.5 Oct. Ethyl ~~ (1)10—-10.5(1) ° 
*74-76 Oct. .......(1)8.025-9(1) (1)8.025-9(1) (1)10-11(1) (1)9-1101 Export Prices 
t74-76 Oct. ...... 8.6(1) 8.6(1) 9(4) (1)8.75-10(1) Prices in Effect Sept. 29 
Sets OGG. oxsnsin-s ; ‘ (1)8.20-11¢1) Mexican Gulf Ports 
* ASTM & research Octane ratings are approximately s ame. U.S. Dollars per Bbl. 
+ Research Octane rating is minimum of 5 points above ASTM rating Bunker (¢ Diesel 
tt Research Octane rating is minimum of 10 points above ASTM rating (Ships’ (Ships’ 
Motor Gas, Unleaded ie Bunkers) Bunkers) 
70 Oct. an asi (1)8.75-11(1) rampico -» $1.83 $2.58 
a, Sr ee hea P Veracruz 1.83 P 
65 Oct roe x | 775(1) 7.775(1) ; ve ‘ Minatitlan ‘ 1.83 2.58 
KEROSINE & L IGHT FUE “7 Ss Pacific Coast 
41-43 w.w. kero... (2)6.825-7.5(1) (1)6.825-7.5(1) (4)7-8.5(1) (1)7-8.5(1) (2)7-—8 .5(1) Guaymas . : $2.36 $3 
42-44 w = kero... st ; alets Manzanillo potas 2.36 a4 
No. 2 fuel oil (2)6.15-6.5(1) (1)6.15-6.5(1) (3)6-7(1) (1)6-7(1) (2)6 5(2) Salina Cruz 2.36 3.5 
DIESEL : GAS OLLS Note: All bunkers sales st subject to Mex 
43-47 di. .........(2)6.275-6.4(1) (1)6.125-7(1 71) (1)6.25-8 .5(2) tamp tax on 1.695 ad valorem 
Sere (2)6 275-6 .4(1) (1)6.125 25(1) 7.2501) (1)6.125-8 .5(2) ° 
GOT Gh ans 0 ss CROe4-201) (1)6.25-7.5(1) 7.51) (1)6.25-7.5(1) NPN Gasoline Index 
SB & abv. d.i.. .... a (1)6.625-7(1 Dealer Tank 
No. 5 fuel oil.. . §$1.90(1) sees (1)$2.60-2.80(1)tt TW. (Car 
YREGS Bid. wccucse THOWAO pt Cents Per Gal. 
Sept 99 «, 12.59 9.12 
HEAVY FUELS Ship’s Bunkers +f Month ago . ce it 12.59 9.00 
Cargoes (EX. Lighterage) Pacific Coast Year ago .. ‘ Saee 11.14 7.35 
All Ports All Ports Prices in Effect Sept. 29 Dealer index is an average of ‘‘undivided 
Below 28 grav. (In Ship’s Bunkers, Diesel Fuel Bunker C Fuel dealer prices, ex-tax, in 50 cities 
heavy diesel Aicaee ers (4)$2.33-2.75(1) or Deep Tank Lots) (P.S. 200) (P.S. 400) Tank car index is weighted average of fol- 
28 & nan San Pedro, ata ; i lowing wholesale markets for regular-grade 
pag gO an 5)e9 58-9 95(2) Calif .. .€3)$2.60-2.90(1) (2)$1.65-1.80(1) gasoline, FOB refineries ~ terminals: Okla., 
grav. diesel mine aes pede pe 1) San Francisco. .(3)2.65-2.95(1) (2)1.70-1.90(1) Mid-Western, W. Penna., Calif., N. Y. Har- 
Bunker C..(1)$1.68-—2.75(4) (9)$1.73-—2.75( Portland, Ore...(3)2.85-3.15(1) (2)1.90-2.05(1) bor, Philadelphia, a Zoston and 
fuel Seattle, Wash.. .(3)2.85-3.15(1) (2)1.90-2.05(1) Gulf Coast 


































TANKER RATES Lake Port Terminal Prices 

Approximate rates, c¢ per bbl.; Gulf- Prices in Effect Sept. 29 
N. Atlantic, not east of N.Y. Rates Buffalo Cleveland Detroit Toledo 
are for vessels 14,000 DWT or over; 78-78.5 Oct. Ethyl . aa (1)11.3-12.05(1) ieeees 
for vessels 9000/13,999 DWT, rates are 74-76 Oct. . 11.5(3) : z (1)10.3—-10.8(1) 

15% higher. Kerosine : .. (3)9.5-9.8(1) : aS kee neis 
Heavy crude & fuel, 10-19.9 grav. 43.8 Diesel Fuel ; 8 .8(2) 9.5(1) (1)8.5-9.5¢° 
Light crude, 30 grav. or lighter 39 No. 1 Fuel ‘ Pe” 9.5(1) 10.25(1) 9.5(1) (1)9.2-10. 25/2) 
OO ea ere = 32.9 No. 2 Fuel . ‘ (1)8.6-8.9(1) ee 9 .25(1) 971) 
I, a ag araipiee.d aseile R 36 No. 3 Fuel es evel aie 9.5(1) YL) (1)8.2-9.8(2 
a. | errr 38 No. 5 Fuel <n ‘ - 8.4(1) 8.4(1) 4.4002) 

No. 6 Fuel .. (1)7.5-7.73(1) 8(1) 7.55(1) (1)7.25-7 
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HOW FAST DO YOu DELIVER GASOLINE? 
FAST DELIVERY is essential on any gravity gasoline réu Tmportaut 


delivery truck...it is the sure way to reduce man 
hours and truck operation costs. Loss of Flow must be Question / 
avoided and every ounce of “head” used to speed dis- 
charge. Smith Rotary Meters ,...the design with the 
minimum obstruction to flow... properly installed, will 
give you high speed delivery. Examine your present 
delivery rates and you'll see why more and more fleet 
owners are specifying Smith Meters. THE OWNER 
OF A SLOW SPEED METER CONTINUES TO PAY 
FOR THAT METER IN LOST TIME EVERY DAY 
IT OPERATES. Call the nearest Smith Representa- 
tive and start reducing costs now. 


Ships 


Illustrated, Model T-15. Other sizes available with accessories 
to suit varying delivery conditions. All are built on the simple 
SMITH ROTARY PRINCIPLE, dependable, accurate and fast. 
The design that revolutionized the meter industry. 


SMITH METER COMPANY 


SUBSIDIARY OF A. O. SMITH CORPORATION 
Factory —5743 Smithway, Los Angeles 22, Calif. 
ALES OFFICES: NEW YORK, CHICAGO, HOUSTON, LOS ANGELES 


do LOCAL STOCKS AT CONVENIENT POINTS ° LOCAL AGENTS IN ALL PRINCIPAL CITIES 





Statistics 





CRUDE PRODUCTION AND RUNS TO STILLS 


(MILLIONS OF BARRELS DAILY) 





































































































{Ame 
thousa 
Figure 
mate | 
fore oO 
BURRIS” | Th 22 4REE 
i Fe ams ~ East | 
HSAREBE” Nett appa 
# Appalz 
Ind., 
RUNS TO Okla., 
S/ / Inland 
STILL ! Texas 
} Louisis 
|S ad 
BEZAGR GRE GROReaeSGR PA SRE) OSEaRES x 
Rocky 
Rocky 
ANAGR EB EBE ny "| PRRREGDRRREERE eae 
f e Total © 
cue | LT TP ee 8 
feacvintsan lee > A? a SRERSAAS GOR Aee 
4a: 
( 
A: East C 
Appala 
42 Appala 
Ind., 
Okla., 
4 Inland 
Texas 
40 Louisia 
No. La 
39 Rocky 
Rocky 
38 i Califorr 
Total 
J FMAMJJASONDJUFMAMJJASONDJFMAMJJASOND 5 12 19262 9 1623306 132027 gr the 
1945 1946 1947 JULY AUG. SEPT / im 
RESIDUAL FUEL OIL STOCKS Uni 
; ER ' ‘i 
(AMOS OF SARIS, Daily Average, Penna. Crude 
75 x U. 
Runs to Stills 
(A 
70 (Compiled by National Petroleum Assn., from z 
reports of all companies refining Pennsylvania 
65 crude. Figures in bbls.) 
BERsEe a) | Week Ended Week Ended Week Ended 
BEEBE? be ieee Sept. 20, 1947 Sept. 13, 1947 Sept. 21, 1946 
. +, rm 9 45 "New 
6,485 62,500 2,456 
aa g ST OP 66,485 52,5 62,456 Florida 
BERBER AS) Saar” ign 
*Virgini: 
Aa : *Ohio—s 
Indiana 
4s Minois 
art ee (Bureau of Mines figures in thousands of bbls.) Hinds 
Kentucl 
Change Michiga 
from Nebras] 
Sept. 13 Sept. 20 Sept. 13 Kansas 
Pennsylvania Grade. 2,256 2,190 66 Oklaho! 
Other Appalachian. . 1,414 1,390 24 Texas: 
; Raa - 99 
Lima-Michigan ... 954 932 22 Distri 
Illinois-Indiana 9,992 10,174 4-182 Distri 
25 oe ee - a Dis 
JFMAMJJASOND 5 121926 2 9 162330 6 132027 Arkansas 2,917 3,079 = +162 oe 
JULY AUG SEPT. Kansas 8,405 8,671 1 266 a 
Louisiana 11,712 11,780 + 68 East 
CRUDE OIL STOCKS North 2.955 3,196 +241 Other 
MILLIONS OF BARRELS Gulf Coast 8,757 8,584 173 ee 
250 Mississippi .. ; 3,230 2,724 506 Distri 
New Mexico .. ; 6,279 6,690 411 Distri: 
245 Oklahoma ...... 28,223 27,709 514 Distri 
Texas: ....... 112,435 113,039 +604 Total 
240 East Texas . .. 18,428 18,013 415 North 1 
West Texas .. 39,872 40,420 L548 South I 
Gulf Texas .. . 29,843 30,650 807 Total ] 
Other Texas : 24,292 23,956 336 
re ile 4¢ Arkansa 
Panhandle 3,566 3,368 195 Miss ' 
North . 6,512 6,370 142 Alabama 
—_ South .. 5,480 5,414 66 _ te 
Other .. 8,734 8,804 70 le 
Rocky Mountain 9,769 9,584 185 Mont . 
. 07 ‘ 138 Colorado 
California . . 24,279 24,141 , Calit 
Foreign . : 4,644 4,633 11 . 
meet th Eee Total gasoline 997 ‘Pent 
bearing in U. S. 226,509 226,736 “< elu 
i 1947 Heavy in Calif. . 5,186 5,267 5 
205 Total located in Bu- **0} 
JF WAU ds JAS ON D 5 12 19 26 2 9 16 2330 6 13 2027 reau of Mines’ P ended 
JULY AUG. SEPT. East Coast Dist. 15,328 15,052 276 
Octo} 
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Statistics 





REFINERY OPERATIONS 


(American Petroleum Institute figures in 












thousands of barrels of 42 gallon each. Gasoline 
Figures include reported totals plus esti- Production at Gas Ol & 
mate of unreported amounts and are there- Crude Runs to Stills Refineries Inc. Kerosine Dist. Fuel O 
ty on a Bureau of Mines basis.) Daily Average % Operated Natural Blended Production Production 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Sept. 20 Sept. 13 Sept. 20 Sept. 13 Sept. 20 Sept. 13 Sept. 20 Sept. 13 Sept. 20 Sept. 13 
Mast Coast ..cccccccccccccccccccsccsces 869 840 106.1 102.6 2,078 2,065 276 280 1,357 1,191 
Appalachian (Dist. 1) ....eseeeeeeeeeees 106 105 86.2 $5.4 346 341 40 58 92 71 
Appalachian (Dist. 2) .........eeeeeeees 62 64 95.4 98.5 205 221 26 25 49 40 
Ind i are rt cee re 852 857 89.8 90.3 3,089 2,853 304 371 940 842 
Giian., Mans., MO. .cccccccccccovecccecer 426 445 93.8 98.0 1,519 1,595 155 130 509 497 
aE SORE oc cccsonccccssescecesnsecés 239 229 82.4 79.0 996 992 115 112 117 134 
Texas Gulf Coast ....csccccecccececcecss 1,318 1,305 100.7 99.7 4,008 4,068 557 764 1,814 1,673 
Louisiana Gulf Coast .....ccceeecccccecs 388 398 110.2 113.1 1,149 1,260 317 303 559 474 
Mo. LO. & AFKANGAS 2 cccccccccccccsccsese 60 6S 53.1 60.2 154 170 45 50 43 60 
Gocky Mt. (Dist. 3) ..ccccccccscvccccses 10 13 76.9 100.0 30 41 4 4 S 11 
Soeey Bet. CDE. €) ccccosccevescceeves 143 138 84.1 81.2 421 459 22 27 143 154 
California ...... Sani see ae ae aes oad 807 856 79.7 84.6 2,393 2,440 132 32 644 906 
Total U. S.—B. of M. Basis ............ 5,280 5,318 93.1 93.8 16,388 16.505 1,993 2.156 6.275 6.053 
U. S.—B. of M. Basis, Sept. 21, 1946 .. 4,776 14,811 1,897 5,370 
Residual Total Total Stocks Total Stocks Stocks of Per Cent Dally 
! Fuel Oil Stocks Gas Oil and Residual Finished and Un- Refining Ca- 
i Production Kerosine Distillates Fuel Oil finished Gasoline pacity Reported 
| Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
| 
| Districts Sept. 20 Sept. 13 Sept. 20 Sept. 13 Sept. 20 Sept. 13 Sept. 20 Sept. 13 Sept. 20 Sept. 13 Sept.20 
} R= ie odin eam giao te oc ae ah wo 1,624 1,562 9,140 9,068 18,516 17,73 10,331 9,838 19,458 19,002 99.5 
| Appalachian (Dist. 1) ....cceccececececes 91 106 446 398 664 641 339 354 2,089 2.135 90.6 
} Appalachian (Dist. 2) ..cccceccccccceces 105 112 186 168 242 230 233 232 854 872 100.0 
is iiss EDs ore ceccensesrvenerrnecn's 1,104 1,059 3,003 2,925 8,079 7,832 5,280 5,264 14,538 14,885 91,2 
| a. en. BR 0s.0c6s0nsesseneeneeaes 471 500 1,270 1,208 3,324 3,244 1,526 1,512 6,790 6,801 82.6 
Inland Texas Tee Te CRT CTT ere eT 440 371 632 582 560 556 S72 &34 2,463 2,559 70.7 
Se CE fii son hsawarenseenaws 1,878 1,983 3,518 3,455 9,420 9,034 7,019 7,425 13,335 13,141 93.7 
rn, [eee SE ccccccecsceoseenves 475 641 2,303 2,298 3,061 2.969 2,061 2,013 4,72: 4,960 97.6 
No. La. & APKANSas 2. .cccccccccccccess 83 110 453 525 331 336 220 224 1,670 1,628 66.9 
AR Se ) Per ere 15 19 15 15 22 24 29 36 79 85 24.3 
me, Cee. GP ccaactecececosecens 234 199 171 169 922 924 714 718 1,621 1,680 78.2 
ore oe a a eal, 2,252 2,193 1,117 1,021 14,142 14,098 28,310 27,718 14,368 14,761 87.1 
Total U. S.—B. of M. Basis ............ 8,772 8,855 22,254 21,832 59,283 57,619 56,934 56,168 *81,9S87 82,509 90.0 
U. 8.—B. of M. Basis, Sept. 21, 1946 7,964 20,738 58,973 57,768 t86,846 
_I 


Unfinished gasoline stocks included are: *7,965,000 bbls.; *7,899,000 bbls 





























U. S. Crude Oil Production GAS OIL AND DISTILLATE STOCKS 
(MILLION F ) 
(American Petroleum Institute figures) ALIONS OF BARRELS 
nia WEEK ENDED 
Sept. 20 Sept. 13 
Barrels Barrels 
Ended (Daily Average) 
1, 1946 
5 aie *‘New York-Penna 47,700 47,200 
#300 da : 1,000 1,050 
Virginia ... 7,500 7,250 
ia . 100 100 
Southeast 6,800 7,050 
Other .... 2,250 2,150 
hihi eaden 17,750 18,250 
bbls.) | eee 171,050 177,600 
3 Kentucky .... 25,750 25,550 
Change Re ere 43,400 51,150 
from Nebraska .... ‘ re _— 550 600 
Sept. 13 Kansas .... .... **298,050 298,900 
6E Oklahoma ..... **399,200 399,050 
24 Texas 
22 District 1 ... 24,250 24,250 
182 District 2. ; 160,700 160,750 
62 District 3 494,900 199,900 
- District 4 ... 247,600 247,600 
. District 5 .. 40,900 40,900 
68 East Texas . 308,000 308,000 JI FMA WIIG AS OR ODO 5 12 1926 2 9 1623 30 6 13 2027 
241 Other District 6 118,600 118,600 JULY AUG SEPT 
17 District 7-B 40,950 40,950 ; 
: District 7-C 41,250 41,250 
10 District 8 .. 637,650 637,650 
411 District 9 .. 127,700 127,700 GASOLINE STOCKS 
514 District 10. 86,250 86,250 0 (MILLIONS OF BARRELS) 
end Total Texas 2,333,750 2,333,750 
North Louisiana 101,350 100,750 
45 soutl juisiana ' 332,600 332,600 
S T ouisiana 433,950 433,350 
ee ae 76,850 76,750 
Mis ppi 100,600 103,750 
. — a 1,100 1,100 
New lexico—Southeast 117,350 117,350 
New exico—Other 450 450 
, - 122.900 121,000 
Mont 25,250 25,050 
47,900 49,750 
918,700 919,100 
; - : 5,199,900 5,217,300 
ren! ide crude in- 
62,100 61,600 
es ’ F M 
Kansas, Neb. figures are for week ‘ se oo 5S 12 1926 2 @ 16 2330 6 132027 
; ende m. Sept. 18, 1947 JULY AUG. SEPT. 
Ucto 7 
\ EWS 1947 
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Statistics 





Dealer & Service Station Prices for Regular-Grade 
(Compiled by National Petroleum Assn. from reports of oil region re- Gasoline im 50 Representative Cities} 
finers. Figures in bbls.) September 1, 1947 


Pennsylvania Oil Other Than Lubes at Refineries 




























































July June 
1947 1947 Gasoline Tax 
‘ _— (Ine. 
; Naphthas & Gasoline: Dealers’ Indicated 1% Cent Sery 
(1) Straight run, unblended and/or unleaded Net Pri Ase 
; oe : et Price Dealer Federal Station 
for sale as motor fuel . 1,752 2,349 City (Ex. Tax) Margin Tax) ad 1 
(2) Naphtha and gasoline for sale for blending , Pet ee ne ai = ae 
or further refining or held at refinery for Average U. S 12.69 4.68 6.28 23 
further distillation, reforming, blending o1 Portland, Me 12.00 1.50 7.5 24 
EN, Sins aipenewe 180,184 216,838 Manchester, N. H 12.80 1.70 5.5 23 
(3) Below 65 octane, not included in (1) or Burlington, Vt 12.80 4.00 6.0 22 
(2) above - ak : 2,326 4,073 3oston, Mass 11.90 4.50 4.5 20 
(4) 65 octane and above 252,147 278,444 Providence, R. I 11.90 4.60 5.5 22.( 
2. Salable naphthas other than motor fuel (does ; Hartford, Conn 12.50 4.60 5.5 22.' 
not include refinery process naphthas) 13,663 10,848 Buffalo, N. Y 12.50 5.10 5.5 23 
ee” rer ee 56,498 67,561 New York, N. Y 12.10 5.80 5.5 23 
4. 36/40 gas oil (including furnace oils) 49 45,599 Newark, N. J 11.60 5.00 4.5 21 
5. Fuel oil (not reported above) Peed 28,310 Philadelphia, Pa 11.70 4.50 5.5 21 
6. O.ls held as cracking plant changing stock 200,3 202,489 Dover, Del 12.30 5.00 5.5 22.8 
7. Non-viscous neutral . 28,742 27,799 3altimore, Md 11.50 5.10 6.5 23 
8. Wax distillate .. or 123,950 136,599 Washington >. c 11.80 4.80 5.5 22.1 
9. Crude petrolatum .. 33,579 26,706 Charleston, W. Va 12.70 5.50 6.5 24." 
10. Wax (lbs.) .. — 2,616,947 3,153,587 Norfolk Va 11.20 6.10 7.5 24 
Charlotte, N. C 12.40 5.40 7.5 25 
Charleston, S. C 11.80 5.70 7.5 25 
Atlanta Ga 12.60 4.90 7.5 25 
Jacksonville, Fla 12.20 4.80 8.5 25 
Birmingham Ala 12.40 5.10 8.5 *26 
Vicksburg, Miss 11.90 5.60 7.5 25 
; Memphis, Tenn 11.80 5.20 8.5 25 
Pennsylvania Lubricating Oils ee ae oa ae se a 
oungstown lo 2.40 3.40 2.0 Ze 
(Compiled by National Petroleum Assn. from reports of comapnies South Bend, Ind AS. 50 4.70 =e 24 
refining Pennsylvania Grade crude oil. Figures in bbls.) Chicago, III 12.80 94 4.5 21 
Detroit Mict 13.00 41.71 4.5 22 
Pro- In- Pro- In Milwaukee, Wis 13.50 1.70 5.5 2 
duction ventory duction ventory Twin Cities. Minn 13.30 4.90 r 2 
July July June June Fargo, N. Dak 14.30 4.00 H 2 
1947 1947 1947 1947 wuenn @ Thai 13.70 4.00 5.5 2 
Raw long residuum 03 1 ) 10,320 A 12.80 é ee 
2. 600 steam refined stock 216,89 168 251.302 159.201 Des Moine la 12.80 4 00 5.5 : 
3. Other steam refined stock S4,t 69,317 10,200 St. Lou Mo 12.80 ewe 4.9 "22 
4. Finished dewaxed long Ww Kar 11.60 4.50 5.5 - 
residuum : 65 ) 1 02,487 Tulsa, O} 1a 2-00 bg rv 
5. Bright stock : 163,728 133,143 l 624 154,111 Litt she ie 2. 40 +> a : 
6. Viscous neutral = ; Pear = Pegs ~* . La a a * fe 5 , 9 
” _, below 180 vis.) . AM eis i . ALO 122,425 s “pag eer ee Mex 12.90 4.60 7.0 Se2 
7. Viscous neutral seitints tals. ei ln 7” - 
1< ) 9 4 Y, ) 102,362 nver ) - ‘ 


(180 vis. at 100) 








Net Stocks of Pennsylvania Crude Oil 










(Compiled by National Petroleum A 1 Figui in bbls.) 






At Refineries : 
Pipeline and Tank Farms 1 
Total . 













Midcontinent Lubricating Oils July 1947 


(Western Petroleum Refiners Assn. figures in bbis. of 42 gals.) 









Bright Viscous Para ‘lin Steam Refined Blended 
Stock Neutrals Olls Stock Oils 





Production of Natural Gasoline 









(Bureau of Mines figures in gals., 000 omitted 
, 1947 





























ast Coast 7 149 ; 75 36,110 
\\ vew York ] P 
W. Pennsv'lwania 1,199 ‘ 1 1S] 9 1 
West Virginia 10 11,473 Day supply r 27 
Ohio ( 532 
Illinois ] ! 14,162 
Kentucky 1.759 1544 
Michigan $24 387 
Kansas tat “ 5 - i4 
Oklahoma ) 37,146 A 
‘Texas ; 195.149 Pacific Coast Demand 
Gy iS 984 1 +6 
I — Texas 32.358 32.859 (Bureau of Mines figures, total deliveries, thousands of b d) 
Panhandle 15,502 27,846 Gas Oi Heavy All 
Other 84,554 $3,405 Gasoline & Diesel Fuel Ol Products — 
Arkansas 7,012 7.266 1946 1947 1946 1947 1946 1947 1946 194 
Louisiana: 17,237 51,433 Peete - , 177 429 “Kn ite 
Gulf 27,145 30,414 February 9 2) 129 142 139 425 O47 
Inland 20,0 21,019 Mar { 106 117 148 0 962 
New Mexico 10.075 9.695 pr 74 f 101 125 7 385 S . 
Colorado , May 323 2 78 Se 391 39% So 
Montana 66 107 J ne 32k ) 76 0 13 62 g 
Utah ¢ July 9 5 72 gs 326 60 
W voming 3,732 3,829 August - 4 ytd aes . ne 
California 87,005 88,572 te : aber eo ms dod! 











T = " ; November 293 128 363 a QOF 
Total . 139,105 $34,389 “Mendieta niin 146 116 993 ; 
*Colorado and Utah drip gasoline included with Wyoming Jan.-July 298 332 100 118 388 385 896 
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Statistics 





CONSUMPTION BY STATES, JUNE 1947 


——6 Months Ending With 

















June May, 1946 dune, 1947 June, 1946 June, 1947 June, 1946 
Cents Gallons Gallons Gallons “|, Change Gallons Gallons % Change 
ibama 6 37,409,000 35,045,000 31,831,000 10.1 207,603,000 185,310,000 4-12.03 
zona 5 15,609,000 16,490,000 13,924,000 +18.43 92,762,000 83,389,000 +-11.24 
rkansas 6% 24,500,000 25,881,000 22,462,000 15.22 142,326,000 126,806,000 +-12.24 
ilifornia 3 271,001,000 310,794,000 276,656,000 +-12.34 1,672,010,000 1,506,906,000 -+.10.96 
lorado 6 31,505,000 34,336,000 31,495,000 9.02 169,054,000 lf 5,000 L. 8.85 
necticut 3 37,057,000 40,177,000 33,555,000 + 19.73 200,036,000 ,000 1.12.88 
elaware 4 7,032,000 6,982,000 6,261,000 1.11.52 36,161,000 ,000 +-10.14 
strict of Columbia 3 13,746,000 13,246,000 12,172,000 + 8.82 75,658,000 ,000 + 97.14 
rida 7 52,184,000 48,797,000 2,445,000 $14.96 328,850,000 3,000 1.15.64 
eorgia 6 51,119,000 48,819,000 44,466,000 i. 9.79 000 3,000 1.13.56 
laho 6 14,776,000 15,309,000 14,025,000 + 9.15 ,000 ,000 112.38 
nois 3 180,726,000 171,031,000 148,328,000 +- 15.30 ,000 000 4-10.22 
ina 4 90,732,000 92,665,000 78,698,000 +-17.75 ,000 51,000 . 
4 95,020,000 69,532,000 68,926,000 n 88 7,000 5,000 
j sas i 58,044,000 66,824,000 66,175,000 4 .O8 2,000 3,000 
Kentucky 5 38,391,000 41,438,000 33,304,000 + 24.42 212,032,000 189,952,000 
Louisiana 7 35,074,000 33,263,000 30,165,000 +10.27 192,038,000 176,650,000 
} ne *6 20,914,000 15,490,000 7,236,000 10.13 87,590,000 337,000 q 
Maryland 4 39,014,000 39,212,000 32,747,000 $19.74 199,962,000 3,000 112.57 
Massachusett 3 71,477,000 71,+34,000 65,532,000 i. 9.62 382,942,000 2,000 10.69 
Michigar 3 142,684,000 148,747,000 124,467,000 +19.51 765,705,000 ,000 +-14.84 
Minnesota 4 80,638,000 74,429,000 64,319,000 +15.72 353,067,000 2 000 9.89 
Mis pp 6 29,399,000 30,253,000 23,993,000 1.26.09 160, 486.000 12 000 1-12.56 
M 2 83,596,000 77,286,000 71,851,000 t 7.56 426,706,000 388 000 L. 9.87 
} ina 5 20,476,000 18,043,000 16,221,000 4-11.23 $5,820,000 79,165,000 .. 7.93 
Nebraska 5 33,117,000 30,877,000 28,071,000 + 9.99 165,052,000 151,534,000 8.92 
Nevad 1 5,232,000 6,407,000 5,869,000 + 9.17 28,914,000 27,419,000 + 5.45 
} Hampshire 1 9,394,000 10,059,000 9,200,000 + 9.34 18,668,000 14,857,000 8.49 
New Jers¢ 3 87,100,000 92,411,000 81,824,000 1.12.94 174,086,000 136,276,000 L. &§.67 
vy Mex 5 15,115,000 16.539,000 14,424,000 114.66 84,538,000 77,260,000 1. 9.42 
w York 4 185,620,000 188,775,000 171,263,000 1.10.22 973,583,000 893,143,000 +. 9.01 
rt Cc na 6 58,760,000 52,553,000 51,711,000 + 1.63 329,619,000 115,000 8.64 
I K« } 31,377,000 21,302,000 19,169,000 1.23.13 103,994,000 00g .. 2 eo 
{ 145,715,000 166,134,000 139,806,000 18.83 835,824,000 », 000 1.10.11 
( na 5 15,140.000 59,413,000 54,349,000 i. 9.32 275,888,000 7.000 i. 8.37 
Ore t 5 37,473,000 38,401,000 34,107,000 12.5% 198,202,000 2,000 +15.14 
} y 1 157,600,000 159,063,000 141,170,000 1-12.67 S$40,791,000 3,000 9.39 
} le I i 4 11,969,000 13,538,000 11,681,000 115.90 69,101,000 000 i 9.73 
Cc 6 29 436,000 28,961,000 25,381,000 14.11 166,531,000 000 +.14.59 
1 27,2%2.000 16.746.000 17.701.000 19.46 96,637,000 96,487,000 15 
7 43,153,000 48,299,000 45,743,000 5.59 250,470,000 230. 878,000 L. §.49 
4 198,434,000 193,519,000 184,885,000 | 1.67 1,067,524,000 1,128,140,000 5.37 
j 13,926,000 15,279,000 13.642.000 1.11.99 75,856,000 68,818,000 10.22 
\ 4 6,704,000 7,717,000 6,783,000 33.77 36. 785.000 33,265,000 110.58 
Y 2,601,000 53,494,000 17.765.000 1.11.99 287,641,000 262 19,000 O56 
5 50,846,000 51,288,000 16.828.000 9.52 267.778.000 244,861,000 9.36 
) 24,159,000 27.606.000 23,144,000 19,28 131,147,000 119,575,000 9.68 
\ { 76,129,000 76.398,000 64,221,000 18.98 371.467.000 336,568,000 10.37 
} 8S 578.000 10,550,000 9 2850,000 1.14.05 16,316,000 11,654,000 11.19 
2,.901,253.000 2,931,252,000 2 619,241,000 111.91 15,384,404 000 14.134.581.000 8.84 
93,590,000 97,708,000 S7.30S8S.000 £11.91 54,997,000 78.002.000 S.S84 
( ‘ 
312,011,000 1+ 1,249,823.000 
11.91 L884 
tax tes p gallon In addition there is the Feder tax of One and one-half cents (114c) per gallor 
2 r e effective June 1, 1947 
I e effective Ma 29, 1947 
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Mr. Franks 


Mr. Boyd 


Charles FE. elected 
bo I iumed executive vic 


i 
t of The Wayne Pump Co. He 


I ranks h is be Cll 


1 Wil company 25 years and 
d tl npany’s English sub- 
which manufactures and_ sells 
MW e equipment throughout Europe. 


obert W. Boyd was appointed com- 


treasurer. He was assistant treas- 


urer and controller for 18 months, afte 
joining Wayne when discharged fh 
Navy with the rank of 


mance 


m the 


lieutenant com 


Albert Tatkin, formerly with The 
McCarthy Co. of Los Angeles, has been 
appointed advertising manager of The 
Vapor Recovery System Co., Compton, 
Calif. Frank Long is president of the 
company. 


Frank D. St. Hilaire, for several 
years in the foreign operations depart- 
ment of The Texas Co., and with Trini- 
dad Leaseholds Ltd., Trinidad, British 
West Indies as assistant plant super- 
intendent, recently joined the Lum- 
mus Co. 


Mr. St. Hilaire holds the newly cre- 


ated position of inspection co-ordi- 
nator. He has a staff of 20 field in- 
spectors who will inspect refinery 


equipment, reporting directly to E. I. 
Lummus. 

Mr. St. Hilaire is a member of the 
API, Institute of Aeronautical Science 
and the SAE. His headquarters is in 
New York. 


© © ° 


G. Wesley Gates has been named 
manager of container sales, Eastern 
} ry ‘ >} eam \ 


dey 
( bs 7) if) avil 


i1ViS anutfacturineg 
Co. He succeeds A. H. Campbell who 
has resigned. 

Mr. Gates joined Rheem in 1942 and 
during the early years of the war 
served as an expediter for the com- 
pany and later was assigned to Wash- 


ington to do liaison work. In June, 
1946, he was named assistant man- 


ager of container sales in the Eastern 
division. 
© ° ° 
Col. Rudolph Fink, formerly of the 
U. S. Army Air Forces, has joined 
Aro Equipment Corp., Bryan, O., as 
manager of its aircraft division. 
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About Oil People 


















Mr. Hobart 


Mr. Bartlett 


The board of directors of Gulf Oil 
Corp. and Gulf Refining Corp. last 
week elected R. M. Bartlett vice presi- 
dent in charge of fuel oil sales and 
H. P. Hobart vice president in charge 
of lubricating oil sales. 

Both have been associated with the 
Gulf companies for many years, Mr. 
Hobart starting his career in 1919 as 
assistant to the general manager of 
wholesale sales while Mr. Bartlett 
became associated with the firm in 
1926, as assistant to the vice president 
in charge of fuel oil sales. 

Following Mr. Bartlett’s gradua- 
tion from Yale University in 1915, he 
joined the National City Bank of 
New York. Shortly thereafter he was 
transferred to the International Bank- 
ing Corp., serving in their offices at 
London, Hong Kong and Calcutta. His 
experience in the oil industry began 
in 1923 when he became associated 
with the Caddo Central Oil & Refin- 
ing Co. He has been general man- 
ager of fuel oil sales for Gulf since 
1934. During World War II, he was 
vice chairman of the Fuel Oil Sub- 
Committee of PAW and a member of 
the Industry Advisory Council. He 
is a member of API and associated 
with several technical committees of 
the A.S.T.M. 


Mr. Hobart, a graduate of Yale Uni- 
versity’s Sheffield Scientific School, 
was associated with the Cleveland 
Electric Tluminating Co., the Otis 
Steel Co., and the MacIntosh-Hemp- 
hill Co., prior to World War I. He 
saw service in France during the first 
world war, attaining the rank of cap- 
tain. Since 1930 he has been general 
manager of lubricating sales for Gulf 

In all his 28 years with Gulf, Mr. 
Hobart has been active in petroleum 
association activities. Among his vari- 
ous offices he currently is chairman 
of the lubricating committee of the 
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API, president of the National Lu- 
bricating Grease Institute, trustee of 
the NPA and a member of several 
technical committees. 


for oO = 


John S. Wertz, credit manager and 
secretary-treasurer of the Vickers 
Petroleum Corp., has been elected 
president of the company, succeeding 
the late C. L. Henderson. Mr. Wertz 
has been with Vickers for 27 years. 

Named secretary-treasurer was 
Mason C. Lyons, who was also chosen 
to fill Mr. Henderson’s vacancy on 
the board of directors. James J. 
Brown, land superintendent, was 
made a vice president. Both have 
been with the company for over 20 
years 





Mr. Bourne 


Mr. McCobb 


A. W. Bourne, Jr., Bronxville, N. 
Y., and H. W. McCobb, Southport, 
Conn., have been elected directors of 
Standard-Vacuum Oil Co. 


Mr. Bourne had been genetal man- 
ager of the company’s China division. 
He has been in the oil industry 32 
years; graduated from Colgate Uni- 
versity with B.S. degree; after train- 
ing as marketing assistant he was 
assigned to Batavia in 1916 and later 
to Singapore where he became man- 
ager. He represented company in 
London in 1936 but returned to Far 
East three years later to become gen- 
eral manager in charge of operations 
in South China, Philippines, Malaya, 
Indo-China, Siam and the Nether- 
lands Indies. He was in Hongkong 
when war with Japan started and 
was interned at Stanley Camp for six 
months. Repatriated on the Grips- 
holm in 1942 in first exchange of 
prisoners, he handled postwar plan- 
ning for the company for balance 
of war. He returned to Shanghai as 









general manager of China division ir 
1945. 


Mr. McCobb joined Tropical Oil C 
in 1927 after graduation from th: 
University of Pittsburgh and worked 
as a geologist in oil fields of Colom- 
bia. He started to work for Stand- 
ard-Vacuum in 1934 and was sent t 
Netherlands Indies as field superin- 
tendent for Nederlandsche Koloniale 
Fetroleum Maatschappij. He became 
Indies manager of company’s produc- 
ing operations three years later 
When Japan invaded Indies, he left 
for Australia where he was commis- 
sioned a major in Quartermaster’s 
Corps to do petroleum supply work in 
Southwest Pacific. By end of 1942 
he had been promoted to lieutenant 
colonel and ordered to North Africa 
as Atlantic Base Petroleum Officer 


In 1943 Mr. McCobb was ordered 
to Washington, D. C., to serve with 
Army-Navy Petroleum Board and 
later became its Deputy Executive 
Officer. In September 1944 he was 
promoted to colonel. Mr. McCobb re- 
ceived the Legion of Merit. 


After the war he returned to the 
Indies and assisted in rehabilitation 
work of Standard-Vacuum personnel 
who had been interned in Japanese 
prison camps in the area. He was 
made head of producing operations at 
New York office in 1946 and will con- 
tinue to supervise that phase of the 
company’s work as a director. 


F. B. (Ted) Caldwell has resigned 
as executive secretary of Burning Oil 
Distributors Assn. after 13 years of 
service in that capacity at Chicago 
and will enter the equipment business 
for himself. 


Verne S. Follansbee has_ been 
named to succeed Mr. Caldwell, effec- 
tive Oct. 1. Former connections of 
the new executive secretary of 
BODA include Joseph T. Ryerson « 
Sons, Thermoid Company, Bell Air 
craft Corp. and George A. Fuller 
Company. Also, he was U. S. Con 
missioner of Conciliation during th 
war. He is a graduate of Tufts Col- 
lege, Medford, Mass. 


While the new BODA executive s¢ 
retary takes office this week, M! 
Caldwell has agreed to remain for »0 
or 90 days while completing speci! 
assignments. 


e 
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H. Frank Jones, petroleum engi- 
r and lubricating expert with the 
British Mexican Oil Company (Stand- 
ard of N. J.) in London, was given 
the bronze star and a citation by the 
U. S. Army at the United States Em- 
bassy in London, August 21, for his 
co-operative efforts on behalf of the 
British Army, with the U. S. Army 
in 1943 to 1945. Mr. Jones then was 
first a major and finally a lieutenant 
mel in the oil supply activities of 

the British Army. As such, he was 
stationed mostly in London, with fre- 
juent trips to the Continent and had 
ontacts, not only directly with the 
American Army forces on the Con- 
tinent, but especially with the Lon- 
ion Area Petroleum Office of the 
U. S. forces. 

This was Colonel Jones’ second go 
at world war as he had _ served 
throughout all of the first World 
War. All told he has put in more 
than a dozen years at war, out of a 
possible 20 odd years of his life that 
uuld ordinarily have been devoted 
) business 


+ 


Of present conditions in England 
Yolonel Jones writes, ‘Visitors to 
England today would find our stand- 
ard of life pretty low and lacking 
the numerous little comforts that 
would make the trip enjoyable. Ac- 
tually things are more dismal than 
luring the war and there is no longer 
that sense of danger in the offing 
which helped people to minimize their 
trials and tribulations. We are look- 
ng forward to a pretty grim winter 
with a further curtailment of some 
f the little luxuries we have man- 
ged to get going again. 


“However, in spite of the mistakes 
and misjudgment of the politic‘ans 
vho have a terrible load on their 
shoulders these days, I, for one, feel 
sure that the old country will pull 
through again and I do not think we 

sinking into a permanent decline 
is forecast in a few of the Ameri- 
in newspapers and periodicals.” 


° ° ° 


At a recent meeting of the Georgia 
State Industry Public Relations Com- 
uttee in Atlanta, of which J. C. Tay- 
lor is chairman, the following Atlanta 
cone officers were elected: 


Paul F. Cosgrove, Time Service Sta- 
“uons, chairman; F. H. Williams, 
American Oil Co., vice chairman; E. 
H. Elrod, Standard Oil Co. (Ky.), vice 
hairman to head industry partic‘pa- 
on committee; L. T. Daughtridge, 
‘ulf Oil Corp., vice chairman to head 
the speakers committee; Ben Hood, 
Hood Oil Co., vice chairman to head 
the finance committee and C. B. Whit- 
aker, Whitaker Oil Co., to head the ad- 
ertising committee. 


Elected Georgia county chairmen 
vere Carroll County, Lance Levens, 
Wofford Oil Co., Carrollton; Clayton 
/ounty, Edgar Blalock, Wofford Oil 
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Co., Jonesboro; Cobb County, Art 
Brown, Wofford Oil Co., Marietta; Co- 
weta County, T. C. Williams, Stand- 
ard Oil Co. (Ky.), Newman; Cherokee 
County, Robert Latham, Wofford Oil 
Co., Canton; DeKalb County, W. W. 
Boyette, Standard Oil Co. (Ky.), De- 
catur; Douglas County, J. G. Harding, 
Standard Oil Co. (Ky.), Douglasville; 
Fayette County, H. B. Redwine, Stand- 
ard Oil Co. (Ky.), Fayetteville; Ful- 
ton County, Dennis Young, Power Oil 
Co., Atlanta; Gwinnett County, J. J. 
Baggett, Sinclair Refining Co., Law- 
renceville; Henry County, Jamie Hoo- 
ten, Gulf Oil Corp., McConough; 
Newton County, G. J. Elliott, Wofford 
Oil Co., Covington; Paulding County, 
C. D. Hudson, Standard Oil Co. (Ky.), 
Dallas; Pike County, W. J. Barrett, 
Wofford Oil Co., Zebulon; Rockdale 
County, H. C. Hicks, The Texas Co., 
Conyers; Spalding County, C. T. Ph‘l- 
lips, Standard Oil Co. (Ky.), Griffin 


° © ° 


Royal Arrow Oil Co., Jacksonville 
and Miami, Fla., recently changed 
ownership when the capital stock was 
purchased by Aeroland Oil Co., Miami. 
New officers are Hugh Emerson, presi- 
dent, Capt C. D. Swinson, vice presi- 
dent, and E. R. Mims, general man- 
ager. 


° ° ° 


Alfred T. Levine, general counsel 
for Tennessee Oil Men’s Assn., Nash- 
ville, who originated the annual ‘“Sun- 
shine Special’ party, in which the 
Nashville Exchange Club treats the 
orphans of the city and county to the 
time of their lives, was recently named 
on the Kate Smith program as Miss 
Smith’s favorite person of the week. 


ABOUT OIL PEOPLE 





The Nashville “Sunshine Special’ 
plan was taken up by the National 
Exchange Club and the idea grew to 
the point where throughout the coun- 
try more than a million orphans are 
thus entertained each year. 


° ° ° 


J. C. Martell has joined Coastal 
Oil Co. of Newark, N. J., as general 
manager. Mr. Martell served in the 
Navy’s Fuel Division during World 
War II, holding the rank of lieutenant 
commander when he went on reserve 
status in January, 1946. President of 
Coastal is Wiley Butler. 


° ° oO 


Raymond N. Grief has been appoint- 
ed director of advertising for Petro- 
leum Solvents Corp., New York. He 
was formerly with Gruman Aircraft 
Engineering Corp., and is the author 
of a textbook and articles on aviation 


° ° ° 


E. E. Pyles, war-time chairman of 
the District 5 Production Committee 
and a former vice president of the 
Hancock Oil Co., has joined the Jer- 
gins Oil Co., Long Beach, Calif., as 
assistant general manager. 

Mr. Pyles is currently a member 
of the National Petroleum Council and 
the Military Petroleum Advisory Com- 
mittee. 

In his new post, the veteran of 35 
years in the oil industry will assist 
C. M. Cotton, executive vice president 
of Jergins, a producing company with 
properties in the Los Angeles basin 
and San Joaquin Valley. The company 
also operates in Kansas, Oklahoma 
and Texas. 











aff 


Ben Hanna (center), 50-year man with Standard Oil Co. (Ohio), receives an of- 
ficial send-off as he boards bus for tour of Toledo during Sohio Quarter Century 
Club’s annual meeting. Shown in picture (left to right): H. H. Chapman of the 
Toledo division of the club; Mr. Hanna; and C. C. Cleveland, re-elected to head 


the club which has more than 1,000 members. 


Next year Mr. Hanna becomes 


eligible, at 65 to receive a retirement annuity 
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CLASSIFIED 





Situations Open 


CONSTRUCTION ENGINEERS with experi- 
ence in construction of petroleum refineries. 
State education, qualifications, experience, sal- 
ary requirements, and date poner Box 286. 


CONSTRUCTION ENGINEERS with experi- 
ence in construction of petroleum refineries and 
qualified to take responsible charge of large 
refinery construction projects. State education, 
qualifications, experience, salary requirements, 
and date available. Box 285. 


MANAGER for Oj] Compounding and Manu 
facturing Plant. Chicago. Rare opportunity 
for capable man to step into fine position with 
excellent present and better future. State age 
experience, references, salary and _ persona! 
qualifications. Box 300. 


WANTED: Chemical Engineer for Mid-Con- 
tinent Refinery, Supervisor of Laboratory and 
Research Work. Must also be experienced in 
layout and design of refining process equip- 
ment. Please furnish record of experience, 
education, age and references. Box 291 


LUB2ICATION ENGINEER:—Large Eastern 
Massachusetts independent o.1 company wants 
services of man experienced in blerding auto 
motive and industrial lubricants. Sales ability 
in these lines aiso desired with a view to the 
party heading up lubricants activity for the 
company. State experience, education, age 
and remuneration expected. Box 302 


LARGE MANUFACTURER in Southern Texas 
needs a qualified Industrial Engineer experi- 
enced in all phases of industrial engineering 
work including job evaluation, time study, work 
simplification, office and clerical procedures, 
etc., to expand work now being done mainly 
along the lines of Job Evaluation to include all 
applicable phases of industrial engineering 
work. Additional training or experience’ in 
chemical or petroleum enginee:ing or similar 
technical fields would be desirable but not 
necessary. Box 282. 


Business Opportunity 


FOR SALE—Good jobbing business in the heart 
of Eastern Colorado. Selling approximately 
500,000 gallons gasoline yearly, plus fuel oils 
lubricating o:ls, greases, tires, batteries, etc 
Own four service stations, one tank wagon, 
one pickup. truck. Good country 
Nets approximately $20,000 yearly Price 
50,000. Some terms. G. R. DUNEHOO, 318 
U. S. Nat'l. Bank Bidg., Denver, Colorado 


Wanted to Buy 


WANTED: 1500 Gallon Truck Tank, fully 
skirted preferred, for K-7 International truck, 
178 inch wheelbase. ROCKLAND FUEL OIL 
CO., Pearl River, N. Y 


WANTED: Thirty to sixty thousand gallons 
welded underground storage for gasoline and 
above ground storage tank of several com- 
partments for motor oils. Also, 200 to 300 
GPM positive displacement bulk plant gasoline 
pump with motor and accessories Describe 
cond‘tion with prices any this merchandise to 
Box 294. 


business 





GASOLINE DISTRIBUTORSHIP 
in Los Angeles 


All replies will be kept confidential 
Experienced Substantial capital 


Box 301 





Professional Services 





ACCURATE LABORATORY TESTS 
GASOLINE OLL 
Standard Methods Employed 
Octane Ratings by A.S.T.M. CFR Unit 
THE DETROIT TESTING 
LABORATORY 
554 Bagley Avenue, Detroit 26, Mich. 











For Sale 


FOR SALE: 800 gal—4 compartment Truck 
Tank. Quaker City make. J. A. Turlington, 
Onancock, Virginia. 


AUTOCAR: 1941-Model U 70—1100x20 Tires 
Equipped with 2000 gallon fuel tank, pump 
and meter. Sacrifice $2,750. L. YOUNGMAN 
882 5ist St., Brooklyn, N. Y. Phone Wind- 
sor 6-0645. 


ONE—3100 gallon semi-trailer, five compart- 
ments 370 - 545 - 535 - 820 - 830 with vacuum 
brakes, fifth wheel, unloading pump and hose, 
900 x 20 tires. This unit is ready to use, 
priced to sell KOENIG MOTOR & EQUIP. 
CO., Rugby, North Dakota. 


SALE—31 Smith Model 3T40, 14” me- 
ters Capacity about 30 gals. per minute 
Some are set-stop type. Will consider any 
reasonable offer for entire lot, ‘‘as is’’ con 
dition. Write Box No. 298. 





WHOLESALE OIL DISTRIBUTORSHIP 


Established 12 years, selling major oil 
products, large territory, versified in- 
dustries, agricultural, recreational re- 
sort, national highways, located Coastal 
section Southeast State, bulk plants, 
service stations—all necessary equip- 
ment 
Box 299 








FOR SALE 
Pennsylvania 700 Acre Crude Producing 
property available with equipment. For 
full details contact: 
ALFREDA R. FITZPATRICK 


3162 Main St., Buffalo 14, N. Y. 
Amherst 8547 








FOR SALE 


Model 70 Wayne, Model 39 Tokheim, 
Model 541 Bennett $145.00 each. Mod- 
el 38 National, 900 Americans, Neptune 
Red Seal. Model 60 Waynes $125.00 
each. Used Computing Pumps in Good 
Condition. New 1% H.P. Westinghouse 
Compressor. 1 Phase 60 Cycle 110- 
220 Volt A.C. $308.50. New Comput- 
ing Pumps finest makes $285.00. 


W. C. MOORE 


Socony-Vacuum Bldg. Chicago 5, Ill. 


For Sale 


FOR SALE: one 4000 gallon two compartmen: 
semi tank trailer just refinished and repaint 
complete with 1942 K-7 International tractor 
Price: $4600.00. LIQUID HEAT FUEL CO 
East Jefferson St., Mishawaka, Ind. 


FOR SALE: One 1945 FRUEHAUF Tra!! 
with 4000 gallon one compartment Penns 
vania Furnace & Iron tank—3” line throu; 
out with 3” pump-off line to front—Moder: 
Streamlined in A-1 condition—Low mileage 
11:00 x 20 tires. Oil Marketers Corp., Br 
ford, Pennsylvania. 


19388 INTERNATIONAL D-60 TRACTOR, 
new 450” motor, new 1000x20 tires on front, 
new 1100x20 tires on rear, new granco HF 
200 gal. per minute transport pump, new 5th 
wheel, air over hydraulic brakes, excellent 
condition, now in operation. Reason for selling; 
replacing with KBS-12. Price $2500.00. SAM 
oe Middletown, New York, Telephone 
4337. 





50 H.P. BOILER 
Scotch marine type 125 lb. working 
pressure. Made by Murphy Iron Works 
In good condition, complete with steam 
valve and gas burner. Price $1,000.00, 
fob our plant. 
INTERNATIONAL LUBRICANT CORP. 
P.O. Box 390, New Orleans 1, La. 
Phone Cedar 1860 








FOR SALE 


White 722—Tractor 1939. 


4500 gallon Fruehauf Trailer. Six con 
partments. 


HELLMUND OIL CO. 
Hillside, New Jersey 








FOR SALE 
20 late model Stainless steel Fruehauf 
trailers 26’ lengths. Your choice $850.0‘ 
each. 
TRAILER COMPANY OF LANCASTER 
Lancaster, Pa. Phone 6101 








BUSINESS FOR SALE 


Thriving independent jobbing busines 
medium sized town western Pennsy 
vania. Now doing over 1™ million gal 
lons yearly under private brand nani 
Gallonage can readily be doubled 
operator can devote time to the bus 
ness, which present owner cannot, d 
to other interests Assured nearby 
source of supply for all products. Bulk 
plant can accept deliveries either by 
tank car or truck transport $50, 001 


cash buys everything 


Box 297 








EQUIPMENT WANTED 
NEW OR USED 


Following Pumps to Handle Propane 
Approximate Sizes 
Simplex Steam Pump 8 x3x6 600 
pound per square inch working pres 
sure. 
Simplex Steam Pump 4'!4x3x6 300- 
pound per square inch working pres- 
sure. 
Motor driven Centrifugal Pump to 
handle 50 to 100 gallons per minute 
of propane with 100- pound per 
square inch differential head, 300- 
pound working pressure. 
Furnish name plate data, condition, lo- 
cation, price and delivery. 
ANDERSON-PRICHARD OIL CORP. 
1015 APCO TOWER 
OKLAHOMA CITY 2, OKLAHOMA 








FOR SALE 


5—8,000-Gallon Capacity Aluminum 
TANK CAR TANKS 
Coiled and Non-Coiled 
HEAVIER SAFER CHEAPER 
CLEANED TESTED 
PAINTED 
Your Inquiries Solicited! 
IRON & STEEL PRODUCTS, INC. 
42 years’ experience 
“ANYTHING containing IRON or 
- STEEL” 


13456A 8. Brainard Ave. 
Chicago 33, Ill. 
Phone: BAY 3456 


120 Liberty St. 
New York 6, N. Y. 
Phone: BE 3-8230 








FOR SALE 
TANKS FOR IMMEDIATE DELIVER) 
TWO (2) HORTONSPHERES, EQUIV- 
ALENT TO BRAND NEW 
Size 38 feet diameter, 5,000 Barrel 
Have Available Also Various Capacit) 
Storage Tanks 
WE WELCOME ALL INQUIRIES 





WANTED 
Plants for Dismantling at any Locatio: 
EMPIRE TANK & SALVAGE CO. 
1451 Broadway, New York 18, N. Y. 
Telephone: Lackawanna 4-5760 
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CLASSIFIED 








For Sale 
STORAGE TANKS 
12000 Horiz 2-3 weeks shipment 
20000 Horiz 6 weeks shipment. 
20000 Vert 4-6 weeks shipment 
ALL NEW. Subject prior sale. 


W. H. DYER COMPANY 
1859-P Railway Exchange Bldg 
St. Louis 1, Mo. 














ATTENTION 


PETROLEUM HAULERS 
tanks 
single and 
prices depend- 
$2400.00 to 
wire or 


frameless sizes 
m 4000 to 


p to 4 co 


1500 gallons; 
npartments; 
units selected 


$2800.00 Anyone interested 


ll us collect, we will be glad to ne- 


tiate 





any deal 


1201 Marshall Ave., Lancaster, Pa. 


} TRAILER COMPANY OF LANCASTER 
| Phone 6101 








Classified Rates 





“For Sale,” ‘Wanted to Buy,” ‘Help 
Wanted,” “Business Opportunities,” 
Miscellaneous” classifications, set in 
type this size without border—20 cents 
| a word. Minimum charge, $5.00 per in- 
sertion 
| Position Wanted”—10 cents a word. 
Minimum charge $2.00 per insertion. 
Advertisements set in special type or 
vith border—$7.00 per column inch. 
Copy must reach us not later than 
Wednesday p eceding date of issue. 
All classified advertisements are pay- 
able in advance 
nmission or cash dis- 
Advertisements. 


No agency co 
1 


ounts on classified 











ADVERTISERS’ INDEX 





This index is published as a convenience to the 
vader. Every care is taken to make it accurate 
ul National Petroleum News assumes no respon- 
"ouity for errors or omissions 
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New Book Helps You 
Understand Foreign Oil Operations 


Every well-informed American oil man 
needs a good, over-all working knowledge 
of our foreign oil operations . . . to under- 
stand what is going on from day today... 
to see more clearly what these develop- 
ments mean to the oil business, 


Leonard M. Fanning’s new book 
“AMERICAN OIL OPERATIONS 
ABROAD” gives the background story 
needed for a clear understanding of 
today’s foreign oil developments. 


It’s not a ‘dry’ historical record, but an 
interesting, fast-moving portrayal of 
American oil company operations in all 
foreign countries . . . Nearly 100 pages of 
photographs, and a liberal use of simple 
charts throughout the text, make the book 
easy to read and the facts easy to under- 
stand and remember . . . An extensive 
Appendix provides further valuable sta- 
tistics and data for reference use. 


270 pages, 51% x 8, stiff covers. Price $5.00. 
(Ohio purchasers, please add 3% sales tax) 


Order your copy today from: 


NATIONAL PETROLEUM NEWS 


1213 West 3rd Street Cleveland 13, Ohio 





INFORMATION 
that pays DIVIDENDS 


Good executives choose their reading 
wisely . . . They know it’s not how 
much you read, but what you read 
that counts ... From NATIONAL 
PETROLEUM NEWS, oil men get 


worthwhile information they can 

use immediately [7] — — — — 

and _ profitably. 2 

. .. For a small c 

investment that ! 

pays BIG divi- | 

dends, send in | 

the coupon at 

right today. | 
| 
| 

52 issues of NPN.. | 

Still only $5.00 in | - 

U. S.; $6.50 Cana- % = | 

da and _ Foreign | Exe m 
set ies 
ESP tee 
[226 418 4 é 











fore they set up their plans for the day, 


A Good Way to Start 


Your Day... 


Many oil men read OILGRAM NEWS every morning be- 


Its brief, ac- 


curate accounts of the important oil news not only. start 


you off with a feeling of confidence, but also help you make 


right decisions—quickly 


That’s why executives have Oilgram News placed on top 


# their morning’s mail. 


They get important oil news first 


thing—for immediate action, if necessary 


FREE 


Why not see how Oilgram 


News helps you? 


One month trial subscription, upon request. 
Please use your company le!terhead. 


OILGRAM NEW 


1213 West Third Street 


Cleveland 13, Ohio 
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ABOUT OjL PEOPLE 





Dr. Schmerling 





Prof. Lewis 


Two petroleum scientists were hon- 
ored last week at a genera! assemblv of 
the American Chemical Society, held in 
connection with the Society’s 112th na- 
tional meeting . . . The two technologists 
were among seven outstanding scientists 
who were presented awards for their 
contributions to the advancement of the 
science of chemistry. 

Dr. Louis Schme-ling of Universal Oil 
Products, Chicago, received the new 
$3,000 Ipatieff P.ize for his work in 
the field of catalysis. The presentation 
wis made by Dr. Viadimir N. Ipatieff, 
rector of the Ipatieff Hieh Pressure and 
Catalytic Laboratory of Northwestern 
University, who, with Mrs. Ipatieff, 
estab ished the award. 


Prof. Warren K. Lewis of Massachu- 
setts Institute of Technology was award- 
ed the Priestley Medal, the highest h nor 
in American chemistry. Prof. Lewis is 
well known among petroleum industry 





technologists for his work in the appli- 
cation of chemical and chemical engi- 
neering principles to the production and 
refining of petroleum. 

o oO e 


Luther R. Carter, assistant manager 
of the Carolinas division, Pure Oil Co., 
was recently honored with a_ surprise 
dinner party at the Mecklenburg Hotel 
in Charlotte, N. C., given by his asso- 
ciates in celebration of his completion 
of 35 years of continuous service with 
the company. 

Zone manager O. Y, Kirkpatrick pre- 
sented Mr. Carter a 35-year service pin 
and on behalf of the division’s manage- 
ment, a desk set. He also read congra- 
tulatory letters which Mr. Carter had re- 
ceived from President L. S. Wescoat, 
vice president R. H. McElroy, assistant 
vice president C. W. Snider, and South- 
ern division manager C. G. Pepoon. 


° oO ° 


The Cincinnati Oil Club resumed its 
fall activities on Sept, 17 with a «lf 
party at Summit Hills Country Club. 
Due to gasoline shortage in Cincinnati, 
members attending the party formed a 
share-the-ride vlan, reports club Presi- 
dent J. Franz Feck. 


7 o ° 


“Amos and Andy,” Charles J. Cor- 
rell and Freeman S. Gosden, are listed 
as owners of four acres of oil royalties 
in the Shell gas recycling unit at Sheri- 
dan, Tex., currently valued at $600 per 
icre 


These three Michigan Independents were among more than 200 attending the 

fall convention of Michigan Petroleum Assn., at Traverse City, Sept. 16-17. Left 

to right: J. C. O'Connor, Guardian Fuel Oil Co., Royal Oak; P. W. Stevens, Trewer 
Oil Co.,. Detroit: Charles A. Raths, Diamond Oil Co., Saginaw 
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E. W. Algower became treasurer of 
Standard Oil Co. (Ohio) on Sept. 17. Hy 
joined Schio at Lima in 1917 as a clerk 
following attendance at Ohio State Uni- 
versity. Four years later he was m.\ed 
to Toledo as clerk in 
the sales department 
and in 1927 was 
made chief clerk in 
the Cleveland dis- 
trict. He went to 
D2yton as assistant 
treasurer of Refiners 
Inc., a Standavd sub- 
sidiary, in 1931, but 
he returned 'o Cleve- 
lard two year: lat- 
er as assistant chief 
clerk in the central 
accountng ec ffice. 
Since 1939 he has 
been assistant treas rer. 

° ° .-] 





Mr. Algower 


, we 


Mr. Shipley 


Mr. Harnett 


James R. Shipley, Jr., has been ap- 
pointed chief engineer and Joseph D. 
Harnett general superintendent of The 
Sohio Pipe Line Co. and of the transzor- 
tation department of The Sohio Petro- 
leum Co., both Standard Oil Co. (Ohi 
subsidiaries . . . S. H. Elliott is transpor- 
tation vice president of The Standard Oi) 
Co. (Ohio), parent company of thes 
two Sohio subsidiaries. 

Both will assist E. F. Morrill, vic: 
president of Sohio Pipe Line Co. M1 
Morrill is also assistant manager of th 
transportation department of The Stand- 
ard Oil Co. (Ohio) and manager of 
transportation dezartment of Sohio Pet- 
trolkum Co. Assisting Mr. Shipley 
is Charles B. Lester, who has been nam 
head of the new research and develo 
ment section. Pipeline operations 
The Standard Oil Co. (Ohio) and of 
subsidiaries, will be under the directio 
f Mr, Harnett. 

Mr. Shipley joined Sohio in 1940 : 
in engineer in the transportation depart 
ment and was transferred to St. Low 
and the Sohio Pipe Line Co. in 194 
when the  transportaticn department 
operating office was established th: 
Mr. Harnett joined Sohio in 1941. M 
Lester is a native of Princeton, Ky. Il 
took special courses in electronic phys! 
at the University of Chicago, and is rd 
ly responsible for the installation 0! 
equipment on Sohio’s two-boat fleet 
the Mississippi and Ohio Rivers 
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Wonton 


Additional Sales Representatives in 
several important cities and states. 
Write, wire or phone. 
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Besides that, 

if you install a 

National A-38H (Hose Extension) 
you have no more worries 

about “far-away”’ fills. 


You can easily service cars 
up to 15 feet away 
from the pump. 


At present prices, 

this extension sells for only 
$16.65 extra in Eastern States, 
$17.50 in Western States; 
Uncomplicated— 

no moving parts to be 

adjusted or replaced, 

which means vo maintenance cost. 


Better place your order today 
for either a National A-38 

or A-38H. 

Production is fine— 

we promise speedy delivery! 


NATIONAL PUMPS CORPORATION 


General Offices: CINCINNATI 23, OHIO 

Factory: Dayton 1, Ohio 

Pacific Coast Division Office: 1190 28th St., OAKLAND, CAL. 
Branch Office: 3605 East Olympic Boulevard, Los Angeles 23, Cal 
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LARGER PAYLOAD MEANS 


GREATER PROFIT... 
The PAYLOADER Carries 37% More Merchandise 


Boost your profits with this specially designed truck tank that carries 37% more 
merchandise. When the Payloader pulls into the service station drive or farmer’s 
yard, it brings a complete bulk plant display and dispensing unit right to the 


Miles 


of 


be 
ie} 
vn 
3 
° 
<= 
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point of sale. 
There is more than 200 cubic feet of package goods space 


for drums of oil, grease, transmission oil, tires, batteries, 
accessories, and dozens of other long-profit items—and in 


addition, a full Payload of liquid products. 


You can use every inch ca- 
pacity in the rear bucket box. 
Any type of meter and reel 
equipment can be installed, 
or if you prefer a gravity 
unit, this space may be uti- 


lized for more package goods. 


The Payloader is 400 pounds lighter than any similar truck 
complete one- tank, yet you have over 200 cubic feet of package goods space— 
The Mercna ed *0 give Fry ? a 37¢¢ more than any other type truck tank for display and dis- 
Sys For bovaple in 800, i, a she on pensing of your line of merchandise. Available in 800, 1000 and 
? mple : 


nts on any Sie for co 1200 gallon sizes, this fits any standard 114 ton truck with an 


84” C.A. dimension. 


Plan today to make each and every stop more profitable by 


Built lo selling your long profit items. Write for complete informa- 


Standard ee 
Standard “ Steel Works 


North Kansas City, Mo. 











